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Great Lakes Marine 
Premiums Will Show 
Large Gain in 1940 


Bulk Freight Movement to Ap- 
proach 1937 Figure and Also 
Record Year of 1929 


IRON ORE CARGOES HEAVY 





Shipping in Duluth and Superior 
Double That of Year Ago; Coal 
Cargoes at New High 


Marine insurance premiums on Great 
Lakes hull and cargo business promises 
to compare favorably with the recent 
high of 1937, according to present indi- 
cations. The bulk freight commerce of 
1937, it may be recalled, approached the 
record movement of 1929, 
28% below that of 1929, 


One of the best indications of the 


being only 


increase in lake traffic is the repoft that 
12,250,000 short tons of freight passed 
through the St. Marys Falls canals dur- 
compared with 5,798,994 tons 
in the same month last year, 14,109,504 
tons in 1937, and 13,929,719 tons in 1929. 


ing May, 


Iron Ore 


The principal commodity, iron ore, 
totaled 7,274,024 gross tons during May. 
This was 3,672,571 tons greater than 
May, 1939, and brought the season’s 
total to 7,743,196 tons or an increase 
of 112% over last year. This season’s 
ore movement is somewhat under that 
of 1937 for the corresponding period, but 
as there was a decrease in demand for 
ore as the season drew to a close, the 
1940 movement should wind up on a 
basis comparing favorably with that of 
1937, 

Shipping in the ore ports of Duluth- 
Superior is double that of a year ago. 
Arrivals and clearance in May totaled 
545 as compared with 233 in 1939. On 
one day twenty-two cargoes of ore 
cleared these twin ports. 

_ Bituminous coal dumped into lake 
lreighters at Lake Erie ports during 
May totaled 7,746,181 net tons com- 
pared with the all-time monthly high 
set in May, 1937, of 6,753,574 tons. The 
coal movement is expected to continue 
Strong through June. A reduced volume 
is anticipated during July with a pick-up 
in the Fall. 

Losses 


The most serious loss thus far falling 
upon a vessel insured in the American 
market was that of the Adam E. Cor- 
nelius which was in collision with the 

oungstown. The Cornelius, owned by 

(Continued on Page 27) 
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Lon idon Ki Lancashire 


AR OG U 


| | THE LONDON & , ae INSURANCE ieee LTD. + ORIENT 
INSURANCE COMPANY « LAW UNION & ROCK INSURANCE COM- 
| PANY, LTD. * SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 


’ BA uP 
BURNING AT gouF! 


Mr. A. decided to celebrate the Fourth of 
July safely and sanely. He chose the Golf 
Club as the proper scene for a conserva- 
tive observance of the holiday. Mr. B., an- 
other addict of the ancient and honorable 
game, set forth under the same inspira- 
tion. What happened? Mr. A. teed off, 
overshot the hole, and the ball sped into 
Mr. B.’s pocket, smashing his best dud- 
heen and igniting a packet of matches. 
It’s all right to burn up the course, but 
when equipment or clothing are burned, 
then a London & Lancashire Combination 
Golfer’s policy comes in mighty handy! 


I LANCASHIRE 








The actuaries compiled their mortality 
the life spans of 100.000 people, starting at age 10. 
group reached age 31, only 84,721 still survived, and these had 
an expectation of 34.63 years, as a group. 





65 Years Insured 


table by following 
When the 


Nevertheless, when 


the group reached age 65, there were 49,341 still surviving. And 


when the group reached age 95, according to the table, only 
three of the original 100,000 were still alive, and the next year, at 


age 96, they were all off the table, for actuarially none live that 


long. 


policyholder did. 


him, at age 31. 


years was $1,803.62. 





$696.38. 


THE PENN MUTUAL 


WILLIAM H. KINGSLEY 
Chairman of the Board 


But, of course, in real life a few survive, and this particular 
He was born in 1841, and in 1872 we insured 
And he lived to age 99. 


During the 65 years (to age 96) he had carried his $2,500 
of life insurance, he had paid in premiums of $3,847.50. But 
the dividends returned to him came to $2,043.88. Therefore, to 
receive his $2,500 of life insurance the net cost to him for 65 
Or, to put it another way, the profit to 
him, plus the protection of 65 years of life insurance, was 


LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 
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| Age Discrepancies 


Not Important Social 
Evil, Says Blackall 


Connecticut Commissioner Had 


Been Asked by Legislative 
Council for Situation Report 


FEW CASES REACH HIM 
Too Tight Age Period Regula- 


tions Might Lead to Fraud or 
to Misrepresentation 





Sometime ago John C, 


Blackall, In- 
surance Commissioner of Connecticut, 
was asked by the Legislative Council of 
that state if he thought there should 
be legislation covering what is called 
“the problem of discrepancy in age set- 
tlements arising out of life policies.” 
The Connecticut Department made a 
thorough study of the situation in Con- 
necticut and Commissioner Blackall has 
written the Legislative Council that he 
finds the present situation is not such 
as to indicate that there is any social 
or economic evil of such importance as 
to warrant the enactment of any legisla- 
tion on the subject. 
Not Many Cases 


The Commissioner found that over a 
period of 1938, 1939 and the first four 
months of 1940 there were referred to 
the Connecticut Department by benefi- 
ciaries or others interested in payments 
of death claims approximately thirty 
cases in which discrepancy in age was 
at issue. The discrepancy of age situa- 
tion arises generally when a company 
learns from the records after death that 
the assured was of greater age when 
the policy was taken out than the age 
given in the application. When such 
situation arises the company then, in set- 
tlement of the claim, pays the benefi- 
ciary the amount of money that the 
premiums paid would have purchased it 
based on the correct age of the insured 
Occasionally, of course it works the other 
way when the assured is actually young- 
er than the given age and in that event 
the amount paid at death exceeds the 
amount called for in the contract, but 
such cases are in the minority. 

The Commissioner's Letter 


In writing to the Legislative Counc! 
Commissioner Blackall said in part 

The cases that have been directly called to 
the attention of this Department have Seen set 
led equitably. Practically in all cases where 
smaller amount than the face amount of the 
policy is paid as a result of any discrepancy 
in age, the company paying holds itself ready at 
any time in the future to pay the balance on 
presentation of evidence that the given age was 
the correct age. 

In 1938, the Metropolitan adjusted about 104 
policies in which this question was involved in 
Connecticut as a result of which lesser payments 
were made to the extent of $10,636. 99 and 
greater payments were made to the extent of 
$829.43. During the same period the John 
Hancock adjusted about 133 policies in which 
this question was involved in Connecticut, as a 
result of which lesser payments were made to 
the extent of $8,293 and greater payments were 
made to the extent of $833. In 1938 the Pru 
dential adjusted about 749 policies in which this 
question was involved in Connecticut as a result 


(Continued on Page 10) 
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| A HIGH NICHE FOR THE AGENT 


|| 

| HEN Continental American’s new home on Rodney Square in 
| | Wilmington is dedicated next month, field men will take a major 
1] | place in the spotlight—just as they did when ground was 





broken last fall and when the cornerstone was laid in March. 
| Because we regard them as the real builders of the new Home Office 
| - e . . 
structure, members of the Field Force this month are competing for honored 
places on the program of our Dedication and Open House in July. To a 


field man will go the distinction of officially opening our new front door. 


| That's giving the agent a pretty high honor, but it fits in with our 
1 policy and our feeling. We put the field men in an important niche—and 
| we think the feeling is mutual. Continental American is not too big to be 
|| 





a family, and our sales organization likes it as well as we do. 





CONTINENTAL AMERICAN LIFE INSURANCE COMPANY 


WILMINGTON, DELAWARE W. M. RoTHAERMEL, Vice President 


OPPORTUNITIES are now open in West Virginia, Virginia, Massa- 
chusetts, Connecticut, New York, New Jersey, Pennsylvania, and Ohio 
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Zimmerman Pledges Support of Agents 
Of Country On Preparedness 


More than 700 members of the Phila- 
delphia Association of Life Underwriters 
vathered for the final meeting of the 
season at the Bellevue-Stratford last 
Friday heard Charles J. Zimmerman, 
president of the National Association of 
Life Underwriters pledge the support 
of the life insurance agents of the coun- 
try to the government in its national 
defense program. 

Edward L. Reiley, Penn Mutual, newly 
elected president of the Philadelphia as- 
sociation, joined National President Zim- 
merman in stating that life insurance 
field men could do much to prevent 
emotionalism throughout the country in 
exercising a stabilizing influence. 

President Zimmerman said: “There is 
grave danger that the very things we 
are ready to fight for could be destroyed 
or weakened before we are ready to fight 
for them,” and he warned that insur- 
ance men could help guard against intol- 
erance, bigotry and religious persecu- 
tion. “Our greatest danger,” he _ said, 
“is not from without but from the 
sources spreading un-American doctrine 
within.” 

Important Place of Life Insurance 


He pointed out that the development 
of the country’s thrift agencies played 
an important role in national prepared- 
ness. “This is true,” he said, “because in 
time of war every thrift agency will be 
called upon to furnish the capital which 
will finance the nation’s needs. If war 
ever reaches this hemisphere, which few 
desire but all muSt think about seriously, 
the job that life insurance agents and 
companies have been doing will be more 
fully appreciated.” 

He pointed out that the costs of a pre- 
paredness program cannot all be met 
from current revenue. That a major 
portion must be borrowed from institu- 
tions, such as life insurance, whose busi- 
ness it is to conserve the nation’s wealth 
“and the United States life insurance 
companies, which hold in trust for their 
policyholders some twenty-eight billions 
of dollars, constitute a reassuring element 
of first importance if our preparedness 
as a nation should be put to the test.” 

To fully understand the part life in- 
surance can play, Mr. Zimmerman said 
“we must understand what stake the 
life insurance companies have in Amer- 
ican business and _ industry _ today. 
Through its investments of funds for the 
benefit of its policyholders, life insur- 
ance is helping to finance almost every 
form of American industry. Every day 
it pours out thousands of dollars to build 
industry, to step up production, to en- 
able new machinery to be made, and 
to strengthen the backbone of the Amer- 
ican economy. 

“In wise and intelligent cooperation 
between industrial forces and the govern- 
ment, as well as among all financial in- 
stitutions, lies the welding together of 
the forces of the nation for the greatest 
good of the country.” 

He warned that the time is past when 
any single business or industry can con- 
sider its problems apart from the gen- 
eral business problems of the day. “At 
a time when national issues are our own 
personal issues,” he remarked, “the only 
course to pursue is to submerge smail 
differences and work for the betterment 
of the country as a whole. 

“With today’s threat upon us, Amer- 
ican life insurance must redouble its ef- 
forts—its field forces and its manage- 
ment must work together in a dual pur- 
pose that is more important today than 
it has ever been before—the protection 
of the nation’s life values and the stimu- 
lation of its industry.” 

Mr. Zimmerman asserted that 





“every 


man who buys life insurance today casts 
a vote for our government” ‘and that 
“this nation is the indirect beneficiary of 
every life policy that has been written— 
or will be written.” 

President Reiley’s Program 

President Elect Reiley, in his talk, told 
the gathering that “we have reached the 
time when we must broaden our outlook 
and accept greater responsibilities.” To 
his way of thinking, there have been 
more changes in the past few years than 
would normally occur in any two genera- 
tions—the economic situation, social 
security, the government attitude to busi- 
ness, etc. And he felt that these changes 
are not yet ended; that the international 
situation will have considerable bearing 
on the attitude of companies and agents 
alike. He warned that “it is the part of 
wisdom to be alert to those possibilities 
and to be prepared for them.” 

Mr. Reiley stated that his conception 
of his program for next few years was: 
1—Every qualified life underwriter in the 
Philadelphia area should be a member 
of the association. 2—We must have 
greater interests, acceptance of greater 
responsibilities by every member. 3—We 
must cooperate fully and completely with 
the National Association and with the 
Life Insurance Institute. 

Henry McBratney, retiring president, 
was presented with a gavel by the asso- 
ciation. He announced that the associa- 
tion’s membership was over 700, the 
highest in its history, and would reach 
750 by July 1. 

Association Not in Politics 

Breaking into his prepared address on 
the TNEC investigation and government 
competition with life insurance, Mr. 
Zimmerman told the Philadelphia asso- 
ciation: 

“There has been some criticism that 
the National Association is going into 
politics. That is not true. We are not 
going into politics but we are trying to 
keep politics out of insurance.” 

His remarks came as he was defending 
state regulation of insurance and attack- 
ing “the grasping power of a Federal 
government which reaches out indiscrim- 
inately for functions which can be and 
have been efficiently conducted by local 
governments.” 

Zimmerman said that the TNEC inves- 
tigation was only logical; that after the 
period of economic upheaval the nation 
has gone through in the past decade, it 
was only right to turn the spotlight on 
business and industry for any flaws or 
weaknesses. Life insurance, he said, was 
not signalled out alone but was only one 
of 86 other lines investigated. And the 
business of life insurance cooperated. 

“The primary purpose of the study, as 
you all know, was to determine whether 
the life insurance companies, with their 
tremendous investment assets belonging 
to the policyholders of these companies, 
were using those assets in the best in- 
terests of the policyholders and the pub- 
lic generally, or whether perhaps they 


were being used in an effort to exercise 
monopolistic influence or control over 
other lines of business and industry in 
which we are heavy investors,” he de- 
clared. “It is interesting to note that... 
in no instance was a single shred of evi- 
dence uncovered to show that at any 
time had any company not used these 
funds in the best interests of the policy- 
holder. 


“As a matter of fact, it has not been 
necessary for the Federal government, 
or the state government, to remind life 
insurance of the sacred nature of these 
policyholders’ trust funds. Rather it has 
been constantly necessary for us to re- 
mind government of the nature of these 
funds, lest by further excessive taxa- 
tion a greater deterrent be placed upon 
the incentive of the average American 
citizen to provide for himself and for 
his dependents through his own individ- 
ual initiative and thrift, through his own 
efforts and through his own savings.” 

Contending that these trust funds must 
be kept clear of political control or ex- 
perimentation, he argued that they must 
not be forced into speculative channels 
such as low-cost housing. “This trust 
capital,” he asserted, “must not be forced 
into fields where even private investment 
capital is afraid to go, even under normal 
conditions.” 


Present Regulation Adequate 


Arguing against Federal regulation of 
insurance, he contended that where state 
regulation exists, if the system should 
break down, it would be confined to 
just that one state whereas, under Fed- 
eral regulation, if a breakdown occurred 
‘it would spread throughout the forty- 
eight states and immediately you have 
a lowering in the standards of super- 
vision of all companies throughout the 
country.” 

Zimmerman pointed out “there has 
been at no time a demand, or even a 
suggestion, on the part of the public 
that there be any change in the regula- 
tory manner of life insurance because 
the history and the record of the insti- 
tution speaks for itself.” 


Describing the great contribution 
which life insurance “has made to soften- 
ing and cushioning this period of eco- 
nomic distress,” he pointed out that dur- 
ing the past ten years, life insurance has 
paid out almost $350,000 almost every 
hour of the day; that this $16 billions 
paid out from 1933 to 1938 was $3 billions 
more than was paid out by the Federal 
government during the same period in 
all forms of direct relief. 

“T don’t think it is an exaggeration 
to say that the institution of life insur- 
ance has made a contribution, not only 
to our economic welfare and _ stability, 
but also to the stability of our very form 
of government,” he said. “Because, in 
those countries where democracy has 
been overthrown and autocracy or dicta- 
torship has been substituted, the root of 
the trouble has been economic distress 


Two New Trustees Named to Board of Mutual Life 


William C. Mullendore of Los Angeles 
and Gilbert H. Scribner of Chicago, have 
been elected members of the board of 
trustees of Mutual Life of New York. 

Mr. Mullendore is executive  vice- 
president of the Southern California 
Edison Co. He was assistant counsel 
to the U. S. Food Administration in 


1917 and, in 1922 and 1923, was assis- 
tant to Herbert Hoover, then Secretary 
of Commerce. He was appointed counsel 
for the Southern California Edison Co. 
in 1925. 

Mr. Scribner is a member of the real 
estate firm of Winston & Co., Chicago, 


and was formerly secretary of the Chi- 
cago Real Estate Board. 


and pressure. And life insurance has 
greatly relieved that economic distress 
and pressure in this country.” 

Discussing the possible entry of the 
government into the annuity field, Zim- 
merman minced no words in declaring 
“we can undersell government by a con- 
siderable margin.” Also that life insur- 
ance must present a united front. 


Government As Competition 


“There has been mentioned,” he stated, 
“the possibility of selling so-called 
‘burial’ insurance through the Social 
Security Board. It was indicated that 
the Ordinary agent need not concern 
himself about that, because it would 
affect only the Industrial field. 


“Let us not be deceived by that 
strategy which is as old as history it- 
self. It is known as ‘dividing the com- 
mon front’ and it has most recently been 
used by Herr Hitler, who has said in 
effect that it was not France against 
whom Germany was waging war but it 
was England who was the real enemy— 
an effort to divide a common front. 
We cannot have a divided front at this 
time. 

“As surely as I stand here, if the gov- 
ernment is permitted to enter the field 
ot selling life insurance on a ‘burial’ in- 
surance basis or in whatever innocuous 
form it may seem to be, within a com- 
paratively short period of time there 
will be governmental competition with 
every life insurance salesman, Industrial 
or Ordinary, in the country.” 

Comparing the government versus life 
companies in the annuity field, Zim- 
merman said that on the mortality factor, 
people buying annuities from the gov- 
ernment “would live as long or die just 
as soon as those purchasing annuities 
through private companies,” making that 
cost identical. 


On the investment angle, he said that 
over a period of 100 years, government 
securities have yielded from 35 to 40% 
less interest than have the earnings of 
the private companies—on their total 
assets. “That is true today.” On the 
acquisition cost, “the commission aver- 
ages under four percent, a far cry from 
the 30% figure cited by Senator Wagner, 
and a 4% which would be much more 
than offset by the proven ability of the 
companies to earn interest in excess 
of the yield on government bonds in 
which presumably the government would 
invest these annuity funds. 

“Government cannot undersell us on 
any fair competitive basis. Rather, we 
can undersell the government.” 

Touching on Social Security, Zimmer- 
man said that the business had never 
opposed its introduction through gov- 
ernment channels. However, he warned 
against the tendency “on the part of 
people in this country to look to the 
government for financial security.” He 
argued that it must be paid for, that 
it couldn’t be voted at the ballot box. 
“Tt is estimated that even at the present 
time the Social Security Act will even- 
tually cost some 14% in order to sup- 
port the present scale of benefits, where- 
as the direct taxes eventually reach a 
maximum of only 6%. 

“It is never good politics nor political 
expediency to expand or increase the 
taxes to pay for these benefits. Unless 
the public is given a recognition of that 
fact and an understanding of that fact, 
then we are going to have not security 
but the greatest degree of insecurity 
which we have ever known.” 
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Lammers Agency Head 
Of Farmers & Traders 


PHILA. MAN GOES TO SYRACUSE 





Martin W. Lammers, Philadelphia Man- 
ager For Continental American, 
Has Had Broad Career 

The Farmers ond Trade rs Life of Syr- 
acuse has appointed Martin W. Lam- 
mers, well known manager for the Conti- 
nental American Life at Philadelphia, as 
superintendent of agents of that com- 
pany. Mr. Lammers is well known in 
the life insurance business having had 
a broad career in agency work even be- 
fore he went to Philadelphia in 1933 as 
manager for the Wilmington company. 

Mr. Lammers is a native of Michigan, 


graduate of Notre Dame, also went for 
a year to Northwestern before he be- 


came an agent for the American Central 
Life. He advanced rapidly in that com- 
pany becoming manager, agency super- 
visor, assistant superintendent of agents, 
field superintendent for eastern, mid- 
western and western territory and then 
manager of the home office agency in 
Indianapolis. From that last post he 
went with the Continental American. 

Long active in life underwriters asso- 
ciation work, Mr. Lammers has been 
secretary, vice-president and president 
of the Indianapolis association and treas- 
urer of the Philadelphia association. In 
1933 he received the Chartered Life Un- 
derwriter designation and is a graduate 
of the Sales Research Bureau’s manage- 
ment school. 

The Farmers and Traders, started busi- 
ness in 1914, has assets of $9,711,658 and 
insurance in force of $45,356,126. The 
stock of the company is largely held in 
Grange communities. In addition to New 


York the company is licensed in New 
Jersey, Pennsylvania, Ohio, Indiana, 
West Virginia and the New England 
states. 





John D. Moynahan President 
Of Chicago Chapter CLU 


John D. Moynahan, manager of the 
west suburban branch of the Metropoli- 
tan Life, Chicago, was elected president 
of the Chicago Chapter, Chartered Life 
Underwriters at the annual meeting June 
19. He succeeds Benjamin H. Groves, 
manager for the Travelrs. Roland D. 
Hinkle, Equitable Life Assurance So- 
ciety, was elected vice-president, and 
Harry G. Walter, Penn Mutual Life, 
secretary-treasurer. Directors elected 
for two-year terms are: Robert J. Curry, 
Aetna Life; A. R. Houle, Massachusetts 
Mutual Life, and Robert C. Carson, 


Frank B. Runyon Resigns as 
Fidelity Mutual Manager 


Frank B. Runyon has 
manager for the Fidelity Mutual at 55 
Liberty Street, New York. Before go- 
ing with the Philadelphia company last 
year he was superintendent of agencies 
for the Acacia Mutual at Washington 
and previous to that he had a long ex- 
perience in life insurance. 

For about twenty years Mr. Runyon 
was with the Equitable Society in agency 
work and as manager. At one time nm 
was associated with the late Edward . 
Woods at Pittsburgh. During his asso- 
ciation with the Equitable Society he 
was an agency assistant under the late 
Frank H. Davis, one of the great agency 
executives of the business. In his later 
years with the Society Mr. Runyon was 
superintende nt of agencies and for some 
years was in charge of twenty-one Equi- 
table agencies in the Eastern Depart- 
ment. 


resigned as 


Union Central Plans For 
New National Advertising 

Union Central is entering a new na- 
tional advertising campaign for the Sum- 
mer months, the advertising to appear in 
Newsweek, Business Week, Time, For- 
tune and Life. The company has pub- 
lished in pamphlet form all of the en- 
trices in its Big League Sweepstakes, 
chosen by the judges in its contest for 
the best sales presentation and the best 
entry on closing. Final prize winners 
in each of the two fields are to be 
chosen by ballot of the company’s agency 
force. 

May Life Insurance Gains 

3.6% Over May Last Year 

New life insurance for May showed 
an increase of 3.6% over May of last 
year according to the Association of 
Life Insurance Presidents. With all 
classes contributing to the Mav increase, 
the new business of the forty companies 
for the month was $626,357,000 against 
$604,445,000 for May of last year, a gain 
of 3.6%. 

Walter E. Pattee, Newark office of 
Travelers, has been promoted from field 
assistant to assistant manager of the 
life, accident and Group departments. 


Rockwood Co. James Ramsey was elect- 
ed a director for a one-year term. 
ger at the Pa meeting was John 
O. Todd, of H. S. Vail & Sons, who 
talked on “Prospecting for Tax Insur- 


2,500 See “Portrait” 
Showing at Cincinnati 


PART OF PROGRAM BROADCAST 





Underwriters Elect New Officers, Hear 
Internal Revenue Bureau 


Speaker 


A capacity sudience of 2,500, composed 
largely of life insurance policyholders, 
attended the public showing of “Amer- 
ican Portrait” at the Taft Auditorium, 
Cincinnati, June 13, as guests of mem- 
bers of the Cincinnati Life Underwriters 
Association. 

The first half 
which was broadcast, 
by Mayor James G. 
C. Sebastian, Union Central, president 
of the underwriters’ association, and a 
life insurance playlet written by James 
Maxwell, editor of the Union Central’s 
Agency Bulletin, and played by him and 
C. Vivian Anderson, former president of 
the National Association of Life Under- 
writers. Peter Grant, local radio com- 
mentator, acted as master of ceremonies. 

New Officers Elected 

The public meeting climaxed an im- 
portant day for the organization, which 
also held its last regular luncheon meet- 
ing until Fall, where the new officers, 
elected by ballot the preceding day, were 
presented. Lee B. Scheuer, State Mu- 
tual Life, was unanimously elected pres- 
ident; Warner C, Wilson, Guardian Life, 
vice-president; Paul Kistler, American 
United Life, secretary; Adam F. Bauer, 


hour of the program, 
consisted of talks 
Stewart and John 


Mutual Benefit Life, treasurer, and Mr. 
Sebastian, representative to the Ohio 
State Association. 


The only contest was for the two open 
positions on the board of directors, the 
ones elected being Judd C. Benson, 
Union Central, and Charles H. Wible, 
Provident Mutual. The new officers will 
take charge July 1. On June 27, the old 
and new boards will meet to make plans 
for the coming year, the most immediate 
being a campaign to secure the 1941 
annual meeting of the National Asso- 
ciation for Cincinnati. 

David Stock of New York City, special 
counsel for the Internal Revenue Bu- 
reau, guest speaker, struck the only sour 
note of the day when he said that the 
much higher tax rates that are coming 
will bring the present tax problems and 


worries of the rich to a great many 
people who are not so rich. 
“A re-examination of insurance and 


estate plans in the light of recent tax 
developments and the importance of con- 
servation in any new steps taken by 
taxpayers is necessary,” he said. 

He told the underwriters that the in- 
creased demand for revenue and the so- 
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cial philosophy of the new personnel of 
the Supreme Court of the United States 
“have swung the pendulum from deci- 
sions that tended to favor the taxpayer 
to decisions that distinctly favor the gov- 
ernment.” 


ae po n 


Names Boireau Head 
Walter H. Boireau, Boston general 
agent Berkshire Life, was elected presi- 
dent of the Massachusetts Association 
of Life Underwriters this week, other 
members of the official staff being May- 
nard E. Keiser, general agent John 
Hancock at Springfield, vice-president; 
Clifford D. Strout, associate general 
agent, John Hancock at Boston, treas- 
urer; Clark C. McElvein, Boston, secre- 
tary. Merle G. Summers, New England 
Mutual, reported for the legislative com- 
mittee while Christopher Scaife, man- 
ager Phoenix Mutual at Worcester, told 
of membership committee activities. 


FORD IS GENERAL MANAGER 

The Security Mutual has opened a 
New Jersey agency in the Raymond- 
Commerce Building, Newark. William 
O. Ford, who has been in the insurance 
business for thirty-three years has been 
appointed general agent. George R. 
Clark, for fifteen years a home office 
representative, will be associated with 
Mr. Ford as manager of the life depart- 
ment. 


316% GAIN BY PROUTY 
An increase of 31.6% in new insurance 
business for the first four months of this 
year, above the corresponding period of 
1939, is announced by Phinehas Prouty, 
Ir, general agent for Connecticut 
Mutual in Los Angeles. 


MISS LOUISE HATHAWAY WEDS 

Miss Louise Hathaway, daughter o! 
Manager and Mrs. Fred C. Hathaway, 
Mutual Life, Los Angeles, became the 
bride of Myron Wasson, of the invest- 
ment firm of Caldwell, 











Cornwall & 
,anker, Los Angeles last week. 
INSURANCE COUPLE MARRIED 
Miss Elizabeth V. Weldon, who has 
been secretary to Wm. Ray Chapman, 
assistant director of agencies, North- 
western Mutual, and Dennis E. McTigue, 
district agent, Northwestern Mutual at 
Fort Dodge, Ia. were married June 8. 


LESTER O. SCHRIVER HONORED 

Lester O. Schriver, Aetna Life, Peoria, 
and past president National Association 
of Life Underwriters, had conferred on 
him recently the honorary degree of 
Doctor of Laws by Lincoln Memorial 
University. 
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Fischer Firm On 
Iowa Farm Sales 


WAR CLAUSE VIEW UNCHANGED 





Insurance Commissioner Maintains At- 
titude Favorable to Men in Service; 
Properties Change Hands 





Insurance Commissioner Fischer of 
lowa says that his Department has not 
changed its viewpoint on_use of a war 
clause in life policies. He has taken 
the position that “we should stand be- 
hind our boys” if they are called on to 
fight. He has indicated that in the event 
this country gets into the war or is 
called on to defend our territories, it 
would not call for war clauses on such 
risks. ; 

The Commissioner also says that his 
Department has been continuing his pol- 
iev regarding farm sales and that life 
companies have been disposing of their 
farm properties at a rate somewhat ex- 
ceeding that of last year. 

The Department has also taken a 
firmer attitude on fire and casualty com- 
panies in regard to disposing of their 
farm holdings. Such companies have 
only a three year limit while life com- 
panies have five years. Mr. Fischer says 
he discovered several of the companies 
were exceeding by far their three year 
limit. One company, he disclosed, had 
on its books over $300,000 of property 
which was being held in excess to the 
three-year limit. 

Commissioner Fischer has not fully re- 
covered from the attack of pneumonia 
he suffered several months ago. There- 
fore he will not be able to attend the 
commissioners’ annual convention in 
Hartford. He will not seek reelection to 
the executive board of that organization. 





Virginia State Ass’n 
Elects Walter Bridges 


Walter W. Bridges, manager for Met- 
ropolitan Life at Danville, Va, was 
elected president of the Virginia Asso- 
ciation of Life Underwriters at the fifth 
annual meeting in Roanoke, June 15. 
He had been a vice-president of the asso- 
ciation the last three years. 

President Bridges appointed J. Allen 
Patterson, Danville, secretary-treasurer 
for the ensuing year. Five vice-presi- 
dents elected were: J. C. Costen, Roan- 
oke; B. B. Snead, Martinsville; Gaius 
W. Diggs, Richmond; Richard M. Mar- 
shall, Norfolk and Milton O. Culpepper, 
Staunton. Major Lewis I. Held, Rich- 
mond, immediate past president, sub- 
mitted the report of the advisory com- 
mittee of which he is chairman. 

Guest speaker was Howard C. Lawr- 
ence, New Jersey state agent of Lin- 
coln National and president of the New 
Jersey Association. 





MADE ASS’T GENERAL AGENTS 





Dorwart and Hamilton Are Named in 
Philadelphia Agency of 
Berkshire Life 
_ George H. Dorwart and Wilbur H. Ham- 
ilton have been appointed assistant gen- 
eral agents in the Philadelphia agency 
of Berkshire Life, as announced by 
Everett H. Plummer, general agent. The 
two men have successful records as per- 
sonal producers and have been partly 
engaged in supervisory duties for some 
time. Both appointees have a_back- 
ground of banking training and exper- 

lence. 





NEW EDITIONS ISSUED 
1940 editions of Statistics Fraternal 
Societies and the Consolidated Chart of 
nsurance Organizations, compiled by 
Arthur S. Hamilton, have been published 
by The Fraternal Monitor. The Con- 
solidated Chart combines the reports of 
fraternal societies, and Statistics 
Fraternal Societies is a 236-page book 
giving detailed information on practically 
every fraternal benefit society. 





a Boys Whe Wl 15. Men 


These sons of two devoted fathers are 


today enjoying similar comforts and 
parental care. 


How would they fare as men, should their 
fathers fail to survive? One is assured 
college training through his dad's life in- 
surance protection. 


The other, as the son of an uninsured father, 
would face a harder uphill fight. 


Remind your prospect of Endowments for 
Educational Purposes. 
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Exam Dates of Agents’ 
Fixed at Conference 


TO BE HELD IN FIVE CITIES 





Applicants to Know Fate Within Two 
Weeks After Taking Quiz; Insur- 


ance Men See Deputy Jamison 





The advisory committee of prominent 
life insurance men in this state ap 
pointed by Superintendent Louis H. Pink 
for the purpose of cooperating with the 
Department in an effort to reach a 
broader and more effective setup for 
examination of life agents, met on Mon- 
day in Albany with Deputy Superinten- 
dent George H. Jamison, who is in 
charge of brokers’ and agents’ licenses. 

The examination situation has pre- 
sented many problems since the new 
amendment to the New York Insurance 
Code with respects to licensing of agents 
became effective. The new amendment 
brought with it a tremendous amount of 
extra work which greatly overtaxed the 
personnel of the Department. The 
acuteness of the department’s examina- 
tion problem was emphasized by the fact 
that 500 fire agents and brokers took 
the last examination. First of the exam- 
inations for life insurance agents held 
under the new amendment to the New 
York code took place on February 5 
in five cities. 

The New York Department felt that 
cooperation between the life underwriters 
Associations and the Association of Life 
Insurance Presidents would be helpful. 
It appointed a committee of insurance 
men which held several meetings and at 
which valuable suggestions were given. 

Last Monday’s Conference 


The Monday conference resulted in 
some definite decisions being made which 
will considerable clarify the situation as 
the conference was cooperative in all 
respects. 

Dates of the next five examinations 
for life insurance agents by the New 
York Insurance Department were fixed 
as follows: July 11, August 22, October 
17, November 14, 1940, and January 16, 
1941. If possible the Department will 
have an examination in September and 
one in December, 1940, but it is not posi- 
tive about this at the present time. The 
examinations will be held simultaneously 
in five cities: New York, Rochester, Buf- 
falo, Albany and Syracuse. 

It was also agreed that the Depart- 
ment will have examination papers 
finished so that the applicant will know 
within two weeks after taking the exam- 
ination whether he has passed or not. 


The Committee 

It is estimated that the state will re- 
ceive approximately $15,000 in fees from 
life insurance agents taking the exam- 
inations during course of the year. Com- 
mittee which went to Albany Monday 
follows: 

Ralnh G. Engelsman, president New York Stat 
Association of Life Underwriters: Cecil J. 
North, Metropolitan Life; Albert G. Borden, 
Equitable Society: Sidney Wertimer, Pruden 
tial, Buffalo; J. Stinson Scott, Provident Mu- 
tual, Syracuse; Elmer Beesley, State Mutual, 
Syracuse; Frank Wenner, Connecticut Mutual, 
Utica; Edward Gettings, Northwestern Mutual, 
Albany; Harry W. Clark, Connecticut General, 
Albany; Arthur D. Dunois, Mass. Indemnity, 
Albany: Edward F. Dwyer, Travelers, Albany: 
Henry R. Glenn, Assn. of Life Insurance Presi- 
dents, who came in place of Bruce E. Shepherd 


USES LOOSE-LEAF POLICIES 

Imperial Life of Canada is moderniz- 
ing its policy forms in a new loose- 
leaf type of contract which effects econ- 
omies. The new policy contract is 
smaller in area, loose-leaf in form, and 
easier to fold and handle. Its most 
distinctive feature is the economy with 
which changes can be made, as only the 
page affected by the change need be 
reprinted. 








N. Y. ORDINARY SALES 

The Life Underwriters’ Association of 
the City of New York, Inc., has an- 
nounced that the estimate of total sales 
of Ordinary life insurance in New York 
City for May, 1940 is $48,984,000, which 
compares with $48,372,000 reported for 
May of last year. 
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America Can Advance 
With Sound Leaders 


LINTON TELLS INDIANA MEN 


Provident Mutual President Says In- 
correct Theories At Washington 
Retarded U. S. Recovery 


Despite the effect of disturbed world 
conditions on American economic life, 
the nation is in itself an economic unit 
so large and well supplied that it can 
progress above present levels, provided 
it stays out of war, according to M. 
\lIbert Linton vresident of Vro ident 
Mutual of Philadelphia, speaking at a 
recent luncheon meeting in Indianapolis 
sponsored by the Chamber of Commerce 
and the Indianapolis Association of Life 
Underwriters. 

The speaker pointed out that what 
he referred to as the kinship of fascism 
and communism and said they have in 
common the centralization of both politi- 
cal and economic control in the central 
government and both result in the de- 
struction of the rights of the individual. 

He pointed out that the failure of the 
United States to keep up with the recov- 
ery of other democratic countries re- 
sulted from incorrect theories which be- 
came evident in Washington in the latter 
part of 1933. These he enumerated as 
the “spend ourselves rich” program, gold 
policy and currency theories, taxation, 
labor relations, government competition 
with private business and drastic control 
of the issuance of securities. 


MARGARET C. LLOYD CHAIRMAN 


Retail Credit Co. Librarian Re-elected 
Head of Insurance Group, Special 
Libraries Association 





Margaret C. Lloyd, librarian, Retail 
Credit Co., was re-elected chairman of 
the Insurance Group, Special Libraries 
\ssociation, at its recent convention. 
Vice-chairman is Jeannette Smith, li- 
brarian, New England Mutual Life; sec- 
retary is Nora Shreve, librarian, Lincoln 
National Life. 

At the Indianapolis convention one of 
the insurance meetings was held in the 
American United Life Co.’s auditorium. 
The speakers included Harry V. Wade, 
vice - president, American United Life; 
George W. Lillard, Hartford College of 
Law, and Insurance, and Elizabeth 
O’Rourke, manager of office administra- 
tion, Lincoln National Life. 


NEALE ASS’T GROUP MANAGER 

J. Milton Neale, for six years an out- 
standing agent in the Larkin agency of 
Connecticut General, has been appointed 
a special representative in that agency, 
assisting John V. Whiteside, group man- 
ager. 

Russell W. Buddington, who has been 
special representative in N. Y. for the 
past year and a half, has been trans- 
ferred to the Philadelphia office in the 
same position under H. E. Walters. 


OLD AGE PENSION STUDY 

The Northwestern National Life has 
made public a study of old age pensions. 
One out of every four persons age 65 
or more is receiving a state old age 
assistance pension, averaging slightly 
more than $20 per month per recipient. 
Total of state old age pensioners is 
nearly 2,000,000. More than $430,000,000 
distributed in state old age 
pensions last year. 


was assist- 
ance 


BARR PROMOTED ON COAST 

Vice-President V. H. Jenkins of Occi- 
dental Life announces the appointment 
of Irvin L. Barr as branch manager 
at Sacremento, where he has been act- 
ing head of the office since last October. 
Mr. Barr has been an Occidental agent 
since 1935 when he joined the company 
in Sacramento after a number of years’ 
previous experience in life underwriting. 
Since that time he has consistently been 
one of the leading producers of the 
Sacramento office and has also stood high 
in the company. 


Davis Installed Head 
of Pittsburgh Association 





JOHN E. DAVIS 


John FE. agent of Massa- 
chusetts Mutual, was installed as presi- 
dent of the Pittsburgh Life Underwriters 


Association June 13. R. Maxwell Steven- 


Davis, an 


son, general agent National of Vermont, 
is now first vice-president, and William 
J. Cummins, assistant manager Edward 
A. Woods Co., second vice-president. 
W. Rankin Furey, general agent Berk- 
shire Life, was reelected treasurer, 

Mr. Davis has long been active in the 
association, as well as in various civic 
affairs. He has been a member of the 
board of directors of the association for 
many years and during the past year 
served as vice-president. 
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William O. Ford Heads New 
Agency of Security Mutual 


Opening of a New Jersey agency with 
William O. Ford as general agent has 
been announced by Security Mutual. The 
new agencv is located in the Raymond- 
Commerce building in Newark. Manager 
of the life department is George R. 
Clark, for fifteen years a home o ce 
representative. 

Mr. Ford has been engaged in the 
insurance business for thirty-three years, 
maintaining offices in Newark for twen- 
ty-eight years. He is widely known as 
2 personal accident and health special- 
ist. While his office services all lines of 
coverage, life, accident and health are 
svecialities. 


Mr. Ford is very active in service 
club circles serving Kiwanis _ Interna- 
tional in various capacities, including 
vovernor of the New Jersey District. 


H* has also been active in_ various 
Masonic orders. 


HAWKES PEORIA GEN’L AGENT 
Appointment of Edward E. Hawkes. 
Jr. as general agent for Peoria, Ill, and 
vicinity, is announced by Northwestern 
National. Mr. Hawkes comes to North- 
western National with twelve years’ ex- 
perience in the life insurance business, 
first as a personal producer and general 
agent in Chicago, later as a general 
agent at Columbus, and for the past two 
years as a general agent in Buffalo. 





HARRIS HEADS NEW DEP’T 

George S, Harris has been named man- 
ager of a new department created by 
the General American Life for the sale 
and administration of salary savings in- 
surance. Mr. Harris, a graduate of 
Northwestern University School of Com- 
merce, has been with General American 
Life since 1932 and served in the Chi- 
cago, Cincinnati and Springfield, Mo., 
branch offices before going to the home 
o ce in St. Louis in 1933. 


AGENT 








Fischer to Administer 
American Life’s Funds 


FEDERAL COURT GIVES ASSENT 


Former Des Moines Company Left 
$3,601,419 of Securities on Deposit 
With lIowa Department 


Iowa Insurance Commissioner Fischer 
was given “sole and exclusive right” to 
administer $3,601,419 of securities de- 
posited by the former American Life 
of Des Moines with the Insurance De- 
partment in a decision by Federal Judge 
Charles A. Dewey. Mr. Fischer had 
asked for the right to administer the 
funds for some 7,000 policyholders of 
the now defunct company in a suit filed 
against Michigan Insurance Commis- 
sioner John Emery, the American United 
Life of Indiana and the Texas state re- 
ceiver. 

The Des Moines company was rein- 
sured in 1923 by the American Life of 
Detroit which became insolvent in 1938 
and was reinsured by the American 
United. Commissioner Emery had eo~- 
tended that the Iowa securities should 
be administered for the benefit of all 
the policyholders of the Michigan com- 
pany instead of for the Des Moines com- 
pany policyholders only. 


Secured By Deposit 


Judge Dewey pointed out that the 
reinsurance contract was approved by 


both the Iowa and Michigan depart- 
ments and that the contract had the 
same force and effect as if the rein- 


suring company had been an Jowa con- 
cern. He called attention to the clause 
in all the policies written by the Des 
Moines company which stated that “full 
reserve on this policy is secured by 
deposit of approved securities with the 
state of Iowa.” 

Judge Dewey said the reinsurance 
transaction “was in the nature of a new 
company taking over assets with a lien 
thereon.” He held that the Iowa com- 
pany policyholders have had a lien on 
securities in the hands of the Iowa In- 
surance Commissioner and that the rein- 
surance agreement in no way changed 
this status. 





DOCTORS INSURANCE BUYERS 


Lincoln National’s Survey Shows Phy- 
sicians and Surgeons Buy 
Large Policies 
Physicians and surgeons jumped into 
first place in number of large life insur- 
ance policies bought last month, accord- 
ing to the Lincoln National’s monthly 
sales survey of policies for $10,000 or 
more. Although ranking first in number, 
they dropped to fourth in total volume 
involved as brokers, bank managers and 
real estate company officials were first 

in volume ranking. 

Listed according to number of poli- 
cies purchased, the occupational groups 
were: Physicians and surgeons; brokers, 
bank managers and real estate company 
officials; retail dealers; industrial man- 
agers; farmers; agents, canvassers and 
collectors; wholesale dealers; building 
contractors ; students; and rubber factory 
managers. 





CONT’L AMERICAN’S BIG JUNE 

According to present indications, Con- 
tinental American’s June business will 
set a new record for the month. 

The company is devoting the month to 
the “June Jubilee,” offering agents the 
opportunity to come to the home o‘fice 
in Wilmington and participate in dedi- 
cation ceremonies for the new building 
next month. 

Finishing touches are being put on the 
new home office building, and the com- 
pany expects to move in late in June. 
The official dedication ceremonies will 
be July 13 followed by open house. 





B. Russell Dooge, field assistant 1 
the life, accident and Group departments 
of the Grand Rapids, Mich. office © 
Travelers has been promoted to assistant 
manager of the same departments. 
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Nales FORCE 


Graduates of the second 1940 session cf the Atna Life 
Insurance School are well-versed in planned salesmanship 
principles e Through an intensive study of proved 
sales methods, they have given momentum to their life 
insurance careers @ Momentum which develops that 


sales force so essential to the successful salesman. 





TNA LIFE INSURANCE SCHOOL 


HARTFORD . . . CONNECTICUT 


THE REMAINING 1940 FIVE-WEEK SCHOOL SESSIONS BEGIN ON JULY 29 AND OCTOBER 21 
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Ross M. Norris New Head 
Of Cleveland Association 


Ross M. Norris, general agent for 
Security Mutual, was elected president 
of the Cleveland Life Underwriters Asso- 
ciation at its annual meeting, succeed- 
ing Frank L. McFarlane. The new presi- 
dent is the son of T. M. Norris, one 
of the founders of the Cleveland associa- 
tion in 1889 and its president in. 1903-4. 

Clarence FE. Pejeau, Massachusetts 
Mutual, is the new first vice-president ; 
William J. Schmidt, Ohio National, 
second vice-president; and Howard 
Kelley, Jr., Phoenix Mutual, treasurer. 

C. Preston Dawson, general agent of 
New England Mutual at New York City, 
spoke before the meeting on “You—the 
Salesman.” 


Los Angeles Approves 
C.L.U. Chapter Title 


Taking the stand that the title of the 
national chapter, Chartered Life Under- 
writers is perfectly satisfactory and the 
best name available, the Los Angeles 
chapter voted against recommending or 
suggesting any change. 

It also nominated Russell L. Hogue 
for election to one of the directorships 
allotted to the Pacific Coast territory, 
and voted to support Stewart Strong 
of Portland, Ore., for one of the other 
places. 

The program for the May 31 meeting 
was a panel discussion of “Recent De- 
velopments in the Tax Field Affecting 
Estate Planning.” It was led by Marvin 
Sherman, Equitable Society and partici- 
pated in by A. C. Duckett, Northwest- 
ern Mutual; Raywood Frazier, Union 
Central; Miller Hickox, Prudential, and 
Ron Stever, Equitable Society. 





Special Bond to Cover 
Payment of Estate Duty 


Presiding at the annual meeting of 
the British Corporation of Insurance 
Brokers in London, President A. 
Riseley recalled that hitherto the gov- 
ernment had considered impracticable 
the exclusion from the estate of a de- 
ceased person a life policy which might 
have been effected in respect of death 
duties. He thought that something might 
now be done to improve the position and 
to provide the government with a con- 
siderable sum of money. 

“It would be a great incentive to vol- 
untary savings,” declared President Rise- 
ley, “if these could be invested in a 
special form of government bond which 
could be used for the payment of estate 
duty and would not be aggregable up to 
the amount required for the payment of 
such duty. The government would thus 
be collecting death duties in advance, 
and as approximately £80,000,000 per an- 
num is collected, ten years’ collection 
would provide up to a possible sum ten 
times that amount.” 





Kappes in New Position 


George L. Kappes is the new general 
counsel for Estate Advisors at 40 Ex- 
change Place, appointed after the resig- 
nation of Howard Corbett. In his new 
position, Mr. Kappes will have charge 
of estate planning work, and will apply 
trust and tax laws to personal estate 
problems. 


LIFE MANAGERS’ OUTING 

The members of the Life Managers 
Association of Greater New York en- 
joyed a golf tournament and dinner at 
the Ridgewood Country Club, Ridge- 
wood, N. J., yesterday. Timothy W. 
Foley, State Mutual, was in charge of 
arrangements. 





KERR ELECTED PRESIDENT 

The Jackson (Mich.) Association of 
Life Underwriters has elected the follow- 
ing officers: President, Dale J. Kerr; 
vice-president, E. G. Velthouse; secre- 
tary, Charles R. Gary; treasurer, Carlton 
Warner 





Insurance Accounting & Statistical 


Ass’n Has 100 Member Companies 


One of the fastest-growing insurance 
organizations is the Insurance Account- 
ing & Statistical Association. The associa- 
tion was originally known as the “Round 
Table Assembly” with its chief purpose 
the dissemination of information con- 
cerning the use of punch cards for ac- 
counting. The first meeting was held 
April 14, 1928, in Peoria, Ill., with eight 
life insurance companies represented. 
James Craw, actuary of the Springfield 
Life, was elected the president. Others 
following him in this high office being 
E. H. Pakes, R. W. Leib, E. M. Karr- 
mann, Jack Miller, C. S. Collins, and 
R A Clark 

Newly-elected officers named at the 
recent meeting in Kansas City are E, M. 
Karrman, American United Life, presi- 
dent; O. D. Seely, Metropolitan Life, 
vice-president; R. A. Clark, Haight, 
Davis & Haight, Inc., secretary-treas- 
urer; D. J. Schonberg, United Benefit 
Life, assistant secretary-treasurer; R. L. 
Hughes, Guarantee Mutual, director of 
publications; L. J. Hale, Kansas City 


Life, director, life section; R. H. Redus, 
Inter-Ocean Reinsurance, director, fire 
section; D. M. Munn, Bituminous Cas- 
ualty, director, casualty section; B. H. 
Miller, State Farm Life, director of re- 
search; J. P. Walker, Jr., Southland 
Life, director of publicity. 
Membership Broadened 

The organization, which now has more 
than 100 companies in its membership, 
had an attendance of 225 people from 
member companies at the nineteenth 
annual meeting, comprising life, fire and 
casualty companies. Originally intended 
as a technical organization for the dis- 
cussion of the use of punch cards, the 
organization has now grown to include 
all of those employed in the direction of 
accounting and statistical branches of 
insurance companies. 

The use of punch-card accounting and 
statistical work has shown a tremendous 
growth, especially during the past decade, 
and a recent official statement of the 
organization says: 

“We believe that the association is ful- 








R. M*, a retail mer- 

chant, had a secret 
yearning. He wanted to trav- 
el. However, the demands of 
his business were such that 
as a young man about all he 
could do was read travel 
folders. 

A Berkshire Associate sold 
him a Retirement Income 
policy commencing at age 60. 
But his services did not stop at the 
delivery of the policy. Through the 
years before maturity of the policy 
he kept in close touch with Mr. M*, 
and even helped him with his busi- 
ness problems when it looked as 
though he couldn’t meet his pre- 
mium payments. 

Today, the merchant and his wife 
are happily seeing many of the 
places they had day-dreamed about. 
And through the years he has stead- 
ily advocated Life Insurance and 
the Berkshire follow-through serv- 








ice to his many customers and other 
friends. The BERKSHIRE Associate 
has placed many thousands of new 
business as a result. 

The moral? Properly-sold Life 
Insurance is not only a personal sat- 
isfaction in the happiness of others 
—it pays good dividends. 


This true story, taken trom our own 
files, clearly demonstrates the great 
value of the professional training in 
lite underwriting that Berkshire Asso- 
ciates receive. * name on file 


Ash, any BERKSHI RE Associate 


LIFE INSURANCE COMPANY 


INCORPORATED 1851 


FRED H. RHODES, President 


PITTSFIELD, MASS 








LIFE INSURANCE 
PURCHASED ON 


RENEWALS ouitaaie sasis 


RENEWAL PURCHASE Co. 
Room 4901 70 Pine St., New York 





Telephone WHitehall 4-315 








filling a useful function by promoting 
the study of punched card methods. The 
rapid development in tabulating equip- 
ment and the constantly increasing de- 
mand for more timely reports coupled 
with the necessity of keeping office over- 
head at a minimum makes the job an 
important one. How to make the most 
efficient use of the punched card equip- 
ment in the home offices is the primary 
purpose, and requires a patient analysis 
of innumerable details as well as a prac- 
tical sense of good accounting and an 
appreciation of mechanical equipment. 
The possibilities of greater usefulness 
for the association are unlimited.” 

Chicago has been selected as the next 
annual meeting place. Objective for the 
year was set for the establishment of a 
research department, which will gather 
information as to installation and as- 
sembling of material for the punch-card 
system of accounting. 

The organization also decided to em- 
bark on a continuation of the highly- 
successful membership drive of 1939-49, 





STRONG TEXAS DRIVE ON 





Life Underwriters Association Deter- 
min to Increase Membership 
Materially By June 30 


The membership committee of the 
Texas Association of Life Underwriters 
is determined to show a large increase 
in members by June 30, 1940 over any 
previous year. It is suggested that each 
association arrange for four strong-arm 
committees composed of three men each 
to call on the various general agents in 
each association city and enlist the aid 
of the general agents and managers in 
the “war” on non-members who have 
been termed “hitch-hickers.” The term 
“hitch-hicker” is used because the non- 
members are getting a free ride at the 
expense of the members who are trying 
to make working conditions better for 
life underwriters. 

It was also suggested that the asso- 
ciation officials should call in some of 
the past presidents and ask them to 
help in this final push for members. 

A roster of the entire membership of 
the Texas Association will be published 
as of June 30, 1940. This roster will 
show the members by cities and a copy 
will be placed in the hands of each mem- 
ber and with every newspaper and Cham- 
ber of Commerce secretary where an 
association is located. It will also be 
distributed to civic clubs in every city 
where an association is located. These 
organizations will be asked to have their 
members patronize life underwriters who 
are affiliated with their local association. 





BEST’S INSURANCE GUIDE OUT 

Policyholders’ ratings of all fire, cas- 
ualty, surety, and marine insurance com- 
panies operating in the U. S. are given 
in the thirty-fourth issue of Best's In- 
surance Guide, just off the press. Five- 
year comparative figures are included, 
and a large number of important charts 
and lists. 





GILLIS AGENCY DINNER 


The Leaders’ Clulf of the Alexander 
F. Gillis agency at Newark for Provi- 
dent Mutual, held a dinner meeting im 
the Down Town Club June 10, Frank 
W. Henson was the leader of the agency 
for paid production in May, with Charles 
J. Schmitz as the runner-up. 





BANKERS, IA., 18% AHEAD 
Bankers Life of Des Moines reported 
an increase ‘of 18% in new paid business 
during May over the same month 10 
1939. Total new business for the first 
five months of this year was $20,288,000. 
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1. What would happen to mother and me if 
Daddy weren't here any more? 





3. Daddy, how would we get along if you got 
hurt and died like Johnny's daddy did? 





a re 


5. Well, gee, that’s fine! Life insurance must be 
great! 





2. Say! That's serious, isn't it? Where would our 
money come from? I'll just ask him! 


hi 





— 





4. Yousay, Life insurance? You just planned 
an insurance program so that mother and | will 
have money to live on and it will send me to 
college too? 





6. Some daddy | got! Thinks of everything. No 
need to worry about the future at our house! 


x, If your Life insurance prospects have not provided adequate protection for their 
families, we hope that these simple words from the mouth of a baby, will remind them 4 
to do something about it. # The Travelers Insurance Company, Hartford, Connecticut 
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Leopold Goldman Dead 
at Age Eighty-nine 


IN BUSINESS FOR 67 YEARS 
Retired in 1926 As President and Gen- 
eral Manager of North American 
Life Ascurance, Canada 





Leopold Goldman, retired president 
and general manager of North American 
Life, died in Toronto June 11, age 89. 
Born in London, England, in 1851 he was 
educated at the Queen Elizabeth Gram- 
mar School, Barnet, Herts, England. A 
glowing letter from a boyhood friend 
directed his attention to Canada in 1872, 
and the young accountant of 21 arrived 
alone and unknown in Toronto, then a 
city of 60,000. 

In 1873 President McCabe of Confeder- 
ation Life got him a position in the 
accounting department of that company. 
In October, 1880, Mr. McCabe suggested 
that they open their own insurance busi- 
ness. By January 4, 1881, North Amer- 
ican Life had come into being with 
Mr. Goldman as secretary. He became 
successively managing director, vice- 
president and president. 

Had Many Interests 

He was a past president of the Insur- 
ance Institute of Toronto; a director 
of the Consumers Gas Co.; a Fellow (life 
member) and the oldest living member 
of the Institute of Chartered Account- 
ants, and Associate of the Institute of 
Actuaries, London, (life member). De- 
voted to his profession, a_ splendid 
organizer, an indefatigable worker and 
magnetic personality, Mr. Goldman built 
a sturdy loyalty among his employes. His 
retirement in 1926 was the occasion for 
a banquet at the York Club. 





PITTSBURGH GROUP ELECTS 


G. Harold Moore Elected President of 
Agencies Committee; Insurance- 
Trust Committee Officers 

G. Harold Moore, general agent for 
State Mutual Life, was elected president 
of the Agencies Committee of Pitts- 
burgh at the annual meeting of that 
organization. Harry H. Chase, general 
agent of Aetna Life, was chosen as vice- 
president in charge of programs for the 
coming year. 

On the same occasion the Life In- 
surance-Trust Committee of Alleghany 
County elected John Kinneman, Jr., vice- 


president of Peoples-Pittsburgh Trust 
Co., as chairman for the coming year, 
and W. Rankin Furey, General Agent 
of Berkshire Life, as vice-chairman. The 
committee was organized a year ago 
and consists of ten bank officials and 
twenty life insurance men. 





WAR’S EFFECT ON INSURANCE 


Makes Americans > Sion Conscious of 
Their Own Economic Future, Says 
Chester O. Fischer 
Chester O. Fischer, vice - president 
Massachusetts Mutual Life, addressed 
the Springfield Life Underwriters Asso- 
ciation on June 3, his topic being “Life 
Insurance in a Troubled and Changing 
World.” Mr. Fischer said that the pres- 
ent troubled international situation has 
caused people in America to be uncom- 
monly life insurance minded. As evi- 
dence he reviewed the Ordinary life in- 
surance sales in the United States during 
the former war years and immediately 
thereafter. The table he gave follows: 

New Business Incr. Over 





Year Paid For Prev. Year 
1914 $2,457,000,000 

1915 $2,621,000,000 . 6.7% 
1916 $3,213,000,000 .... 22.6% 
1917 $3,840,000,000 19.5% 
1918 $3,988,000,000 3.9% 
1919 $7,010,000,000 75.8% 
1920 $8,490,000,000 21.1% 


“As we goad and hear news el devas- 
tation in Europe,” Mr. Fischer said, “we 
are more conscious of the good fortune 
which is ours to enjoy family life, and 
we are more mindful of the need for life 
insurance as a financial backlog.” 


Newark Office Marks 


Ramsay Anniversary 


John Alden Ramsay, general agent for 


Connecticut Mutual at Newark, was 
given a breakfast by his agency and 
office staff to mark his third anniver- 
sary as general agent. Fred O. Lyter, 
assistant superintendent of agencies, 
came from the home office and ad- 


dressed the agents. 

Mr. Ramsay has an outstanding rec- 
ord both in supervisory work and as a 
personal producer, and his agency has 
been among the leaders of the com- 


pany. He is president of the Life In- 
surance General Agents & Managers 
Association of Northern New Jersey. 





PFLANZ REMAINS PRESIDENT 


George J. Pflanz, Union Central, has 
been renamed president of the Des 
Moines Association of Life Underwriters. 


He has held the presidency since the 
resignation of former president Fremont 
South a month ago. Grady V. Fort, 
Equitable Life of Iowa, was elected vice- 


president; H. Alverson Montrose, New 
England Mutual, secretary; Lyman 
Hughes of Northwestern Mutual, treas- 


urer. W. K. Niemann, Bankers Life of 
lowa, was named state committeeman 
and James Rutherford, Penn Mutual, was 
endorsed for reelection as a_ national 
trustee. 





LEVER FINANCE AUTHORITY 


E. H. Lever, joint secretary of the 
Prudential, London, who is shortly to 
become chairman of Richard Thomas & 
Co., big Welsh metal combine, is one 
of London’s most respected authorities 
on financial reconstruction. In _ his 
thirty-three years’ association with the 
Prudential he has had a wealth of ex- 
perience in various parts of the world. 
Mr. Lever played a prominent part in 
rebuilding the Cammell Laird Co., ship- 
building concern, in 1932, and of the 
Lancashire Cotton Corp. at the end of 
1936. 








- OPEN TERRITORY - 
In Michigan, Ohio, Indiana and Illinois. 


FOR MEN WHO CAN PRODUCE 
AND 


ARE AMBITIOUS TO BUILD OWN AGENCY 


PHILADELPHIA LIFE INSURANCE COMPANY 
Philadelphia, Pennsylvania 








W. S. ROBERTS DEAD 


Was With Aetna Life Insurance Co. 
Many Years; Former Gen- 
eral Agent in Albany 

Wilbur Summerfield Roberts, for many 
years general agent of Aetna Life in 
Albany, died last week at his home in 
W ashington, D. C. A native of Balti- 
more lhe was appointed general agent 
of Aetna in Albany in 1896. He was a 
large personal writer for sometime. 

Mr. Roberts was former commodore 
of the Lake George Regatta Association 
and a former member of Albany Cham- 
ber of Commerce. Surviving are his 
widow, two sons and three daughters. 





BROADCASTS STOPPED 


The Michigan Department has halted 
radio advertising, over station WJR, 
Detroit, by the National Refund Com- 
pany of Chicago, which has been appeal- 
ing to radio listeners to send in “old 
insurance policies,” presumably mainly 
Industrial contracts, for analysis as to 
whether they have cash value. Depart- 
ment authorities, according to Seth Bur- 
well, head of the license division, look 
upon such an activity as within the stat- 
utory definition of insurance counseling 
and hence illegal unless the counselor has 
a departmental license. 











A Popular Favorite 


A Minnesota Mutual plan gaining wide acceptance is the Pay Roll 
Deduction Plan (now operating in over 350 firms) with advantages 
not found in other salary savings plans. 
attractive to employer, employee and agent. 


In addition we offer our Field Force: 


1. A liberal agency contract. 

2. A plan for financing your agency. 

3. Accounting methods to guide you. 

4. Proven plans for finding—training agents. 
5. A liberal financing plan for your agents. 
6. A unique supervisory system. 

7. Organized Selling Plan. 

8. Unusually effective selling equipment. 

9. 


Policies for every purpose: Regular—Family—Juvenile— 
Women—Group—Payroll Savings, etc. 


10. Low monthly premiums. 


A $230,000,000.00 Mutual Company, 60 years old with an under- 
standing, cooperative Home Office. 


THE MINNESOTA MUTUAL LIFE INSURANCE COMPANY 
St. Paul, Minnesota 


An arrangement mutually 





Age Discrepancies 
(Continued from Page 1) 


of which lesser payments were made to the ex- 
tent of $25,431 and greater payments were made 
to the extent of $526. 
It will be seen that the Prudential average 
was higher than the average of the other two 
companies. We have had a conference with of- 
ficials representing the Prudential and are in- 
formed that during 1939 the company changed 
its method in such a way that instead of re- 
questing the application of the rule in every 
discrepancy, wheher one year or more, it has 
decided to waive any discrepancy up to three 
years where the total amount of insurance is 
not in excess of $3,000. Figures for the first 
three months of 1940 indicate that this trend 
apparently will be progressively downward. 


When Question Arises 


In our opinion the question arises in one cf 


three cases. First, when an assured wilfully 
gives the wrong age so as to get is insurance 
more cheaply than he otherwise would. In this 


class are often included cases involving specu- 
lative insurance. Second, when the assured may 
have given the wrong age in some other personal 
matter affecting his interest and he continues the 
wrong age in an application to maintain con- 
sistency; and in the third class, the assured does 
not know exactly how old he is. In some states 
where they have prescribed standard provisions 
for life policies, the discrepancy in age practice 
as outlined is generally included in them. 

As I interpret the suggestion that bas been 
made, it means that after a given period of time, 
either two or three or five years, that a policy 
has been in existence, the insurance company 
should be bound by the given age. I think this 
would place on the insurance companies the 
burden of ascertaining the correct age and be 
an expense not warranted that would be re- 
flected in the cost of insurance, and in addition 
I have a feeling that it would lead to fraud 
and misrepresentation rather than away from it. 
There is no question but what Industrial insur- 
ance satisfies a substantial public need; other 

wise, in my opinion, there would not be a half 
billion dollars of it outstanding in Connecticut. 
The suggested legislation, in my opinion, might 
make it more difficult for people now serviced 
by th’s insurance to secure proper coverage. 
Then too, the rates are based on the mortality 
tables, and the person who gives his correct 
age would pro tanto be paying for the carrying 
of insurance on those whose ages are under- 
Stated. 

In the life insurance field at present there is 
a method by which the insurance carrie- 0% 
satisfactory proof will agree during the | fe titre 
of the policy and before the death of the assured, 
that the age of the assured is in fact a di finite 
age thus eliminating any controversy after death. 

I think the present situation is such that it 
does not indicate any social or economic evil 
of such importance as to w arrant the enactment 
ef any legislation. 


State Mutual Agency 


Celebrates in Pittsburgh 

The Pittsburgh agency of State Mu- 
tual Life celebrated its fourth anniver- 
sary under G. Harold Moore as general 
agent on Wednesday June 5.  Vice- 
President Stephen Ireland attended the 


special meeting which marked the oc- 
casion. 
General Agent Moore touched upon 


the agency’s progress and development 
under his leadership, discussed the agen- 
cy’s plans for the future and stressed 
that the progress of the agency was 
very largely dependent upon the indi- 
vidual success of each agent. He said 
that his foremost interest was in the 
obtainment of individual objectives for 
every agent. 

The State Mutual has had an agency 
in Pittsburgh for more than sixty years. 





CH:CAGO AGENCY THIRD 
The Raymond J. Wiese agency, Chi- 
cago, continued its climb in the monthly 
agency race for Northwestern National 
Life agencies in May, finishing the month 
in third place. 
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What Policyholders’ 
Paper Is Meant to Do 


RAY B. HELSER TO AD GROUP 


How Most Company Publications Get 
Their Start; Experimental Projects 
Unwise; Hints on Contents 


If you are going to issue a_policy- 
holders’ publication you cannot get 
reader Pst by being insistent, urg- 
ing action which in any way suggests 
buying, said Ray B. Helser, supervisor 
of field service, Home Life of New York, 
when he spoke last week before the 
Keystone Group, Life Advertisers Asso- 
ciation, in Philadelphia, on “Where 
Policvholders’ Publications Stand in the 
Life Insurance Scheme of Things.” 

“A policyholders’ publication,” he said, 
“is net meant to sell more business 
for only the salesman can sell life insur- 
ance in point of contact interviews, the 
best practical sales support being proper 
training in technique and elasorae, S, The 
publication does not conserve old busi- 
ness, the solution for which is proper 
selling in the first place. A policyhold- 
ers’ publication is meant to make friends 
and poor sree people for the salesman.” 

Mr. Helser said that policyholders’ 
publications are usually started through 
requests to the company from the field, 
agents being not fully satisfied with such 
syndicated pieces as may be had. “For 
one reason,” he said, “syndicated pieces 
are not exclusive and, also, they are 
often inaccurate for any particular com- 
pany.” 

Against Experiments 


He pointed out that a_ policyholders’ 
publication “must never begin on an ex- 
perimental basis. It must be started and 
committed to a long haul and designed to 
accomplish objectives that definitely can 
be reached, but modestly begun.” 

In an analysis of the problems of such 
a publication, he discussed format and 
thought newspaper styling the best, 
largely because it gives greater flexibility 
in editorial content, is economical, and 
has “frequency.” He thought that “edi- 
torially, institutional motives have to 
play second fiddle to timeliness, and the 
publication should highlight things peo- 
ple are currently interested in, despite 
the fact that the same subjects are often 
given more adequate coverage in other 
media.” 

In examples of his own company pol- 
icyholders’ publication, “Home Made 
News,” shatiee serve to emphasize life 
insurance as important in the current 
scheme of things. 


1940 Edition of Best’s 


Insurance Reports Issued 


The thirty-fifth edition of Best’s Life 
Insurance Reports has been published, 
containing information on all legal re- 
serve insurance companies, fraternal 
benefit societies, and assessment asso- 
ciations operating in the U. S. 

The only major change in the reports 
results from the change in the gain and 
loss section of the life insurance official 
Statement. The reports, based on the 
sworn statements of the companies, fra- 
ternals, and assessment associations, 
cover financial position, operating re- 
sults, general standing, and a historical 
review. 


ST. LOUIS ASS’N NOMINATES 

Wellborn Estes, associate general 
agent for Aetna Life in St. Louis, has 
been nominated president of the Life 
Underwriters Association of St. Louis 
to succeed Fred T. Rench, National 
Life of Vermont. 

Other nominees selected by the com- 
mittee are: First vice-president, Lester 
S Becker, Lincoln National; second 
vice-president, William J. Cusick, New 
York Life and for board of directors, 
louis R. Scardamalia, George H. Means, 
Henry McQuade, Arthur W. Green, 
€. H. Erickson and Mrs. Amelia I. 
Samuels. 


Earls Agency, Cincinnati, 
Appoints a Supervisor 





Portrait by Carlson 


Cc. CALDWELL SHERRILL 


William T. Earls, general agent Con- 
necticut Mutual at Cincinnati, has ap- 
pointed C. Caldwell Sherrill as super- 
visor of the Earls agency which started 
March 1. Mr. Sherrill is son of Cin- 
cinnati’s city manager, Col. C. C. Sher- 
rill, and has had three years successful 
selling experience with the J. S. Drewry 
agency of the Mutual Benefit. Graduate 
of Lehigh University, class of 1935, Mr 
Sherrill is secretary of the Cincinnati 
Lehigh Alumni Association and is active 
in civic affairs. 

The Earls agency in its three months 
business has rolled up a most satisfac- 
tory volume, only two other agencies in 
the country having a larger paid volume 
for May. W. P. Shields is manager 
of the brokerage department in_ the 
agency which has district offices in Mid- 
dletown and Hamilton. 


UNION MUTUAL PROMOTES TWO 


Frank E. Shreve to Supervise More 
Territory; G. M. Hughes Home Office 
Agency Supervisor for A. & H. 


Increased territorial supervision by 
oe E. Shreve and the appointment 
of G. M. Hughes as home office agency 
supervisor in the accident and health 
departm ent have been announced by the 
Union Mutual Life, Portland, Me. Mr. 
Shreve has been accident and health 
home office supervisor and now will be 
actively engaged in furthering company 
interests in western New York, Ohio 
and Pennsylvania. In addition to his 
direct territorial supervision, Mr. Shreve 
will service existing agencies in Illinois, 
Indiana and Michigan. 

The appointment of Mr. Hughes as a 
supervisor in New England and eastern 
New York brings to the company a man 
of wide insurance experience, Over ten 
years ago he entered insurance in Mich- 
igan. After spending several years in 
the home office of a Detroit company, 
where he handled agency claims and 
office management, Mr. Hughes in 1935 
was appointed State of Maine manager 
for the Michigan company and a size- 
able accident and health agency was 
built. Mr. Hughes will make his head- 
quarters at the company’s new branch 
office in the Chamber of Commerce 
Building, Boston. 





PACIFIC MUTUAL CONFERENCES 


Pacific Mutual will hold regional con- 
ferences of its field forces at Sun Valley, 
Ida., and White Sulphur Springs, W. 
Va., as part of its 1941 program. Agents 
who qualify in the territory from Kan- 
sas City west to the Pacific Coast will 
attend the Sun Valley meeting and all 
others will convene at White Sulphur 
Springs. 


Life Agency Cashiers 
Add Two New Members 


SEVERAL ADDITIONS EXPECTED 


Memphis, Milwaukee Associations Ap- 
proved by Directors, White 
Announces 


Affiliation of the Memphis, Tenn., 
and Milwaukee, Wis., associations was 
approved by the board of directors of 
the Life Agency Cashiers Association by 
unanimous vote at the June meeting. 
Addition of these two local associations 
brings the total membership to sixteen, 
and five more local groups are expected 
to join soon after July 1, according to 
Albert F. White, C.L.U., president of 
the association. 

The location of national headquarters 
for the coming year depends on the re- 
sult of an activity competition not yet 
tabulated, and the member associations 
are showing keen interest. The Omaha 
and Philadelphia associations seem to 
be leading in the contest. 





1940 ALMANAC ISSUED 

The Insurance Almanac, 1940 edition, 
1,191-page volume of information on the 
insurance business, has been issued by 
The Underwriter Printing & Publishing 
Co. This twenty-eighth annual edition, 
edited by John D. Hogshead, includes a 
“Who’s Who in Insurance”; listings of 
companies, publications, organizations 
and state officials supervising insurance 
companies; and tables showing the 
amounts of various types of insurance 
in force and the rankings of the various 
companies. 


STUART- FOSHAY | ENGAGEMENT 
The engagement has been announced 
of Miss Marian Stuart of Montclair, N. 
J., to Morgan Foshay, Mutual Life. Mr. 
Foshay is son of the late Dr. P. Maxwell 
Foshay who was vice-president of Mu- 
tual Life of New York. 





[ EMBLEM of a 


strong, enduring life in- 
surance company which 
for 73 years has adhered 
to principles of justice 
and friendliness. Well 
directed and soundly 
managed, the protection 
the Equitable of Iowa 
provides to policyhold- 
ers and their families is 


Outstanding by Any Standard 
of Comparison 


EQU ITABLE 
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GIANT OF THE PACIFIC + «+ 


OF SPECIAL INTEREST 


° Broken: 


Pacific Mutual offers 
a full line of 
Life, Accident and Health 
Coverage, plus 
the famous all-inclusive 
5-Way Plan. 


Write for details. 


SiAnNT OF. TME PACT ERC 


X PACIFIC 
MUTUAL 
LIFE 


INSURANCE COMPANY 
* 
Home Office: Los Angeles, Calif. 
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318 Equitable Agents 
Qualify in Campaign 


CELEBRATE AT WORLD’S FAIR 





Herzberg Agency Leads in Contest, Wil- 
liam Alvern Is First Among 
Agents 


The written business campaign of the 
New York Board of Managers of the 
Equitable Society, completion of which 
was celebrated last week at the New 
York World’s Fair under the auspices 
of the New York managers, resulted in 
$8,904000 of business for which 318 
agents qualified” The number of appli- 
cations turned in from May 6 to June 8 
was 2,200. The Milton Herzberg agen- 
cv led with 320 applications for $1,258,- 
000. The Bleetstein agency was runner- 
up with 234 applications from thirty 
agents. Leading agent was William Al- 
vern of the Riehle agency who turned 
in thirty-eight applications for $79,500. 

The committee of the New York man- 
agers having the campaign in charge 
consisted of William J. Dunsmore, Roy 
Miner, Milton Herzberg, Abraham Bleet- 
stein, A. V. Ott and Leanora Licht. 

President Thomas I. Parkinson and 
Vice-Presirent William J. Graham ad- 
dressed the gathering at the Society’s 
Garden of Security. Major Parkinson 
said that the spectre of insecurity which 
has always haunted men is again more 
acute since the new World War began, 
and that life insurance, working volun- 
tarily and cooperatively, bring ring out 
the best there is in men and women, 
has done more to make security possible 
than any other vehicle. Furthermore, 
life insurance builds up character, stimu- 
lates thrift, eases strain of national 
crises. Preparedness must not only be 
of material, but of the spirit. Following 
the meeting, which was in the Equitable 
Garden of Security, a dinner was served 
in Roumanian House. 


Manhattan Life Agencies 
Competing for Halsey Cup 


Agencies of Manhattan Life are now 
engaged in a three-months contest for 
possession of the Halsey cup, awarded 
annually to the agency paying for the 
largest volume of quality business dur- 
ing the contest period, June 1 to 
August 31. 

The Halsey cup was presented to 
Harvey R. Halsey by the board of di- 
rectors of Manhattan Life on the occa- 
sion of his fiftieth anniversary of service 
with the country. Before his death in 
1937, Mr. Halsey put the cup at the dis- 
posal of the company, to be competed 
for annually by the agency forces. The 
John A. Campbell Agency won the con- 
test in 1939. 


TRANSFERRED TO LOS ANGELES 

Carl Hultine, who for the past eight 
months has been attached to the Pacific 
Coast headquarters office of the Affiliated 
Aetna Companies, has been transferred 
to the Los Angeles branch office of 
Leland Mann, and assigned to the 
marine department, where he will aid 
Superintendent E. L. Benson in handling 
the business of the department, which 
has increased to such an extent as to 
require the services of an additional 
man. Mr. Hultine had been in the home 
office in Hartford previous to his trans- 
fer to San Francisco. 





ELECT GOLDMAN PRESIDENT 

Howard D W. Tolar Nollev 
agency, Northwestern Mutual, was elected 
president of the Richmond Association 
of Life Underwriters at the annual meet- 
ing. Eldon D. Wilson, Mutual Life of 
New York, was chosen first vice-presi- 
dent; Wilson Anderson. Provident Mu- 
tual, was named second vice-president : 
and R. McIlwaine Frazer, Prudential, 
secretary-treasurer. Retiring president 
Linwood Butterworth was elected chair- 


Goldman 


man of board of directors, and A. O. 
Swink. Atlantic Life, national executive 
coOmmitteeman. 





HEARD on the WAY 








As fine as any collection of 18th Cen- 
tury ivory in the country is owned by 
Elias Klein, general agent, Travelers, 
110 William Street, and fifty pieces from 
his collection, principally French, Italian 
and Flemish work, were put on exhibi- 
tion in the Klein agency this week. 
Later Mr. Klein will have an exhibit of 
his Dresden and Meisen china, and in 
other weeks will be shown further items 
of his collection. 


Mr. Klein lives in Rutherford, N. J., 
where his home is something like a 
museum. In addition to the ivory carvings 


and his china, he also has a collection 
of spun and blown glass and articles 
carved from bone tusks of steers. His 
home has been visited on Friday after- 
noons in the Winter time by a number 
of classes of Rutherford school children 
with their teachers who have delivered 
lectures explaining the exhibits. 

Mr. Klein began his collection with 
an ivory letter-opener, bought when he 
was 12 years old. About ten years ago, 
however, he started in earnest and be- 
came a serious collector. In his exhibit 
of ivories are close to a hundred carvings 
and it includes the noted collection he 
bought of five French and _ fifteen 
Chinese pieces which belonged to Frank 
S. Ewing of Leominster, Mass. 

Among Mr. Klein’s older ivories are 
two which have been reproduced in the 
Encyclopedia Britannica. One is a horn 
of plenty given by James I in a tourna- 
ment of his knights, and another an 
altar lamp used by Romans in 200 : 
Also there is an ivory carving of a nude 
figure which was the head of a cane 
presented by Napoleon to one of his 
generals. In the collection are seven 
Flemish pieces representing characters 
from Dickens. There is also a carved 
miniature Chinese iunk made from the 
tooth of a whale. Two carved elephants 
are from Ceylon and two candle sticks 
are from Egypt. 


In his home Mr. Klein also has a 





collection of elephants carved from 
quartz, jade, coral and other kinds of 
metals. 

Morris H. Siegel, radio broadcaster- 


insurance counselor, is putting on a lot of 
dog and showing even more crust than 
usual these days by warning his listen- 
ers that they are to give ice-water treat- 
ment to counselors who come to them 
and claim to represent his office. All 


such visits are unauthorized, he said, 
adding “we do not sell insurance.” 
Another statement he makes on the 


radio is that existing policies can be 
changed nine different ways and that his 
organization knows how those changes 
should be made. 





John M. Fraser, Connecticut Mutual 
general agent, Singer Building, New 
York, and chairman membership commit- 
tee, Rockville Center Country Club, 
which has a tournament July 4, has writ- 
ten to members suggesting that the 
winnings of the day, including side bets, 
be pooled and total presented to Amer- 
ican Red Cross as club’s answer to Red 
Cross appeal for funds to relieve war 
sufferers. 

“This will not entail any expense to 
the loser because he has already lost,” 
wrote Mr. Fraser, “and it will not mean 
anything out of the pockets of the win- 
ner since he has not previously possessed 
the money. He will, therefore, be in the 
same financial position at the end of the 





ELIAS KLEIN 


day, but what a grand feeling he will 
have in knowing that he has done his 
bit for the American Red Cross.” 

The Metropolitan Golf Association has 
sent the letter to its member clubs. 
Richard Vidmer, New York Herald Trib- 
une, thinks the idea should sweep the 
golfers of the country. 


Miss Marion A. Bills, assistant secre- 
tary, Aetna Life, was this week presented 
with the Leffingwell Medal by the Na- 
tional Office Management Association 
for outstanding work during the year 
in office management or personnel work. 
Presentation was at a banquet in Cleve- 
land to which Miss Bills flew. She has 
an A.B. degree from University of Mich- 
igan and Ph.D. degree in psychology 
from Bryn Mawr. After being a profes- 
sor of psychology in Western colleges 
she became research assistant and assist- 
ant manager of the Bureau of Personnel 
Research at Carnegie Institute. She was 
elected assistant secretary of Aetna Life 
in 1925, first woman to become an officer 
of a Hartford insurance company. 





Eben Luther, general agent, Connecti- 
cut Mutual, whose death was reported 
in The Eastern Underwriter last week, 
was one of the best known general agents 
of the company, and his widow, the 
former Elizabeth M. Blanchfield, at- 
tended a number of company conven- 
tions with him. He was a graduate of 
Springfield High School and Amherst 
College. 

Before entering insurance Mr. Luther 
was a cost accountant and an efficiency 
engineer and later engaged in the auto- 
mobile business. He became Providence 
general agent of Connecticut Mutual in 
1927. Three years ago he helped organ- 
ize the Sales Managers Club of Provi- 
dence and was its president two years. 
Recently, he was made chairman of the 
newly-organized committee of public re- 
lations, Providence Chamber of Com- 
merce. He belonged to Amherst Club 
of New York, Turks Head Club, Provi- 
dence, and Wannamoisett Country Club. 
Mr. Luther was 56 years old. Age last 
week was erroneously given in this pa- 
per as 65. 


Uncle Francis. 





CHIROPRACTORS HEAR WILLIAMS 
Byron D. Williams, manager of the 
group department of the Walter G. 
Gastil general agency of Connecticut 
General Life, and president of the Acci- 
dent & Health Managers Club of Los 
Angeles, was the guest speaker at the 
annual convention of the California State 
Association of Chiropractors, addressing 
them on “Group Health Insurance.” 


VOGEL TOPS COLUMBIAN 

William S. Vogel, general agent at 
Newark, N. J., Columbian National Life, 
has received word from the home office, 
that he led the company’s entire agency 
force for the month of May in paid-for 
business. Mr. Vogel, who is active. in 
life insurance circles in New Jersey, has 
led the field force on several other 
occasions. 


Michigan Commissioner 
Upholds Recent Ruling 


PART-TIME AGENTS RESTRICTED 





Emery Points Out Bad Results from 
Relicensing of Inactive In- 
surance Agents 





Commissioner John G. Emery of the 
Michigan Department has revealed that 
some dissatisfaction with the depart- 
ment’s new rule relative to part-time 
agents has been expressed by the council 
of the Michigan Association of Life 
Underwriters. The Commissioner indi- 
cated, however, that he has no present 
intention of modifying the rule under 
which all license applicants intending to 
operate on a part-time basis are required 
to file with the department a statement 
from their employers to the effect that 
they have full approval to engage in 
agency activities, may use the employer's 
phone and office space to service their 
clients and may leave their regular em- 
ployment at any time necessary to at- 
tend to their part-time activity. 

The Commissioner said the members 
of the life council, holding one of their 
regular meetings with him on matters 
of mutual interest to the organized 
agents and the department, had contin- 
ued a discussion of the part-time rule 
first started at the association’s annual 
convention May 18 in Grand Rapids, 
Mich. He said they made no specific 
request for a modification of the rule and 
there appeared some differences of opin- 
ion as to what the Department’s course 
should »5e. They seemed to favor, how- 
ever, consideration of many part-timers’ 
cases purely on an individual basis, ap- 
parently with a view of screening out 
those applicants unqualified to make 
progress in the life busine ss and enter- 
ing it more or less as “apprentices.” 

Commissioner Emery pointed to the 
bad situation created by the relicensing 
of many inactive agents. He said that 
71 of the 211 life carriers licensed in 
Michigan have an agreement not to re- 
license agents who fail to show a produc- 
tion of at least six cases yearly. The 
remaining carriers, however, have re- 
licensed thousands of agents annually 
no matter what their production records. 
Part-time producers, the Commissioner 
conceded, often develop business which 
helps swell the commissions of general 
agents but he questioned the fairness of 
permitting promiscuous licensing of un- 
derwriters unable to give adequate atten- 
tion to their clients but who nevertheless 
would continue to provide competition 
for agents who devote their entire time 
and facilities to their insurance work 
and who endeavor to provide a quasi- 
professional service to the insurance- 
buying public. 

The commissioner pointed out particu- 
larly the Department’s policy of denying 
licenses to all public servants, including 
teachers. Such persons, he said, are 
on the public payrolls on the basis that 
they are giving their entire service to 
the taxpayer. It is manifestly an injust- 
ice to the public which pays their salaries 
and also maintains the Insurance Depart- 
ment, the Commissioner said, to condone 
their sideline activities in the insurance 
field. In the case of teachers, the Com- 
missioner stressed the additional fact 
that some $4,000,000 annually in revenues 
from insurance premium taxes, paid in- 
directly by policyholders on the theory 
that the money is to be used for super- 
vision of the business, goes into the 
primary school fund which helps pay 
teachers’ salaries. 





MONTREAL OFFICES RE-LOCATED 


To facilitate further the handling of 
policyholders’ business, the Montreal 
agencies of Great- West Life have been 
removed to new quarters. The general 
office and the agency of Charles F. 
Holmes have been taken to the Royal 
Bank Building. The agency of D’Arcy 
O. Hubbell will continue in the Bank 
of Toronto Building. The Paul Girard 
agency will occupy new quarters in the 
Dominion Square Building. 
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Careful Planning Is Francis Hope Honored 


Giving Best Results 


COFFIN TO CONN. MUTUAL MEN 





Hich Regional Conference Attendance; 
“Stark of Houston Wins Chase 
Awerd; Business Increases 
Describing the progress of the Con- 
necticut Mutual in the last twelve 
months, Vineent B. Coffin, second vice- 
president and superintendent of agencies, 
gave full credit to the producers for a 
rise of insurance in force to $1,059,000,- 
000, which is $29,000,000 greater than in 
Tune of 1939. Mr. Coffin made the chief 
address for the company at Excelsior 
Sorings June 19 and 20, where the first 
of a series of five regional conferences 

was held. 

In commenting on problems confront- 
ing the agent during 1940, Mr. Coffin 
said that while new business is currently 
good, greatest success is being had by 
those men who recognize the need for 
unusually careful planning and who do 
not seek short cuts for production. He 
announced that the largest number of 
men in many years had qualified for 
these regional conferences, but that 
fewer representatives are in the high 
production brackets. With new business 
being thus spread, Mr. Coffin vigorously 
pointed out the need for each individual 
to improve his equipment for serving 
clients. 





Stark Leads Field 

Chairman of the two-day meeting was 
George F. B. Smith, assistant superin- 
tendent of agencies, who announced that 
Loren D. Stark of Houston was the 
winner of the Chase Award for the 
company’s leading producers. Mr. Stark 
also anpeared on the convention program 
and discussed various methods of reach- 
ing the better buyers. “The obvious 
answer to how to sell to this group,” 
said Mr. Stark, “is to have something 
of interest and value for this type of 
prospect. Also, you must be able to get 
to them under favorable conditions.” 

Opening speakers on the highly prac- 
tical program were Irven M. Barker and 
Jerome M. Barker of the St. Louis 
agency, who told what they were doing 
to maintain customer good-will. They 
were followed by Edward C. Stradley, 
Dallas, on basic fundamentals. Edward 
C. Wright, Jr., Kansas City, pointed out 
how life insurance could fill a very defi- 
nite need in providing mortgage cancel- 
lation insurance. Ralph S. Magid of 
Oklahoma City discussed how the life 
underwriter could capitalize upon social 
security. 

Speaks for “Dependables” 

Several years ago the Connecticut Mu- 
tual launched a unique organization 
known as “The Dependables,” member- 
ship in which is based solely upon an 
agent’s achieving the earning objectives 
which he has set for himself. The great 
value of membership in this organization 
as seen by one of its charter members 
was discussed by John H. Kincheloe of 
Wichita. 

Direct mail is widely used by Con- 
necticut Mutual fieldmen and Fred H. 
Hoelzle of Denver and Jesse E. Rogers 
of Omaha told how they are using it. 
Two general agents were on the pro- 
gram, Stratford L. Morton, St. Louis, 
and A. Van Pritchartt, Memphis. Mr. 
Pritchartt announced plans of the field 
to pay tribute to Peter M. Fraser, who 
during July will celebrate his tenth an- 
niversary as vice-president of the com- 
pany. 


SUPERVISORS OUTING TODAY 

The Life Supervisors Association of 
Brooklyn is holding its annual outing at 
the Island Hill Country Club today. Golf 
and tennis will occupy the afternoon, 
followed by a dinner at the clubhouse. 


DE MAIO’S LONG SERVICE 
A. De Maio, manager of the Newark 
branch, Colonial Life, has rounded out 
twenty years of continuous service: with 
that company. His agency has been 
among the leaders in production. 





Texas Convention Speaker Stresses 


Importance of Local Associations 


The constructive job that is being done 
and that can be done by local associa- 
tions of life underwriters in maintaining 
public confidence in insurance and the 
agency system was stressed by John A. 
Monroe, Jr., C.L.U., president of the 
Dallas Association of Life Underwriters, 
speaking before the annual convention 
of the Texas Association of Life Under- 
writers at Austin. 


“The local association that is render- 
ing valuable service of this kind and also 
is aiding in the enforcement of insurance 
laws and maintaining the highest ethical 
standards in the life insurance business 
has gone a long way toward laying a 
firm foundation for the building of a 
strong, sound membership,” he said. “An 
association really at work has something 
to sell to prospective members, and by 
continuing in action the organization 
greatly simplifies its problem of keeping 
its membership at a desirable figure.” 

Mr. Monroe reminded his listeners 
that, although the life underwriters com- 
prising the membership of the local asso- 
ciation are in competition with each 
other, they share many problems, and 
that the welfare of all concerned re- 
quires that these problems be worked 
out through agreement and co-operation. 

“It must be realized, too,” he con- 
tinued, “that in meeting these problems, 
the association does not exist solely as 
the representative of its members. It is 
concerned as well with the public, the 
buyers of life insurance. In fact, by 
understanding the public and keeping 
the public good continually in mind, the 
local association can best serve the life 
underwriters who comprise its member- 
ship. Hence, there is a fundamental 
identity of interest among all life under- 
writers regardless of company affiliation. 
If the local association promotes this 
identity of interest with particular ef- 
fectiveness, then membership can readily 
be developed and maintained.” 

Mr. Monroe pointed out that, even 
though no sales business is more com- 
petitive than is life insurance, competi- 
tion has been placed on a high ethical, 
constructive basis, largely throuch the 
efforts of association activity. This is 
necessary for the preservation of those 


constructive principles that are in the 
public interest. 

“I am convinced that when the reali- 
zation is brought home to prospective 
members of our local associations that 
there does exist an identity of interest 
and that through vigilant action on the 
part of the association no fifth column 
can march to disturb public confidence 
in the institution of life insurance and 
in the public’s life insurance holdings, 
the problem of securing membership will 
fade into thin air,” he said. 

“Every local association, of course, 
should co-operate with all other local 
units and co-ordinate its activities with 
the state and the national associations 
in order that a maximum of concerted 
action can be taken to give the public 
an understanding of what the idea of 
life insurance is, how it functions and 
what the agency system means to Ameri- 
can life insurance and the public.” 

Pointing out that the local association 
can do an outstanding job in building a 
favorable public attitude toward the life 
insurance agent through local associa- 
tion activities, particularly in the mat- 
ter of publicity, Mr. Monroe said that 
the local association that is doing real 
work along this line and is bringing its 
full significance to the attention of its 
members and prospective members is in 
reality facilitating membership building 
at the same time. 

“I do not think there should be any 
more importance placed on_ securing 
members than upon maintaining that 
membership,” Mr. Monroe added. “My 
experience in the securing of member- 
ship for the Dallas Association has been 
that the company organizations whose 
leaders support the association actively 
prove to be the ones whose agents are 
good members of the association. And, 
to the contrary, I know there are a 
large number of good agents in the busi- 
ness who are not members of the asso- 
ciation because of the attitude of the 
leaders in their company organizations. 

“T feel that the association that does 
everything in its power to interest and 
engage all of its members in the asso- 
ciation activities and tries to give them 
a well rounded program with the best 
speakers possible is the association that 
will have no big problem of securing 
and maintaining membership.” 





NEW MILLION DOLLAR CLUB 





Los Angeles Expects to Have Forty 

Members in New Group; George 

C. Quigley, Chairman 

The Quarter Million Dollar Club of 
Los Angeles was organized June 5 
in the office of Henry Mosler, chair- 
man of the Million Dollar Round Table. 
It will function in a similar manner to 
the San Francisco club. The offcers 
chosen are George C. Quigley, assistant 
manager Fidelity Mutual, chairman, and 
these members of the executive com- 
mittee: Gerald W. Page, California- 
Western States Life, and Rockwood 
Nelson, State Mutual. It is estimated 
the membership will exceed forty. 


J. LEE MORFORD DEAD 
J. Lee Morford, Lansing, Mich., dis- 
trict agent for Lincoln National Life, 
died June 15, age 67. He was president 
of the Lansing Life Managers Associa- 
tion and a director of the Lansing Asso- 
ciation of Life Underwriters. 


WILLIAM R. NETHERCUT DEAD 
William R. Nethercut, Sr., Milwaukee, 
retired assistant counsel for Northwest- 
ern Mutual, died June 17 in Chicago, 
age 81. Mr. Nethercut retired in 1926 
after forty-four years in Northwestern 
Mutual’s legal department. He was 
born in Lake Geneva, Wis. and had 
held membership in the Milwaukee Y.M. 
C.A. for fifty years. Four sons, two 
daughters and two brothers survive. 








GEORGE GALT ON DIRECT MAIL 





Pittsfield Agent Finds It Best Way to 
Open New Cases; His Sixteen 
Months’ Record 
George Galt of the Springfield agency 
of the Massachusetts Mutual and located 
in Pittsfield, recently gave a talk on di- 
rect mail service. During 1939 and the 
first four months of 1940, Mr. Galt’s 
record in using the company’s direct 
mail service shows one application per 
twelve prospects; sales made were $206,- 
920 on which he received a first year 
commission of $2,712. He said that per- 
sonally he found no better way to open 
a new case than by the use and assist- 

ance of direct mail. 





MADE BROKERAGE SUPERVISOR 


J. Bruce MacWhinney, general agent 
John Hancock, Newark, has appointed 
Roland M. Cagle, as brokerage super- 
visor of the agency. He has been in 
the life insurance field for about fifteen 
years and is well known in northern 
New Jersey. 





SUN EXPANDS NEWARK OFFICE 
The Newark office of Sun Life of 
Canada now occupies the entire thirty- 
third floor -of the Raymond-Commerce 
Building, the New Jersey organization 
of the:company numbering more than 
seventy-five.. Ernest C.. Hoy ‘is branch 
manager. 


On 30th Anniversary 


ACTUARY OF OCCIDENTAL LIFE 





Presented with Diamond Service Pin, 
Desk Clock, At Luncheon; 
Clarke Speaks 





Francis M. Hope, vice-president and 
actuary of Occidental Life of California, 
celebrated his thirtieth anniversary with 
that company recently when home o% ce 
executives held a luncheon in his honor 
at the Los Angeles Stock Exchange club. 

Executive vice-president Dwight L. 
Clarke presented Mr. Hope with -a 
diamond 30-year service pin from the 
company and from his associates an 
electric desk clock. Mr. Clarke ex- 
pressed on behalf of the company and 
its staff appreciation of Mr. Hope’s three 
decade record. 

Mr. Hope was born in Edinburgh, 
Scotland, in 1877 and received his edu- 
cation there at Aird House school and 
George Watson’s College. He entered 
the service of the Caledonian Insurance 
Company, Scotland’s oldest, and began 
his actuarial studies. After 14 years 
with the Caledonian, Mr. Hope came to 
America in 1910 to join the actuarial 
staff of Occidental Life. 

His 30 years with Occidental have seen 
it grow from a tiny company with less 
than $5,000,000 of business in: force to 
one which now averages more than that 
in monthly production. He became 
actuary in 1912, vice-president and 
actuary in 1930, and was made a director 
in 1937. 

His honors include: Fellow of the 
Faculty of Actuaries in Scotland; Fellow 
of the American Institute of Actuaries; 
Associate of the Actuarial Society of 
America; Associate of the Institute of 
Actuaries in London, and membership 
and past presidency in the Actuarial Club 
of the Pacific States. 





Underwriters of Detroit 


Select New Ass’n Heads 


William A. Post, assistant manager in 
the Detroit agency of Connecticut Gen- 
eral, was elected president of the De- 
troit Association of Life Underwriters 
at its annual meeting and election of 
officers held at the Detroit Leland 
Hotel. 

Mr. Post succeeds Richard T. Smith, 
general agent of Travelers, in this office. 
Other officers elected were Jay L. Lee, 
Phoenix, H. Ben Ruhl, Massachusetts 
Mutual, and Lyman Malone, Sun Life of 
Canada, vice-presidents; Clyde Manion, 
Equitable Society, treasurer, and Fraser 
E. Pomeroy, New England Mutual, sec- 
retary. 


MADE AGENCY SUPERVISOR 

Morgan Monroe, Connecticut Mutual, 
Newark, has been promoted to the posi- 
tion of agency supervisor. He will con- 
duct a training course for new men. 








Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 








WOODWARD and FONDILLER, Inc. 


* Consulting Actuaries * 


90 John Street, New York 
Telephone BArclay 7-3428 
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WRITERS 


Louis, 


BIOGRAPHICAI 
\ biographical article on Joe 


the champion prize fighter, in current 


issue of magazine Look begins with this 
gossipy paragraph: 

The big Buick roars alone at 72. The 
radio blares swing music. Thurston Mc- 


Kenny, at the wheel, gleefully 
the music with unnecessarily 
blasts from what is undoubtedly 


punctuates 
srequent 
the big 


gest, loudest and most expensive auto 
horn north of the Mason - Dixon line. 
Freddie Wilson, shouting above the din, 
delivers an unending analysis of prize 
ichts and movies. Joe Louis, sitting 
sideways in the front seat, keens swat- 
ting Freddie Wilson plavfully. Then the 
car skids to a stop and you get out at 


Toe’s peaceful Springhill farm. It is 
quite a relief. 
Where are the 
during these hectic journeys of the pugi- 
list’s car? Are taking a vacation? 
In The Eastern Underwriter last week 
another of these biographical sketch art- 


Michigan motor cops 


they 


ists playfully told in a glorification of 
Robert E. Sherwood, the playwright, of 
a boyhood incident in which Sherwood 
is alleged to have set fire to a school 
didn’t like going to school. 

It is about for editors to call a 
halt on this type of biographical writing. 


because he 
time 


CASUALTY CO-OPERATION 

One of the most active of the special 
committees of the Cas- 
ualty & Surety that on 
co-operation with other companies. This 
committee, which has been in existence 
for past corresponds to the 
committee announced at its 
nual meeting by the National Board of 
Fire Underwriters. 

Claude W. Fairchild, general manager 
of the association, emphasizes that this 
committee, chairman of which is Fire- 
man’s Fund Indemnity, has done con- 
siderable work in improving the rela- 
tionships between companies in various 
fields, such as the casualty and surety 
dealings with fire and marine companies 
on matters of common interest. 

Personnel of the Association’s 
mittee, in addition 
consists of Fidelity 


Association of 
Executives is 


two years, 


recent an- 


com- 
to Fireman’s Fund, 
& Casualty, Indem- 
nity Company of North America, Mary- 
land Casualty and Travelers. 





COURT UPHOLDS $30,000 VERDICT 
ON LIFE OF MOTHER 

Casualty insurance 

following with 


lawyers have been 
interest a case in New 


Jersey in which Judge John C. Barbour, 
Bergen County Circuit Court, decided that 
a $30,000 valuation placed on the life of 
a mother of five children was not exces- 





April 1, 1907, at 


the post ofice of New York City under the act 


sive; therefore, refusing to set aside a 
jury’s award in that amount which was 
given to estate of Mrs. Joseph T. Clark 
of Bergenfield. The action was brought 


by her husband against Thomas J. Prime 
of that city and his son, Stephen. 


On June 23, 1938, Mrs. Clark was 
riding in an automobile with her daugh- 
ter, Virginia, and her car was hit by 


the Prime car. She was severely injured. 
A few days afterwards Mrs. Clark gave 
birth prematurely to a child born dead 
Virginia remained 
Following 


and she herself died. 
in a hospital three 
the verdict the Primes sought to 
have the damages reduced, alleging they 


weeks. 
jury’s 
were excessive. 

Justice Barbour said that he had found 
fifteen decisions in other states in which 
a pecuniary value had been set upon the 
The Clark family, he 
said, was a typically American family of 
modest means. Under the New Jersey 
law, the husband was entitled to one- 
third of his wife’s estate, the remaining 
being divided among the five children. 
He continued: 

Certainly, it would seem that if the 
jury is entitled to consider the nurture, 
intellectual, moral and physical training 
which a child as entitled to receive from 
its mother one cannot very well say 
that it is not worth $4,000 and the child 
in fact does not suffer a loss of pecuniary 
advantage to that extent. In view of the 


life of a mother. 


elements which the jury properly con- 
sidered the court cannot say that the 
verdict is so excessive as to “evidence 


mistake, passion, prejudice or sympathy.” 





Daniel L. Coulbourn, Virginia state 
agent for the National Fire of Hartford, 
with Richmond headquarters, and a 
nephew of Colonel Joseph Button, form- 
er Virginia Commissioner and now sec- 
retary-manager of the Stock Company 
Association at Washington, D. C., was 
accorded the honor of being one of six 
Dads whose photographs were carried 
with those of their children in a full- 
page outlay in Richmond’s morning daily 
featuring the observance of Father’s 
Day. His picture was shown, flanked 
by Daniel, Jr. on one side and Anne, 
his daughter, on the other. To say that 
Mr. Coulbourn was proud of the dis- 
tinction thus accorded him puts it mildly. 

* * & 


Howard C. Lawrence, general agent 
Lincoln National, Newark, N. J., has 
been elected to the board of managers 
of Tome School, Port Deposit, Md. He 
is immediate past-president of the New 
Jersey State Association of Life Under- 
writers. 

ee 2s 

Irvin Bendiner of Philadelphia, one 
of the country’s leading life insurance 
speakers, led the New York Life in 
April. He has been writing for the 
New York Life thirteen years. 





Milne Studios, Lac. 


POWER 


BRUCE R. 


Bruce R. Power, newly elected secre- 
tary and actuary of the Canadian Life 
Insurance Officers Association, is a Fel- 
low of the Actuarial Society and Fellow 
of the American Institute of Actuaries. 
Before joining the Canadian Officers 
\ssociation he was assistant actuary of 
the Dominion of Canada General of 
Toronto. 

* * * 

Dr. Harry M. Archer, veteran chief 
medical officer of the New York Citv 
Fire Department, was both surprised and 
pleased on June 12 at the Department’s 
ceremonies in the Court of Peace, New 
York World’s Fair, when Mayor La- 
Guardia summoned him to the speakers’ 
stand and designated him as second dep- 
uty commissioner, filling a place that has 
been vacant for almost seven years. 
This will be good news to many of Dr. 
Archer’s friends in downtown New York 
insurance circles. For many years he 
was head of the medical denartment at 
100 William Street of the Aetna Affili- 
ated Companies and retired about five 
years ago. With typical informality 
Mavor LaGuardia asked him: “How 
would you like to be denuty fire com- 
missioner?” To which Dr. Archer re- 
plied: “Very much.” The mayor's re- 
sponse was “All right—raise your risht 
hand,” and in a few second Dr. Archer 
took office. 

+ * 

Nathaniel L. Goldstein of Brooklyn, 
general counsel for the Postal Life of 
New York, has been elected secretary of 
the New York State delegates to the 
Republican National Convention in Phil- 
adelphia next week. Both a lawyer and 
a C.P.A., Mr. Goldstein has held a num- 
ber of important legal responsibilities in 
recent years. He was associated with 
Justice Charles C. Lockwood before his 
appointment to the Supreme Court bench 
and was also a former deputy attorney 
general of the State of New York. One 
of his most interesting assignments was 
as assistant counsel to the late Samuel 
Untermyer when the latter was chief 
counsel to the New York State legisla- 


tive committee on the Lockwood hous- 
ing matter. 
* * * 
Vice-President Chester O. Fischer, 


Massachusetts Mutual, and Mrs. Fischer 
have announced the engagement of their 
daughter, Catherine, to Dr. George 
Mason Parker of Peoria. Miss Fischer 


is a graduate of Smith College, class 
of 1938. Dr. Parker attended University 
of Wisconsin and is a graduate of the 
medical school of Northwestern Univer- 
sity. 





WILLIAM T. MURPHY 
Willi-m T. Murphy of the Rough 


Notes Co. and who has been southwest- 


ern manager for the Insurance Sales- 
man, has been appointed agency man- 
ager, Houston district, for the South- 


land Life. Most of his career has been 
devoted to selling. In the first World 
War he was cantain in the Rainbow 
division of the A.E.F., and in the Army 
of Occupation in Germany. 

* * * 

Lyman B. Hughes, son of general 
agent J. J. Hughes, Northwestern Mu- 
tual Life, and associated with his father 
in the Des Moines agency, was married 
June 15. The bride was Miss Patricia 
O’Neil also of Des Moines. Mr. Hughes 
his also been elected treasurer of the 
Des Moines Association of Life Under- 
writers. 

* * ok 

Paul A. Turner, an accountant in the 
home office of the United States F. & G., 
Baltimore, has been graduated from the 
Baltimore College of Commerce after a 
four-year night course with the deerree 
of Associate in Business Administration. 
Mr. Turner was also awarded the first 
prize in the Goldfarb Awards offered the 
students for the best essay on the eco- 
nemic aspects of this country’ s foreign 
policies. 

.  « 

John Lord O’Brian, famed Buffalo 
lawver, and who was counsel for Metro- 
nolitan Life at the TNEC Washington 
insurance hearings, will present name 
of District Attorney Dewey for the Re- 
publican nomination for President at the 
national convention in Philadelphia next 
week. 

: 2 * 

Smack Reiser, general agent at Dallas 
for General American Life, has been 
elected president of the Southern 
Methodist University Ex-Students Asso- 
tion. Mr. Reiser gained national fame 
in football when he played fullback 
on Southern Methodist’s first Southwest 
Conference championship team. 

- 2. 2 


Charles F. Buresch, Jr., of Fred S. 


James & .Co., Chicago offices, and Mrs. 
3uresch, are on a motor trip through 
the East. He will attend the tenth re- 


union of his class at Amherst, while Mrs. 
Buresch will attend the fifth reunion of 
her class at Swarthmore -College i 
Pennsylvania. 

* * 

Henry A. Feustel, supervisor of the 
Alexander F. Gillis agency at Newark 
for Provident Mutual, has been elected 
president of the newly formed Millburn 
Kiwanis Club. 
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E. S. Inglis’ Thirty Years in Fire 
Insurance 

One of the best known fire insurance 
men celebrating his thirtieth anniver- 
sary in the business is Edward S. Inglis, 
vice-president of the Corroon & Reyn- 
olds companies. He is a native New 
Yorker who got into the business by as 
persistent plugging for a job as any 
boy who ever wanted to be an insurance 
man. 

Ed Inglis had gone to school on the 
lower East Side, including attending La- 
Salle Institute in the daytime and Cooper 
Union at night. Cooper Union is not 
only famed as an alma mater for thou- 
sands of New York business men, but 
Abraham Lincoln before becoming Pres- 
ident made one of his most widely quoted 
speeches there. Inglis got his first job 
when he was 16 years old and it was with 
the old New York Herald, which had 
been founded by James Gordon Bennett 
and had the most picturesque staff of 
reporters that the town ever saw, in- 
cluding Nick Biddle, who in the early 
days wore a top hat when he covered 
fires. The job of Ed Inglis was to carry 
copy of writers from the old Herald 
Building in Herald Square (Thirty-fourth 
Street and Broadwav) te the New York 
World Building on Park Row. After a 
spell at that Job Ed Inglis went into 
the accounting department of McCabe 
Fire Door Manufacturing Co., which was 
in the Chelsea district (Twenty-third 
Street). 

He began to worry seriously about his 
future when he was 18 years old because 
at that time he got married. He had a 
chance to become a shipping clerk with 
the American Can Co., a five and one- 
half day job at $18 a week, or to take 
a job running an elevator in a buildin 
on the southwest corner of Nassau and 
John Streets, where he would have to 
work twelve hours a day and every sec- 
ond Sunday, for wages of $40 a month. 
He discussed this matter seriously and 
at length with his father. His idea was 
that if he became a shipping clerk he 
would continue as a shipping clerk for 
years, but if he worked in a_ building 
where he was constantly carrying busi- 
ness men up and down to their offices 
and back every day he might find one 
who would give him a job which hod 
hetter opportunities. He accepted the 
$40 job. 

When Mr. Inglis arrived at Nassau 
Street he experienced a shock upon be- 
ing handed a window belt and told how 
to attach it to a window as he was 1n- 
structed to clean the windows on an 
upper floor. The occunants of the build- 
ing were mostly jewelers. After a time 
he got an elevator job in a small build- 
ing at 23 Liberty Street, upon part of 
which site is now the Federal Reserve 
Bank of New York. The job was of- 
fered to him by Horace S. Ely & Co., 
and was a general factotem affair, in- 
cluding being superintendent of the 
building as well as running the elevator. 
It went even farther than that as he 
was obliged to sweep the sidewalk every 
morning at 6 o'clock. The salary, how- 



































ever, was higher, finally reaching $125 
per month. 

Almost from the first day he started 
working he decided he wanted to become 
an insurance man. The occupancy of 
this building was entirely insurance and 
young Inglis was tremendously impressed 


by the personalities. Fred S. James & 
Co., had the lower floors, Ed Meinel 
then being the New York manager, and 
Sewell & Alden, general agents for the 
General Accident, had the upper floors. 
One of the men who impressed him 
greatly was Fred S. James, a tall, broad- 
shouldered commanding fire insurance 
personality who during his visits to New 
York from Chicago where he lived would 
come down in the boiler room and have 
long conversations with young Inglis 
in which he would ask a long series of 
questions about the operation of the 
boiler room, how the boiler operated, 
how much coal was used and how much 
the coal cost, etc. 

There never was a more polite elevator 
young man than was Inglis, and he let 
everyone in the building know he’ wanted 
a job in an insurance office. The law of 
averages worked. The Commonwealth 
Insurance Co. had been purchased by the 
North British & Mercantile, and the 
latter company brought James F. Joseph 
here from Chicago to be vice-president 
and underwriting manager of the Com- 
monwealth. The Commonwealth leased 
the building at 23 Liberty Street where 
Inglis was working. Inglis immediately 
made friends with Mr. Joseph, who s7id 
he would keep him in mind. When the 
North British moved to 76 Williem 
Street, Mr. Joseph asked Inglis if he 
still wanted to change jobs. Inglis said 
he did, if he had a chance for nromo- 
tion. He even said he was willing to 
start for as low as $75 a month, so he 
gave up his $125 job and went with the 
North British at the $75 figure. 

James F. Joseph’s assistant at the time 
was Charles E. Case, who is now assist- 
ant United States manager of the North 
British & Mercantile. The first job of 
Inglis with the North British was in the 
supply department, which was a disap- 
pointment as he wanted to be in the 
underwriting denartment. After a while 
he was put in the Eastern underwriting 
department, first work being filing daily 
and inspection reports and mapping. 
When separate territorial departments 
cf all the companies in the group were 
created by the North British, James F. 
Joseph became head of the Western de- 
partment of the North British & Mer- 
cantile Group with Charles E. Case as 
assistant. Mr. Inglis was transferred to 
the Western department. Later, James 
F. Joseph left the company to go with 
the Sterling of Indianapolis and Mr. 
Case was put in charge of the Western 
department. Both Messrs. Joseph and 
Case were extremely helpful to Mr. 
Inglis as were Cecil F. Shallcross, United 
States manager, and Robert P. Barbour, 
then an officer of N. B. & M., and who 
is now U. S. manager of the Northern 
Assurance 

In due course Inglis was promoted to 
chief examiner, assistant general agent, 


then general agent, and finally manager 
of the Western department. 

During his tenure as assistant gen- 
eral agent Mr. Inglis was put in charge 
of the petroleum business of the North 
British Companies, which at that time 
were large underwriters of petroleum 
properties. He studied the underwriting 
features of the oil business carefully and 
Mr. Shallcross delegated him to make 
a complete survey of the petroleum prop- 
erties throughout the United States. His 
first assignment was to the Oklahoma 
field, where Fred Thompson, now one 
of the veteran fieldmen of the North 
British organization and who was thor- 
oughly versed in the practical side of 
the petroluem business, took him in tow. 
From Thompson he learned a great deal 
of what there was to know about oil 
drilling, refining and distribution and the 
general fire hazards of these operations. 
Eventually he travelled through all of 
the petroleum producing states, includ- 
ing California, and at one time in high 
boots and overalls he rode horseback 
for three days through the old Smack- 
over field not far out of El Dorado, Ark. 
This first-hand knowledge of operations 
proved invaluable to him in the produc- 
tion and underwriting of the heavily 
valued oil properties. 

Mr. Inglis assumed his present posi- 
tion with Corroon & Reynolds, Inc., as 
vice-president in charge of production 
and underwriting outside of New York 
City and the Metropolitan area about 
twelve and a half years ago, and he has 
been instrumental in building a fine 
agency plant for the companies of the 
Corroon & Reynolds Group. 

Mr. Inglis has travelled extensively, 
and about four years ago made a trip 
to China, Japan and the Philippines along 
with the late lamented James A. Cor- 
roon, one of the sons of R. A. Corroon, 
president of the Corroon & Reynolds 
organization. One of the objects of the 
trip was to investigate conditions in the 
Far East and to determine whether or 
not the C. & R. companies should oper- 
ate in the Orient. Unusually well re- 
ceived in the Orient, they were enter- 
tained by Japanese and Chinese insur- 
ance officials at Tokio, Shanghai and 
Hong Kong. While in the Philippines 
the officials of the American Inter- 
national Underwriters at Manila ex- 
tended to the visitors great hospitality, 
and young Mr. Corroon, who was a most 
capable polo player, had the opportunity 
to participate in several polo matches 
during the Manila visit. 

Upon the completicn of the trip it 
was decided that the time was not appro- 
priate to extend onerations to the Orient 

Mr. Inglis speaks most affectionately 
of James A. Corroen, to whom he was 
deeply attached. “He was one of the 
most able and personable young men I 
have met anywhere,” he said, “an un- 
usually fine insurance executive who 
early had grasped the fundamentals and 
knew how to apnly them. His apnealine 
personality made him popular with all 
those whom he met and he was gifted 
with an outstanding character. He was 
taken away all too soon.” 

Of the trip to the Orient, Mr. Inglis 
says that outstanding in his memory is 
Shanghai, with all the comforts of the 
West, telephones and other modern con- 
veniences, and yet all the mystery of the 
East “just around the corner,” where 
firecrackers are used at funerals and one 
is pinched to cure a cold. A citv ‘ith 
electric lights and trolley cars and silver 
collars around the children’s necks to 
fool the evil spirits into believing that 
they were dogs. Foreigners to the 
number of 25,000 carry on a picturesque 
cosmopolitan life in the middle of a 
great age-old civilization, represented by 
2,000,000 Chinese, and even more fascin- 
ating are the red and black lacquered 
temple with its golden gods and the 
theatres where the show begins just after 
dinner and runs until 1 o'clock in the 
morning. Shanghai will always be 
Shanghai despite the ravages of war. 

Mr. Inglis is married and has two 
children, James Francis, who is with 
the inland marine department of Cor- 
roon & Reynolds, Inc., and Mrs. Thomas 
E. Lee, whose husband is a doctor. 








Blank & Stoller 
EDWARD S. INGLIS 


His chief recreation is outdoor sports, 
particularly baseball and football. He 
played semi-professional baseball in his 
younger days. It still remains his 
favorite pastime, but nowadays it’s from 
a grandstand seat. 

* * * 


Death of DuBose Heyward 

The only agent of fire and casualty 
insurance who ever won a nation-wide 
reputation in the literary field was 
DuBose Heyward, who was in the in- 
surance business in Charleston, S. C., 
for some years. He died at the age 
of 54 in Tryon, N. C., on June 16 from 
a heart attack. 

Mr. Heyward did not have much 
schooling, but despite his lack of formal 
education he was made a member of 
Phi Beta Kappa and received honorary 
degrees from the University of North 
Carolina and the College of Charleston. 

Heyward was best known as an inter- 
preter of Southern Negro life and his 
most successiul work was the novel 
“Porgy,” published in 1925, which two 
years later was produced as-a drama 
by the Theatre Guild of New York. 
So great was the success of “Porgy,” 
which ran in England as well as this 
country, that the late George Gershwin, 
composer, and Heyward did the work 
as an opera which was called “Porgy 
and Bess.” George Gershwin’s brother, 
Ira, wrote the lyrics. It was a serious 
opera with some extraordinary choral 
passages of dramatic intensity and four 
of the songs in it became hits. Heyward 
got the idea for the novel “Porgy,” by 
watching a crippled Negro beggar who 
drove about the streets of Charleston 
behind a billy goat. Scene of the novel 
was Catfish Row, a Charleston Negro 
suburb. The work stamped Mr. Hey- 
ward as a genius. 

Heyward was born in Charleston, at- 
tended public schools in that city for 
a while, and his early jobs included sell- 
ing newspapers, clerking in a hardware 
store and checking cotton on the 
Charleston docks. Later, he became an 
agent of general insurance. He began 
to write poetry during vacations, and in 
1922 helped organize the Poetry Society 
of South Carolina. He is survived by 
a widow, a daughter and a sister. 

* * * 
PM Makes Appearance 

The new afternoon daily paper in New 
York which has been so greatly bally- 
hooed in page advertising and 
called PM, made its appearance on 
Tuesday morning. It has the largest 
and highest-priced staff of editors, re- 
porters, artists and camera men _ that 
any daily paper has gotten together for 
an initial venture, Ralph Ingersoll, th« 
publisher, having raided daily papers, 
weekly newspapers and other publica- 
tions for talent 

The staff of the business and financial 

(Continued on Page 24) 
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Seymour Retires As 
National Fire Officer 


WITH COMPANY “OVER 58 YEARS 


Lowe Becomes Vice- -Peesident and Sec- 
retary; Winslow Treasurer; Other 
Promotions Announced 


F. B. Seymour has resigned as secre- 
tary and treasurer of the National Fire 
of Hartford and is retiring from active 
business after more than fifty-eight years 





Bachrach 


GARRISON LOWE 


with the company. The directors this 
week accepted his resignation with re- 
gret and expressed the hope that Mr. 
Seymour will enjoy many years of rest 
and relaxation. He was born in What- 
ley, Mass., on March 27, 1859, and began 
his career with the National Fire in 
1882. He became cashier in 1889, treas- 
urer in 1912 and secretary-treasurer in 
1929. He was elected a director of the 
company in 1933. 

The directors have elected Garrison 
Lowe vice-president and secretary. Here- 
tofore he was comptroller. Cameron 
Winslow has been advanced from secre- 
tary of the investment department to 
treasurer and H. W. Stevenson, who 
has been Mr. Winslow’s first assistant 
in the administration of the investment 
department, was elected assistant secre- 
tary. He will continue as Mr. Wins- 
low’s assistant. Assistant Secretaries 
W. H. Hinsdale and W. O. Minter were 
elected secretaries. 

Four new assistant secretaries were 
elected as follows: S. H. Ashton, who 
has been state agent in charge of New 
England with headquarters at the home 
office in Hartford; W. L. Bellmer, who 
has been general agent in charge of the 
brokerage department in the New York 
City office; E. H. Clarkson and R. A. 
Dwyer, who have been agency superin- 
tendents at the home office. 

Careers of Those Promoted 

Garrison Low, who was advanced from 
comptroller to be vice-president and sec- 
retary, came to the National Fire in 1926. 
He was born at Hempstead, N. Y. 

Cameron Winslow, who becomes treas- 
urer, was born at Newbern, N. C., and 
educated at Taft School and Yale Uni- 
versity. He joined the investment de- 
partment of the National in 1929. 

W. O. Minter; who was advanced from 
assistant secretary to secretary, was 
born at Leatherwood, Va., and began his 
insurance career at Martinsville, Va. He 








joined the National in 1920 and was called 
to the home office in 1928. 

W. H. Hinsdale, promoted from assist- 
ant secretary to secretary, was born in 
Meriden and received his education 
there. He associated with the Inter- 
national Silver Co. until joining the Na- 
tional in 1909. 

New Assistant Secretaries 

H. W. Stevenson, first assistant in the 
investment department, was promoted to 
be assistant secretary. Mr. Stevenson 
engaged in banking, then attended Har- 
vard Graduate School of Business Ad- 


F. B. SEYMOUR 
ministration, receiving his degree in 1923. 
He became associated with National Fire 
in 1930. 

W. L. Bellmer, new assistant secretary, 














Automobile Ass’n Takes No 
Action on “Basket” Policy 


The National Automobile Underwriters 
Association held a special meeting in 
New York on Tuesday to consider the 
newly proposed plan for writing automo- 
bile finance insurance, as outlined in 
these columns last week. After a two- 
hour meeting, at which President Laur- 
ence E. Falls presided, no final action 
was taken and the proposal was held 
over for further study. It is expected 
that another meeting of the association 
will be held within a short time. 

In brief the new plan would provide 
for a 25% reduction in rates for a com- 
bination contract including fire, theft, 
comprehensive and collision insurance. 
This so-called “basket coverage” would 
be offered to all automobile owners, and 
not confined to financed cars. It is 
also proposed to reduce commissions for 
this insurance to 15% to agents and to 
10% for brokers. 

Sentiment among members of the 
N.A.U.A. was understood to be gener- 
ally unfavorable to the idea of the rate 
reduction for “basket” coverage. Oppo- 
sition came also from production circles 
on account of the reduction in commis- 
sion rates. 








* 

a native of New York, began his insur- 
ance career with the New York Subur- 
ban Fire Insurance Exchange. He joined 
the National as special agent in West 
Virginia in 1925. He is attached to the 
National’s New York otf..ce, where he 
is general agent in charge of the coun- 
try-wide binding department. 

S. H. Ashton, new assistant secretary, 
has been state agent in Connecticut and 


western Massachusetts. He joined the 
National in 1926. 
E. H. Clarkson, new assistant secre- 


tary, has been agency superintendent at 
the home office. He entéred insurance 
work in Oklahoma. He was called into 
the home office in 1939. 

R. A. Dwyer, agency 
was made assistant secretary. He was 
born in Hartford, was graduated from 
the Hartford High, attended Worcester 
Tech, and Sheffield Scientific School at 
Yale. He entered the employ of the 
National in 1929, 


superintendent, 











Capital 


STANDARD INSURANCE COMPANY 
OF NEW YORK 
Statement December 31, 1939 


-$1,500,000.00 





Premium Reserve 


1,521,897.31 





Other Liabilities 


260,643.02 





3,421,222.87 





Net Surplus 
*Total Assets —.... 


6,703,763.20 





Securities 
various States as required by law 
On the basis of December 3lst, 
and stock owned, this 


Geo. Z. Day, Pres. 


*New York Insurance Department Valuation Basis. 
carried at $247,400.43 in the above statement are deposited in 


1939 Market Quotations for all bonds 
Company’ s 
$6,770,807.96 and the Surplus would be $3,488,267.63. 
A. J. Couch, Vice-Pres. 
“TWO STANDARDS” 


An usuusual combination of financial strength. 
Community of interests and practical cooperation with agents. 


STANDARD SURETY & CASUALTY CO. 
OF NEW YORK 
Statement December 31, 1939 


dmitted Assets would be 


S. C. Kline, Secy. 


total 














Capital $1,000,000.00 
Claims and Claim Expense Reserve... 2.138,944.11 
Premium Reserve —__ 1,446.212.15 
Other Liabilities 303,632.19 
Net Surplus 1,164,629.38 
*Total Assets 6,053,417.83 





on B ang sce Fs December 31, 
the Total 


Geo. Z. Day, 
President 


John F. Nubel, 
Vice-President 





* New York Insurance Depar’ment Valuation Basis. 

1939 market quotations for all Bonds and 
ned Admitted Assets 

367 7. 309. 6 and Surplus to $1,284,521.41. 


New York Offices: 80 John St. 
Chas. E. Heath, 


Insurance Exchange, Chicago 
A. J. Couch, Resident Vice-President 


would be increased to 


Fred J. Theen, 


Secretary Asst. Secretary 








I. E. A, RE-ELECTS HAID 
Continues As President With Culver As 
Treasurer; Five Trustees Are Re- 

elected For New Term 

Paul L. Haid was re-elected 
dent of the Insurance Executives As- 
sociation at its annual meeting, held 
Wednesday at the Waldorf-Astoria Ho- 
tel. B. M. Culver, president of the 
America Fore Group, was re-elected 


presi- 


treasurer of the organization. Members 
of the board of trustees whose terms 
expired and who were re-elected are 
F. D. Layton, president, National Fire; 
R. R. Martin, United States manager, 
Atlas Assurance; W. Ross McCain, pres. 
ident, Aetna Fire group; William H., 
Koop, president, Great American, and 


George C. Long, Jr., president, Phoenix 
of Hartford. 

R. M. Bissell president, Hartford Fire, 
and Wilfred Kurth, chairman of the 
board, Home of New York, decided not 
to accept nominations for re-election as 
chairman and vice-chairman, respec‘sive- 
ly, of the board of trustees, although 
they continue as members of the board, 
The nominating committee did not sub- 
mit any other selections for those posi- 
tions and Mr. Haid becomes the sole 
directing head of the organization. be- 
tween meetings of the membership of 
the board. 


Marine War Risk Rates 
Higher Here and in London 


Marine insurance underwriters in New 
York have withdrawn all advisory war 
risk rates to and from United Kingdom 
Channel ports east of Southampton and 
also East Coast United Kingdom ports. 
Rates will be quoted on application only. 
The rate on shipments to and from West 
Coast United Kingdom ports and Ire- 
land has been increased to 74% 

London Lloyd's has P salheick AO war 
risk coverage on all shipments passing 
through the Mediterranean Sea and has 
raised to 10% rates for cargoes between 
the United Kingdom and the Far East, 
Australia and African ports south of the 
equator. 


C. F. Scholl to Retire 


The London & Lancashire Group an- 





nounces the retirement on June 30 of 
C. F. Scholl, assistant secretary and 
agency superintendent, who has_ been 


with the companies for more than fifty- 
two years. During the past thirty-seven 
years he has been an officer of the com- 
panies, and for the greater portion of 
that time has been manager of the 
Southern department. The officers of 
the group are tendering him a dinner 
on July 1 honoring his long period of 
service. 


Phoenix of Conn. Changes 

The Phoenix of Hartford and Con- 
necticut have put the southern New Jer- 
sey field under State Agent E. W. 
Creighton of Philadelphia. 

F. Carroll Burrill, state agent in Maine, 
is retiring from active duty after nearly 
thirty years in that field. He will be 
succeeded by Special Agent B. B. Havey. 

SMITH AND MIDYETTE IN N. Y. 

Sidney O. Smith of Gainesville, Ga. 
and Payne H. Midyette of Tallahassee, 
Fla., president and vice-president, re- 
spectively, of the National Association 
of Insurance Agents, have been visiting 
national headquarters in New York City 
for several days. 





S. E. U. A. RE-ELECTS WALLER 

The South-Eastern Underwriters Asso- 
ciation last week re-elected Jesse M. 
W aller as president and Robert P. Bar- 
bour vice-president. Louis P. Jervey of 
Atlanta remains chairman of the execu- 
tive committee. 


G. G. MacINTOSH ADVANCED 

George G. MacIntosh, for several years 
chief statistician for the Fireman’s Fund 
Group of companies at the head office 
in San Francisco, has been elected an 
assistant secretary. 
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Royal-Liverpool Educational Class 
Honors Director, Claude D. Minor 


Marking the completion of ten months 
of training in- an educational lecture 
course conducted under the leadership 
of C. D. Minor, director of education, 


thirty-two staff members of the Royal- 
Liverpool Groups gave a dinner in his 
honor on Wednesday evening, June 12, 
in the dining room of the Royal Build- 
ing, 150 William Street. Among the 


which have been made available to them. 
In response, Mr. Warner enlarged on the 
value under any conditions, and especi- 
ally the present competitive ones, of 
being fortified by exact and extended 
knowledge of insurance coverages and of 
adding systematically to that knowledge. 


Tribute to Minor by Warner 
Mr. Warner paid tribute to Mr. Minor 





Members of C. D. Minor’s lecture class and guests of honor including Mr. Minor, 
United States Manager Harold Warner, Assistant U. S. Manager Harold C. Conick 
and Ralph W. Smiley, superintendent of publicity. 


guests in attendance were Harold Warn- 
er, United States manager; H. C. Conick, 
assistant United States manager; R. W. 
Smiley, superintendent of the publicity 
department; and Thomas A. Kelleher, 
formerly associated with Mr. Minor as 
assistant director of education and re- 
cently appointed a special agent. 

The fire class of 1939-1940 is the fourth 
to complete a comprehensive review of 
insurance principles and practices as ap- 
plying to fire insurance and the many 
allied lines in which the Royal-Liverpool 
Groups are active. Regular classes have 
been held on Tuesdays and Fridays of 
each week, with many additional sessions 
on various phases of applied salesman- 
ship and other topics. An innovation in 
the past ten months’ course was a col- 
lateral training in the principles of effec- 
tive business correspondence in terms 
of the practical problems encountered in 
the insurance field. This phase of the 
lecture course was conducted by R. W. 
Smiley, superintendent of the fire com- 
panies’ publicity department. 


Purpose cf Training 


The purpose of the ten months’ inten- 
sive training, now a well established and 
erowing part of the Royal-Liverpool’s 
educational program, is to equip a se- 
lected group of staff members for work 
in the field or for more responsible duties 
in the home office. A number of such 
appointments have already been made. 

Arrangements for the dinner were 
made by a committee of class members 
consisting of the following: Alfred M. 
Hanssen, chairman; Michael J. Bergin; 
J. Davis Ewell; David D. Dunuy: and 
\lbert Saudin. Invitations to the dinner 
took the novel form of an adapted loss 
draft which was honored for one dinner 
in full satisfaction of all hunger covered 
by policy 1939-40. Place cards, too, fol- 
lowed the familiar design of “dailies” but 
with humorous variation in text matter. 

Thurston Phelps, a member of the 
class, as toastmaster, introduced the 
speakers of the evening. M. J. Bergin, 
speaking on behalf of the class, ex- 
pressed to United States Manager ‘War- 
ner the sincere appreciation of the mem- 
bers for the educational opportunities 


and dwelt upon the high degree of suc- 
cess which had rewarded his enthusiastic 
and untiring activities in many respon- 
sible capacities. 


H. C. Conick stressed the importance, 
from a production standpoint, of utiliz- 
ing that acquired understanding in such 
a way as to translate it into augmented 
premiums. 


A letter frem H. T. Cartlidge, deputy 
United States manager and one of the 
program sneakers, was read by the toast- 
master, Mr. Cartlidge having found it 
impossible to attend. 


As a token of esteem and affection, a 
eift of the class was presented by Mr. 
Hanssen to Mr. Minor—a plaque with 
the signatures of the thirty-two mem- 
bers of the class appearing below the 
following inscription: “The members of 
the class extend their coneratulations 
and express their appreciation. to one 





CLAUDE D. MINOR 


who has served well the interests of the 
organization and its youth.” 


Addresses Kentucky Agents 


Speaking extemporaneously at the 
meeting of the Kentucky Agents Asso- 
ciation at Lexington, June 20, upon the 
subject “The March of Time in the Field 
of Insurance,” Mr. Minor emphasized 
the necessity for “preparedness” as the 
price of agency success. As a preface 
to his remarks, Mr. Minor gave an out- 
line of the fire insurance business from 
the time the National Board of Fire 
Underwriters was founded down to the 
present time, using this to show the 
march of progress which has attended 
the insurance business. In this connec- 
tion he pointed out that the evolution 
of insurance has followed the progress 
of industry and commerce generally in 
the United States, making it axiomatic 
that a similar relationship may be ex- 
pected to continue in the years to come. 

In his talk Mr. Minor cited instances 
wherein, during the “march of time in 
the insurance field,” underwriters were 
called upon to assume unusual risks in 
which they would not become interested, 
but with respect to which there are to- 
day well recognized and approved forms 
of insurance. To illustrate his point he 
referred to windstorm insurance and 
read a letter taken from the files of the 
Insurance Library in New York wherein 
a prominent underwriter of 1882 re- 
sponded to a request for windstorm in- 
surance by saying that windstorms being 
entirely foreign to the business of fire 
insurance “we have nothing to do there- 
vith.” This underwriter’s letter went 
on to say that “no reputable fire insur- 
ance company would write such a type of 
insurance but that such a liability would 
be assumed only by those companies that 
must resort to some ludicrous method 
or worse in order to get any business.” 
Mr. Minor mentioned other interesting 
cases to emphasize the point that pio- 
neering is as necessary and as impor- 
tant in the field of insurance as in any 
other. 

His references to preparedness stressed 
primarily the educational angle of the 
insurance business. “In my judgment,” 
he remarked, “one who is educated in 
insurance matters today cannot make 
claim to such a qualification a year hence 
without continuous study and application 
of effort to keep abreast of the times.” 
Developing this thought he called spe- 
cial attention to the importance of an- 
alytical education with respect to any 
and all types of insurable interest be- 
cause, as he put it, “It is out of the 
unusual today that the real progress of 
tomorrow will come. To appreciate the 
truth of that statement we have only 
to remember that we should never have 
had electric lights if Thomas Edison, or 
sole otner genius, had not been far- 
sighted enough to believe that there 
hould be a better way than the old oil 
lamp or candle for providing artificial 
light; nor would the automobile have 
been invented if Henry Ford or scme 
other inventive pioneer had not been 
unwilling to go on using the horse and 
buggy as the usual private method of 
transportation.” 

As examples Mr. Minor mentioned two 
or three forms of insurance in connec- 
tion with which he personally had done 
some little pioneering, these being types 
of coverage which today are written by 
virtually all property insurers. Among 
these are extra exnense insurance and 
vandalism and malicious mischief insur- 
ance. 





DES MOINES WOMEN UNITE 

The Des Moines Women’s Insurance 
Association has been formed with twen- 
ty-eight charter members. The organ- 
ization is open to all women engaged 
in selling and serving fire and casualty 
insurance. President of the association 
is Mary Holliday of Hopkins & Mulock, 
Inc.; Twila Baie of Olmsted, Inc., and 
Betty Boesrup, Insurance Company of 
North America, are vice-presidents and 
Juanita Underwood, National Fire group, 
is secretary-treasurer. 


May Fire Losses Reveal 
Drop of 13% From 1939 


Fire losses in May in the United States 
were 13% less than for the same month 
last year, according to the National 
Soard of Fire Underwriters. Losses for 
May, 1940, are estimated at $23,446,590, 
which compares with $27,031,700 for the 
same month last year and with $22,917,- 
577 in May. 1938. For the first five 
months of this year losses amount to 
$150,563,400, as against $141,694,226 for 
the same period last year and with 
$131,733,620 for the first five months of 
1938. 


Mutuals To Secure More Of 
Minneapolis School Risks 


The controversy over public school 
insurance in Minneapolis has been settled 
by a compromise under which the mutuals 
will be allotted about a third, or $3,- 
510,000 of the $16,000,000 coverage. Here- 
tofore the mutuals have carried $1,500,000 
and stock companies the balance. The 
mutual business will be handled through 
the Hardware Mutual of Minneapolis 
but distributed among several other com- 
panies. The war situation abroad figured 
in the discussion before the board of 
education. Because the Hardware Mu- 
tual reinsures part of the business in 
Lloyd’s of London, some members ques- 
tioned whether this would be a safe 
arrangement. It was explained that the 
$40,000,000 trust fund set up by Lloyd's 
in New York would amply safeguard the 
city. The mutuals had sought half the 
school coverage. 








Argue Oklahoma Ruling 
On Participating Policies 


Arguments were heard by the Okla- 
homa Attorney General’s staff for and 
against the opinion that had been hand- 
ed down to the State Insurance Board 
a few months ago. The opinion held 
that stock insurance companies are pro- 
hibited from writing participating poli- 
cies in Oklahoma. Representatives of 
the four companies that seek to write 
this form of policy in the state asked 
the Attorney General’s staff to recon- 
sider the matter and produced argu- 
ments favoring change or modification 
of the ruling. The Oklahoma Associa- 
tion of Insurors’ legal advisor showed 
reascns why the opinion was justified 
and urged that it stand in its present 
form. ‘The state’s legal authorities took 
the matter under advisement and will 
announce their decision later. 


Okla. Capital Stock Council 
Starts Active Operations 


The recently organized Oklahoma 
Capital Stock Insurance Council swung 
into active procedure June 8, with the 
first mecting of the executive committee 
in Oklahoma City, with President John 
S. Adams presiding. The committee 
voted to establish an office jointly with 
the Oklahoma Association of Insurors 
which is being removed to the Skirvin 
Hotel July 1. 

Committees were appointed to get the 
council into working shape and recom- 
mendations made as to their membership 
but the final selection of committeemen 
was left to each individual chairman 
These are Harry Frantz, Enid of the 
p'anning committee, authorized to organ- 
ize a working plan for operation of the 
Council; Tom Earp, state agent for the 
Fidelity & Guaranty Fire, membership 
committee; and C. H. Kelly of the 
Home, speakers committee. The plan is 
to have the message of promoting and 
protecting stock insurance in Oklahoma 
carried to all points of the state. 





SPECIAL AGENT FOR AMERICAN 
The American Insurance Co. has ap- 
pointed E. R. Hurd, Jr., special agent 
1 Michigan, assisting State Agent Fred 
I. Pierson. Mr. Hurd was _ tormerly 
associated with an adjusting organization 
in St. Louis. 
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Has Flag Presentation 


EACH OFFICE GIVEN EMBLEM 


President Belgrano Arranges Ceremony 
Carried Out Simultaneously Among 
All Its Branches 
Asserting that one of the most ef- 
fective ways to combat subversive fifth 
column activities in this country is for 
business leaders to encourage respect 
and reverence for the American flag 
within their own organizations, F. N. 


Greystone Studios, Inc. 


FRANK N. BELGRANO, JR. 


Belgrano, Jr., president of Pacific Na- 
tional Fire, arranged a Flag Day cere- 
mony June 14 in all of his company’s 
eighteen offices, coast-to-coast. Mr. 
Belgrano, as past national commander 
of the American Legion, made an ad- 
dress which was presented by means of 
electrical transcription simultaneously in 
all offices and was accompanied by pa- 
triotic music. 

The ceremony was concluded with the 
presentation to each office of a silk 
American flag. “Its material value is 
small,” Mr. Belgrano said, “but its real 
value is beyond price. It stands for a 
nation of free men. I hope that when- 
ever your eyes fall upon this national 
emblem you will feel that surge of pride, 
that wave of gratitude, which will daily 
inspire your silent prayer, ‘God Bless 
America’.” 

N. J. FIELD CLUB TO MEET 

The New Jersey Field Club will hold 
a luncheon meeting at the Robert Treat 
Hotel, Newark, next Monday, June 24. 
No speaker is scheduled. New members 
to be voted on include E. C. Johnson, 
Employers Fire; J. E. Weniger, Amer- 
ican of Newark: Russel Bleakly, Jr., 
Royal-Liverpool Groups, and George H. 
Dimeling, Insurance Co. of North Amer- 
ica. The Monmouth County Insurance 
Agents Association has invited the field 
club members to golf and dinner at the 
Manasquan River Golf and Country Club 
at Brielle on Wednesday, June 26. 


LA MASTER SPECIAL OF HOME 

The Home announces the advance- 
ment of Giltner LaMaster from office 
manager of the Dallas, Texas, office, to 
special agent, succeeding Deane Logan, 
who has resigned. Mr. LaMaster will 
be under the supervision of Manager 
=. R. Smith of the Dallas office and 
will assist Special Agent Holt of that 
territory in supervising those agencies 
formerly handled by both Special Agents 
Holt and Logan. 

Mr. LaMaster is a native of Texas, a 
graduate of the University of Oklahoma, 
and received his early insurance training 
through the office of his father, W. B. 
LaMaster, at Perryton, Texas, and in 
the home office of the Home at New 
York. 








Complete Plans for Virginia Stock 
Insurance School June 24 to 26 


Plans have been 
stock insurance school to be held June 


completed for the 


24, 25, 26 under the auspices of the 
Virginia Association of Insurance Agents 
and the University of Richmond, it is 
announced by Oscar H. West, manager 
of the association. The classes will be 
held at the university. Registrations, 
according to Mr. West, are expected to 
approximate 400, including agents and 
office personnel from various parts of 
the state and company men as well. 
W. F. Curtis, chairman of the school 
committee of the association, has col- 
laborated with Mr. West and G. M. 
Modlin, director of the school of busi- 
ness administration, University of Rich- 
mond, in arranging the program. 

The address of welcome and invocation 
will be delivered by Dr. F. W. Boat- 
wright, president of the university. 
George A. Bowles, Virginia Commis- 
sioner, will extend greetings. Guests will 
be introduced by W. Owen Wilson, 
Richmond, past president of the Na- 
tional Association. 

Speakers on the program for the 
three-day session are Clarke Smith, as- 
sistant manager Royal-Liverpool Groups, 
New York, “Meeting Competition by 
Means of Survey”; H. P. Stellwagen, 
vice-president Indemnity Co. of North 
America, Philadelphia, “The Company 
and the Agent”; W. F. White, super- 


intendent accident and health depart- 
ment, Globe Indemnity, New York, “Why 
and How of Personal Accident Insur- 
ance”; Fred C. Robertson, manager, 
Richmond branch office, Fidelity & De- 
posit and American Bonding, “Fidel'ty 
Bonds From a Sales Viewpoint”; A. M. 
Clark, vice - president, National Surety, 
New York, “Contract Bonds”; J. Harry 
sibby, assistant director casualty depart- 
ment, United States Fidelity & Guaranty, 
Baltimore, “Third Party Liability In- 
surance.” 

B. Conway Taylor. manager branch of- 
fice, United States Fidelity & Guaranty, 
Baltimore, “Judicial Bonds”; J. O. Hon- 
eywell, superintendent special risk de- 
partment, New Amsterdam Casualty, 
Baltimore, “Public Liability Insurance” ; 
G. Morris O’Brien, agency supervisor, 
Aetna Casualty & Surety, Hartford, 
“Automobile Liability Insurance, the Op- 
portunity Line’; H. W. Melville, mana- 
rer marine department, American Group, 
Newark; John G. May, Jr., attorney-at- 
law, Richmond, “Third Party Liability 
and Negligence”; Clarke Smith, “Mis- 
cellaneous Lines of Fire Insurance”; 
Robert I. Boswell, Boswell & Curtis 
agency, Richmond, Question Bee; C. 
Edwin Blake, assistant supervisor agency 
field service, casualty, the Travelers, 
Hartford, “Burglary and Robbery In- 
surance”; H. W. Melville, “Where Do 


We Find Inland Marine Business: 


Way to Offset Cooperatives Is to 


Remove Cause 


The time to worry about consumers is 
before they join cooperatives, not after 
they have banded together in a united 
and belligerent front against business- 
men, Ralph W. Bugli, advertising man- 
ager of the London Assurance Group, 
told delegates attending the forty- 
seventh annual convention of the Ten- 
nessee Association of Insurance Agents 
at Chattanooga June 13. 

“A consumers’ cooperative is nothing 
more or less than an expression of re- 
sentment against those of us who work 
under the profit motive,” Mr. Bugli de- 
clared in a brief address titled: “Who 
Wants The Consumer’s Dollar?” 

“The resentment may not be justified 
and it may be stimulated in some in- 
stances by impractical professional re- 
formers who prey on the public’s ignor- 
ance of economics but, whatever the 
cause, it has certainly spotlighted the 
weakness of our efforts to tell our story 
to consumers and to win their goodwill,” 
he said. “People join cooperatives be- 
cause they believe stories that middle- 
men are chiselers who deserve to be 
eliminated, or because they believe they 
can get ‘a better break’ from a non- 
profit organization or simply because 
they fail to understand the role of a 
middleman in our economic system. 


Why People Turn to Cooperatives 


“The pity of the whole situation is 
that too many of us have been so com- 
placent in letting unorganized con- 
sumers nurture their resentment that 
they have finally turned to cooperatives 
as the answer to their search for what 
used to be called the more abundant life. 

“Middlemen themselves are driving 
these unorganized consumers into co- 
operatives simply by failing to explain 
their role in society and by being guilty 
of occasional lapses in observing codes 
of ethics or of service. And the fact 
that we stand a chance to lose a share 
of the consumer’s dollar is only second- 
ary to the risk of losing the public’s 
confidence.” 

Pointing out that other industries are 


for [heir Existence 


constantly applying “terrific advertising 
and public relations pressure” to get 
consumers to part with certain portions 
of their income, Mr. Bugli suggested that 
a combination of individual and collec- 
tive promotional programs on the part 
of all local agents might be the solution 
to the problem of attempting to win 
public recognition and goodwill. “How- 
ever,” he warned, “don’t forget that no 
promotional program deserves to suc- 
ceed, or has a chance to succeed, unless 
it is based upon a sincere and serious 
effort to ‘deliver the goods’ better than 
any one else in the business can do. 

“We must appreciate that, startling as 
it may sound, the consumer is coming ! 
to feel that he has a property right in 
the business of any one from whom he 
purchases goods or services. It sounded 
startling several years ago when count- 
less thousands of automobile workers 
went on sit-down strikes and announced 
they had a property right in their jobs 
but their contention is today the basis 
of the most important relationships be- 
tween organized labor and its employers. 
We should not neglect that lesson. 

“The trend is unmistakably clear. We 
cannot afford to call consumers radical 
or un-American simply because they ex- 
ercise their pocketbook prerogative to 
demand more goods for their money and 
more facts about those goods. What we 
can do is to appreciate that the trend 
exists and then meet its challenge by 
rendering increasingly better service and 
by making certain the public knows 
about that service.” 


TO AID RETAIL BUYING 


The Profit Motive Institute of Cali- 
fornia has completed plans for the or- 
ganization of a division to combat the 
evils of wholesale buying and the con- 
sequent short circuiting of the retail 
dealer. It will have an advisory com- 
mittee consisting of the executive secre- 
taries of the leading trade associations 
and will cooperate with the institute in 
other ways. 


HARRY J. PARKER DIES 


Was Vice-President of Guy Carpenter & 
Co., Inc., of New York, Well-Known 
Reinsurance Brokers 

Harry J. Parker, vice-president of Guy 
Carpenter & Co., Inc., New York rein- 
surance brokers at &0 Maiden Lane, died 
of a heart attack last Friday while re- 
turning home from his office. He was 
5&8 years old and resided in Hartsdale 
N. Y. He is survived by his widow 
Josephine, and a son, Nerman, , 

Mr. Parker was well known in insur- 
ance and had been associated with Guy 
Carpenter since 1932. He was _ vice- 
president of the Excess Reinsurance Co, 
of America and before com‘ng to New 
York City was a‘sistant sceretary of the 
Automobile of Hartford. 





CANADIAN FIRE RESULTS 
Premiums and Losses Were Both Lower 
Last Year Than in 1938; Loss Ratio 
Down to 38.36% 

Fire insurance companies, with head 
offices in the Dominion, recorded in the 
aggregate an increase of more than 
$100 000 in premitm income compared 
with the previous year, according to fig- 
ures from the Department of Insurance, 
Ottawa, on 1929 results for fire under- 
writing in Canada by Canadian, British 
and foreign companies. Losses incurred 
by the Canadian companies, at the same 
time, recorded an increase with the re- 
sult that the ratio showed little 
change. 

Following are the 1939 government fir- 
ures, grouping Canadian, British and 
foreign companies separatelv, with reg- 
istered reinsurance only being deducted: 


loss 


Premiums Losses Ratio 

Written Incurred % 
Comediag  occccss $10,570,182 $ 3,868,934 36.60 
SNE: a, ura denne 15,288,383 5,757,655 37.66 
ree 16,333,972 6,558,346 40.15 
$42,192,537 $16,184,935 38.36 


The comparative figures for 1938 were 
as follows: 


Premiums Losses Ratio 

Written Incurred % 
Canadian ..$10,402,788 $ 3,766,850 36.21 
DO “Scdeseeas 16,183,967 6,745,108 41.68 
POMEMD 5.6% bin wes 16,804,510 7,260,088 43.20 


$43,391,265 $17,772,046 40.96 


Illinois Fire Underwriters 


Elect Vance as President 


D. M. Vance of Bloomington, IIl., state 
agent for the Royal-Liverpool Groups, 
was elected president of the Illinois Fire 
Underwriters Association at the annual 
meeting held last week at Lake Wawa- 
see, Ind. He succeeds Harry O’Lough- 
lin of Chicago, state agent for the 
Phoenix Insurance Co. of Hartford, to 
the office. 

H. E. Johnson, Jr., of Chicago, Aetna 
Fire Group, was elected vice-president 
and Miss E. E. Edwards was re-elected 
secretary-treasurer. Elected to the ex- 


ecutive committee were C. F. Daniels, 
Chicago, Norwich Union; Harry C. 
Harm, Decatur, state agent Insurance 


Co. of North America; Lester C. Petter- 
son, Chicago, state agent Sun Insurance; 
G. R. Dillman, Springfield, America Fore 
Group, and L. R. Choate, Home of New 
York. Speakers at the annual meeting 
included Edward H. Born, assistant man- 
ager of the Western Underwriters As- 
sociation. 


GET CUM LAUDE IN HARTFORD 


Graduation class of legal division of 
the Hartford Colleges of Law and In- 
surance consisted of twenty-six, the stu- 
dents graduating with cum laude being 
Joseph W. Bogdanski, New Britain; 
Benjamin H. Mead, Jr., Stamford; 
Arthur J. LeClaire, Jr., C. Merritt Lane, 
Francis V. Manion and Richard P. 
Smith, Hartford. 

John K. Clark, president of New York 
State Board of Bar Examiners, made the 
principal address at the commencement 
exercises. 
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There Goes The Bride! 


You can make her journey through 
life, happier and more secure with 
the protection of adequate insurance. 


Add newlyweds to your prospect list. 
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America Fore Insurance and Indemnity Group 
NIAGARA FiRE INSURANCE COMPANY 


THE CONTINENTAL INSURANCE COMPANY 

FIDELITY-PHENIX FIRE INSURANCE COMPANY = : MARYLAND INSURANCE COMPANY OF DELAWARE 
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GENERAL BROKERS MEET 
Time on Agents and Brokers Qualifica- 
tion Course Extended to 140 Hours; 
Cohen Reports on Taxpayers’ Ass’ns 

The General Brokers’ Association held 
its regular monthly meeting recently 
prior to summer adjournment, with 
George F. Sullivan presiding. Leonard 
Jacobs, secretary of the association in 
reporting on the qualification course for 
agents and brokers said that the time 
had been extended to 140 hours, and 
the name had been changed to New 
York Qualification Course for Agents 
and Brokers. Personnel of the commit- 
tee in charge of the course has been 
enlarged to include representatives of 
agents’ organizations in Ne York, 
Brooklyn and the Bronx. 

Julius A. Cohen, in reporting on the 
Syracuse convention of the New York 
State Association of Local Agents said 
that he was in accord with the resolu- 
tion passed there calling for extension 
of the favored broker's bill to cover 
all property. Mr. Cohen also discussed 
the restoration of the scale of commis- 
sions paid by taxpayers’ associations. 
These associations, he felt, are in favor 
of taking the action desired by brokers 
and an effort is being made to get the 
four brokers’ associations together to 
decide the necessary steps to take. 





OVERDUE BALANCES INCREASE 





Supt. McNairn of Ontario Reminds Com- 
panies and Producers of Change 
Soon to 60-Day Period 
Pg cree D. McNairn, Superintendent 

Insurance for Ontario, has issued to 
the members of the standing committee 
of the Ass tion Superintendents 
of leanne of “th e Provinces of Canada, 
the report of the Ontario Department 
of Insurance on the quarterly return 
of agents’ balances (other than life in- 
surance) for the period ended with 
March 31. The report, which shows 
agents’ balances more than ninety days 
overdue, deals with both company and 
agent returns. 

The table reveals overdue balances re- 
ported by companies for the three 
months under review established a 
fifteen-month high, with the exception of 
the quarter ended September 30, 1939. 
The total was $297,561 and showed an 
increase of $49,272 when compared with 
the three months ended with December 
31, 1939. 

In a special m Mc- 
Nairn says: 


emorandum Mr. 


considerable increase in 
reported as com- 


“There is a 
the number of agents 


pared with the previous report, 877 
against 660. The amount of overdue 
balances also shows an increase over 
the December 31 period and also over 
the March 31 period last year. In view 
of the announced change in the report- 
ing period from ninety days to sixty 
days we ask the assistance of companies 


and general agents in seeing that so far 
as possible those agents that are in a 
position to settle their accounts in sixty 
days do so. With respect to those agents 
who are not in a position to make such 
settlement, we ask that every encourage- 
ment be given them in order that in 
the near tuture their position will be 
improved to the point where their ac- 
counts can be settled in the sixty day 
period.” 


June 21, 1949 
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MARYLAND AGENTS’ PROGRAM 


Mays, Cronin, Warfield and Three Past 
Presidents Scheduled to Speak at 
Meeting June 27-29 

An unusually large attendance is ex- 
pected at the Summer convention of the 
Association of Insurance 
held at Ocean 
and 29. The 


the scene of the 


Maryland 
Agents, which 
City, Md., 
Ro:valton Hotel will be 


will be 


June 27, 28 


eathering. Cnly a few details of the 
program remain to be concluded. The 
opening afternoon will be devoted to 


registration and a bingo party will be 
held at night. On the program for the 
following morning will be an insurance 
bee which will be in charge of Guy T. 
Warfield of the Warfield-Dorsey Co., 
Baltimore. This will be followed by a 
‘discussion on rate and rule changes. 
Speakers at the afternoon session will 
include Milton W. Mays of the Business 
Development Office, and J. G. Reese, 
who handles the insurance and safety 
work for the gas and electric company, 
Baltimore. Their subjects will be “Edu- 
cating the Local Agent” and “A Buyer 
Discusses Stock Company Insurance,” 
respectively. 

The banquet will be held in the eve- 
ning, with Harold Tschudi, a Baltimore 
lawyer, as toastmaster. Governor Her- 
bert R. O’Conor is expected to be among 
the guests. The special banquet speaker 
will be Arthur D. Cronin, prominent in- 
surance broker of Boston. 

Preceding the business session on the 
final morning there will be brief ad- 
dresses by J. Edward Cochran, Hagers- 
town; Avery W. Hall, Salisbury, and 
E. Churchill Murray, Annapolis, past 
presidents of the association. Joseph D 
Lazenby, Annapolis, now holds the office 
of president. 





Pennsylvania Agents Hold 
Annual Meeting Oct. 3-4 


The annual convention of the Penn- 
sylvania Association of Insurance Agents 
will be held at Pittsburgh on October 
3 and 4. This was decided upon at a 
meeting of the board of directors of the 
state association held at Harrisburg on 
June 7 when an invitation from the 
Pittsburgh Association of Insurance 
Agents was accepted. 


Chartered in N. Y. State 


Bonner Service Co., Inc., Queens Bor- 
ough, New York City, has been char- 
tered at Albany, N. Y., with capital of 
$10,000 to engage in the general insur- 
ance business. Solomon S. Marcus, 





Bronx; Edna Sharpe, Hollis; Martin M. 
Alpert, Jamaica, are directors and sub- 
scribers. 


Kantor Agency, Inc., New York City, 
has been chartered at Albany with cap- 
ital of $20,000 to engage in the general 
insurance business. Hyman Kantor, Mor- 
timer Kantor, New York City; Hyman 
Henner, Bronx, are directors and sub- 
scribers. 

Wilkins, Daniels & Wilkins, Inc., Pots- 
dam, has been chartered with capital of 
100 shares non-par value stock to engage 
in the general insurance business. Percy 
S. Wilkins, Guy W. Daniels, Potsdam; 
Spencer A. Wilkins, Averill Park, are 
directors and subscribers, 


CALLS FOR MORE EFFICIENCY 
Van Wiseman Holds United Efforts of 


Government and Business Can 

Offset Dictatorship Threat 
While the people of the United States 
face to face with one of the 
most important crises of their existence, 
this country’s successful answer to total- 
itarianism and dictatorship can be typi- 
cally American efficiency in the opinion 
of Jerome van Wiseman, director of 
public relations and publications of the 
National Association of Insurance 
Agents. Speaking before the Tennessee 
Association meeting last week at Chat- 
tanooga he said the instant problem is 
to “prepare ourselves to understand and 
to handle the repercussions and rever- 
berations of world conflict in our own 
country, * * * with complete and instan- 
taneous awakening, analysis and prepa- 
ration.” 

“Democratic ideals have not failed here 
or abroad; democratic institutions have 
not failed here or abroad,” he mentioned. 
“We, who in the freedom of democracy 
have created the machine, have permitted 


today are 


ourselves to become a _ slave to the 
machine rather than its master. The 
machinery of demociacy, lacking the 


sustained intelligence and soul and atten- 
tion that we should have given it for 
the past quarter century, has jammed. 

‘The immediate and inescapable chal- 
lenge to us today is to save democracy 
from the fate that has overtaken it 
abroad. Our task is to rescue it from 
the fatal symptoms of defeatism and 
inertia that we have seen develop in 
democratic countries abroad and the be- 
ginnings of which we can already see 
here. Our job is to make democracy pro- 
duce results. 

“Factor EF, the factor of efficiency, 
must become the watchword and the 
formula for our national government if 
in this crucial hour it is to insure the 
meshing of the gears of the democratic 
processes in order that America may bul- 
wark the faith in democracy placed i 
it by tens of millions of people on this 
earth 

“Factor EF must be the watchword 
and the formula with which American 
business galvanizes itself for action and 
result in its present tremendous mobi- 
lization. 

“Factor EF must be the watchword 
and the symbol for those of us who make 
the business of insurance the medium 
of our daily contribution to the economic 
structure of this country. In common 
with other men in other businesses we 
too must now strive to develop and per- 
fect those potentialities for efficiency that 
have far too long lain dormant.” 


Quiz Planned for Brooklyn 
Brokers Monthly Meeting 


The regular monthly luncheon meet- 
ing of the Brooklyn Insurance Brokers 
Association will be held Wednesday at 
the Hotel Bossert, Brooklyn. This meet- 
ing will be styled as an “Information 
Please” program. Brokers and their 
guests will be welcome to ask any ques- 
tions they please on current or specific 
problems. The questions will be an- 
swered from the floor. 

The association’s annual golf tourna- 
ment will be held Tuesday at the Rock- 
ville Country Club, Rockville Center, 
L. I. Reservations for the affair may 
be made through J. L. Schneider, chair- 
man of N. Lee Colin, 








N. J. Insurance Women at 
Nat'l Meeting in Denver 


Mrs. James V. Doyle, local agent of 
Caldwell, N. J., president of the Insur- 
ance Women of New Jersey, and Mrs. 
Ruth Barter, Verona local agent and 
vice- president of the insurance women’s 
group, will be New Jersey delegates to 
the convention in Denver, Colo., this 
week-end at which it is proposed to 
form a national association of insurance 
women. Headquarters for the conven- 
tion are at the Cosmopolitan Hotel. 





HELP 


We believe it’s the fune- 
tion of companies to help 
their agents produce busi- 
ness. Through our field- 
men, our executives who 
study agency problems 
from the ground up and 
our advertising depart- 
ment we are constantly 
trying to “help agents 
help themselves.” 
























Constructive, friendly 
help of this type cannot 
fail to produce dividends 
for any agency. If your 
office is equipped to han- 
dle more business, it will 
pay you to consider the 
representation of a com- 
pany that can help you get 
that business. 


The 


London Assurance 


Group 








99 JONN STREET 





NEW YORK CITY 








GEOFFRION QUEBEC’S CHOICE 


Brokers’ Association Names Him Presi- 

dent; Controversial Questions Tabled 

for War Peri 

The Province of Quebec Insurance 
Brokers Association met in Montreal 
last week, at which time the newly elect- 
ed president, Charles E. Geoffrion, urged 
that any questions of a controversial 
nature between the association and the 
governing bodies and authorities “should 
be postponed and hoisted for the dura- 
tion of the war.” Successful activities 


of the advisory board, the contact be- 
tween the association and the Depart- 
ment of Insurance, have resulted in this 
idea being discussed by the authorities 
in provinces where such a board has not 
been established, the honorary secretary, 
J. C. d’Auteuil, remarked in his report. 
Much work has been accomplished to- 
ward formation of the educational pro- 
gram authorized at the last annual mceet- 
ing and the instruction course will be 
available for members within the near 
future, he added. A better understand- 
ing of common problems and aims has 
been reached throurh relationships be- 
tween comnanies and agency bodies, said 
Vice-President D. A Hanson. d 

Besides Mr. Geoffrion the election oi 
officers resulted as follows: Chairman of 
the board, D. A. Hanson; vice-presidents, 
Arthur McBean, Stuart Rolland and P. 
A. Boutin of Quebec, and P. H. Plourde 
of Victoriaville; honorary secretary, |. 
C. d’Auteuil; honorary treasurer, Charles 
Rolland. 





SOBELS WED FORTY YEARS 


Mr. and Mrs. Henry Sobel were 
given a dinner party in the Jannsen 
suite of the Waldorf-Astoria Hotel by 
their children in commemoration of their 
fortieth wedding anniversary. Mr. Sobel, 
who is an insurance broker with offices 
at 116 Jone Street, founded Henry Sobel 
& Co. in 1906. 
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JOHN BANVARD 
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Jom BANVARD, a descendant of the family of Ben Verdes, 
French refugees, was born in New York City in 1815. In 
1836 he went to New Harmony, Indiana, and with several 
young artists assembled an exhibition of paintings which 
they placed upon a flatboat, suitably remodelled as a 
floating art gallery. 

Then began their journey down the Wabash in the first 
“show boat,” their plan being to drift down the Ohio and 
Mississippi to New Orleans, stopping at various towns to 
exhibit their art. 

Reaching New Orleans, Banvard sold his interest in the 
project and began to make his preparations for the execu- 
tion of his famous panorama of the Mississippi River, the 
largest painting in the world. It is said to have been three 
miles long, showing in faithful detail its entire shore from 
the mouth of the Missouri to the Gulf of Mexico, a distance 
of 1200 miles. 

His sketches were made from a small boat and consumed 
400 days in their making. He then erected a huge wooden 
studio in Louisville, Kentucky, where he transferred his 
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work to canvas; the completed painting being rolled upon 
upright cylinders. 

On the opening night of the exhibit not a single person 
attended; but nothing daunted, he sallied forth the next 
morning handing out free tickets to river boatmen and their 
families. On that night the house was packed. Subsequently, 
400,000 Americans paid to view the monstrous painting 
and in Boston, railroads ran special trains bringing New 
Englanders from points one hundred miles distant and pour- 
ing $50,000 into Banvard's purse. In 1849 he took his pan- 
orama to Europe where 600,000 Britons attended the ex- 
hibition after Queen Victoria had praised it at a private 
showing in Windsor Castle. After travelling for a quarter of 
a century, Banvard settled at Cold Spring Harbor, Long 
Island, where he built a magnificent palace which he named 
“Glenada.” He died on May 16, 1891. 

* *« * * 
The Home, through its agents and brokers, is America's leading insur- 
ance protector of American Homes and the Homes of American Industry 
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N.F. P. A. Asks Ban on Sale and Use 
Of Fireworks This Fourth of July 


Interest of the nation today is centered 
in a program for national defense. The 
National Fire Protection Association be- 
that 
throughout the United States should take 
steps at once to adopt emergency meas- 
ures to ban the premiscuous sale and use 
of fireworks in all forms for the celebra- 
tion of Independence Day on July 4. 

“There is no more needless waste of 
powder and other forms of explosives 
than through this senseless orgy of noise 
and hazard each year,” says General 
Manager Percy Bugbee of the N.F.P.A. 
“At a time when the wovernors of many 
of our states are putting a twenty-four 
hour guard around the armories to pre- 
vent the theft of exnlosives and other 
war materials by foreign agents bent on 
sabotage, the general public sale of fire- 
works gives to the saboteur an easy 
method for the nurchase of quantities of 

xplosive material. 

“Aside frem the question of national 
defense, the putting of firecrackers, 
Roman candles, sparklers, and similar de- 
vices, in the hands of children brings an 
appalling annual toll of human suffering. 
Last July 4 the record shows thirteen 
deaths, 177 eye injuries and well over 
5,000 other serious injuries from fire- 
works. In 1938 on the 4th of July there 
were 18 death and nearly 8,000 injuries 
from fireworks. 

“The reduction in 1939 over 1938 is due 
in large part to the adoption by states 
and cities of legislation recommended by 
the National Fire Protection Association 
to control the fireworks hazard. Nine 
states now have adopted adequate state- 
wide control of fireworks based on the 
N.F.P.A. model law. They are Michigan, 
New Jersey, Iowa, Delaware, Pennsyl- 


lieves responsible public officials 


PERCY BUGBEE 


vania, Indiana, Utah, West Virginia and 
New York. New York's law, just adopt- 
ed, will not take effect until after July 4 
this year. 

“In the war for our independence, 4,044 
Americans were killed and 6,004 perma- 
nently disabled. In the years 1900 to 
1930 alone, 4,290 Americans lost their 
lives and 96,000 more were injured by 
fireworks. It is pretty grim patriotism 
to kill and injure more people on a holi- 
day celebrating our independence than 
were killed in the Revolutionary War.” 


St. Paul F. & M. Announces 
Two New Appointments 


Gordon Daugharty has been appointed % 
executive special agent in the casualty 
department and Charles Taylor, in 
charge of the contract bond department 
in the home office of the St. Louis 
F. & M. group. The appointments were 
announced by M. D. Price, vice-presi- 
dent of the St. Paul-Mercury Ind. 

Mr. Daugharty previous to his new 
appointment had been in the Michigan 
field ten years for the St. Paul group. 
Mr. Taylor, who has been with the 
Seaboard since 1928 began his insurance 
career with the Fidelity & Casualty in 
19235. 


Va. Budget Chief Surveys 
State’s Insurance Needs 


As a followup to a recent survey Dr. 
Rowland Lb. Egger, director of the Vir- 
ginia state budget, is sending out to 
department heads detailed suggestions 
for the modernization ot boiler insurance 
coverage in the various state institutions 
and agencies. Fire and liability insur- 
ance requirements will also be scrutin- 
ized. Dr. Eggcr Says the purpose of 
the insurance study project is to insure 
complete and modern coverage and to 
climinate some contracts that have be- 
come obsolete due to changes in equip- 
ment. 





WILLIAM F. DUNBAR DIES 
William F. 


TEST MD. FIREWORKS RULES 
Two suits have been filed in the Cir- 


Dunbar, retired manager cuit Court at Baltimore by fireworks 


f the South-Eastern Underwriters As- manufacturers seeking to test the rules 
sociation, died at his home in Atlanta, and regulations prepared recently by 
Ga., last Friday at age 71. Prior to 1917 State Insurance Commissioner and Fire 
he served for several years as Insur- Marshal John B. Gontrum regulating the 
ance Commissioner of Tennessee and sale of explosives. The suits ask that 
shortly after retiring from that office the Commissioner be restrained from 


he became manager of the S.E.U.A. In 
1935 Mr. Dunbar was placed upon the 
retired list. 


enforcing his regulations. Judge Eugene 
O’Dunne plans an early hearing in the 
cases. 
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RE-ELECT C. F. NOYES CHAIRMAN 


Real Estate Organization Had $833,000 
Total Assets on April 30; An- 
nouncement About Dividends 
At a meeting of the Chas. F. Noyes 
Co., Inc., leading New York real estate 
firm in downtown New York properties, 
Charles F. Noyes was re-elected chair- 
man; William LB. Falconer, president: 
and Harold S. Ford, executive vice-presi- 
dent. Total assets on April 30, 1940 
were $833.000, and net operating incore 
of the company for the year was in ex- 
cess of $120,000. Col. M. S. Keene, treas- 
urer, reported that during past year all 
arrears of cumulative preferred stock 
dividends have been paid by the com- 
pany in addition to regular current 
preierred dividends. Common stock also 
received a dividend at rate of 20 cents 
per share on May 1, 1940. The Noyes 
organization was mutualized two years 

ago. 
North British Employes 
Hold Their Annual Outing 

When the Chauncey M. DePew left 
Pier 1, North River, New York, Wed- 
nesday morning of last week it was 
filled with members of the North British 
& Mercantile Employes’ Club and their 
friends. After a pleasant sail, stop-over 
was made at Indian Point. Cecil F, 
Shallcross, U. S. manager, acted as 
starter for the games held there, and 
did a splendid job. 

The big event of the day was a soft- 
ball game between a team composed 
of officers of the company, ably cap- 
tained by George H, Duxbury, assistant 
manager, and a combination team made 
up of brokerage and service and local 
departments personnel. The umpire 
never quite knew where he stood. Be- 
sides a knowledge of baseball he had to 
be a diplomat and a parliamentarian on 
account of the many arguments and de- 
bates which kept cropping up on all 
parts of the diamond. The result of the 
game is still in doubt because of a dif- 
ference of opinion as to the winner 
among the umpire and both competing 
teams. 


Removal Defeats Coverage 
on Contents Fire Policy 


\ fire policy covered furniture “while 
located and contained as described here- 
in and not elsewhere,” the furniture 
being described as in insured’s residence. 
lusured moved to a different city and 
by letter requested cancelation of the 
policy, but neglected to send in _ the 
policy for cancelation. The property was 
subsequently destroyed by fire. Proof of 
loss was made, payment demanded and 
refused and suit followed to collect the 
amount of the policy. 

The Arkansas Supreme Court held, 
Sperr v. East & West Ins. Co., 135 S.W. 
2d 327, that a verdict for the insurance 
company was properly directed, the 
property, after the removal, not being 
covered by the policy, although outstand- 
ing and uncanceled. 





Canadian Ruling Issued On 
Furniture Shipment Risks 


The Canadian Joint Committee on 
Definition and Interpretation of inland 
marine underwriting powers has issued 
the followine bulletin on furniture ship- 
ment policies: 

“Marine and/or inland transportation 
policies may cover ‘furniture shipment 
policies’ insuring furniture, fixtures and 
equipment in bona fide course of ship- 
ment from one location to another loca- 
tion of the owner which may cover at 
place of deposit incident to such trans- 
portation for not exceeding ninety days, 
while awaiting determination or availa- 
bility of final destination in which event 
they must cover at time of issuance both 
transportation, to and from such place 
of deposit, but may not cover after de- 
livery at destination. Such policies must 
not include merchandise for sale.” 
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FIREMEN‘'S INSURANCE COMP 
The Girard Fire & Marine Insurance Company 
National-Ben Franklin Fire Insurance Company 
Pittsburgh Underwriters @ Keystone Underwriters 
Milwaukee Mechanics’ Insurance Company 








ANY OF NEWARK, NEW JERSEY 
The Concordia Fire Insurance Co. of Milwaukee 
Royal Plate Glass & General Ins. Co. of Canada 
The Metropolitan Casualty Ins. Co. of N. Y. 
Commercial Casualty Insurance Company 





Western Department HOME OFFICE 
844 Rush St 
ikea dieu 10 Park Place 
Newark, New Jersey 


Southwestern Dept. 
912 Commerce St 
Dallas, Texas 


Foreign Department 
Itt John St. 
New York, New York 











Pacific Department Canadian Departments 
220 Bush St 461 Bay St. Toronto Ontario N S U R a NC E 
San Francisco, Calif 404 West Hastings St.. Vancouver, B. C. 
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Moszkovski Sees South America In 
Closer Relationships With U. S. 


Evidence of an increasing desire on 
the part of Central and South Ameri- 
can countries for closer economic and 
social ties with the United States, was 
reported by George A. Moszkovski, pres- 
ident American International Underwrit- 
ers Corp., upon his return recently from 
an extensive business trip in the Carib- 
bean area. In part he attributes this 
increasing trend to the loss of European 
markets to these countries as a result of 
the war, and to the rising fears of the 
consequences of subversive activities by 
certain elements encouraged by foreign 
rovernments. 

Mr. Moszkovski reports that with the 
exception of Panama and Puerto Rico, 
which have_ benefited economically 
through large naval and military con- 
struction programs, conditions in many 
of these countries have been seriously 
affected by the war. Coffee and sugar 
stocks are beginning to pile up while 
the large oil exports from Venezuela 
have dropped off alarmingly. Mr. Mosz- 
kovski stated that, “A realignment of 
economic ties is the urgent need today 
and is the force that is swinging the 
sympathies of these countries ever closer 
to the United States.” There is a larve 
demand, he said, for insurance with 
American carriers and it is his opinion 
that a large share of such insurance 
acquired by American companies will 
remain with them after the war. 

Mr. Moszkovski, in his travels 
throughout South American countries, 
noted particularly the enforcement of 
stricter police regulations of all aliens 
as a safeguard against possible fifth 
column disturbances. In Curacao, the 
Dutch colony, where he arrived the day 
Germany marched into Holland, the au- 
thorities rounded up all German nation- 
als and suspicious characters for intern- 
ment. He witnessed the landing of 
French marines at that time and the 
immediate confiscation of a number of 
German vessels. 

It is Mr. Moszkovski’s opinion that 
American interests have a missionary 
iob ahead of them in cultivating intens- 
ively this South American trade, which, 
as a result of the war, has swung out 
of necessity towards the United States. 
While he does not believe that this coun- 
try can hold the lion’s share of this mar- 
ket at the conclusion of the war, he does 
believe that a well-organized program 
of economic cooperation at this time will 
place the United States in a favorable 
position to hold its own against possible 
future inroads of organized bartering, 





GEORGE A. MOSZKOVSKI 
when the markets of these countries are 
again oven to international trade. In 
Mr. Moszkovski’s opinion careful study 
along lines of what this market wants, 
not what we want to sell it, will uncover 
unusual demands which American manu- 
facturers will find profitable to meet and 
American insurance companies profitable 
to insure. A system of free export com- 
netition may have to be replaced, he 
feels by some form of a national export 
board if this country is to meet the 
nationalized competition it has had in 
the past and will probably have to en- 
counter in the future. 

Mr. Moszkovski, on this particular trip, 


traveled to Cuba, Colombia, Ecuador, 
Panama, Venezuela, Curacao, Aruba, 
Haiti and Puerto Rico. 





Says Big Bill 
(Continued from Page 15) 


section of the paper consists of Nathan- 
iel S. Keith, David Ramsey, Don Joseph, 
Milton R. Stern and Peggy Wright. 
Only two stories were printed in the busi- 
ness section, one bearing the headline, 
“Kosher Butchers Holding Trade,” and 
the other, “British to Spur War Buying 
Here.” It also published a chart show- 


CODE COMMITTEE CONTINUED 





Membership of New York Insurance Law 
Comrzittee Announced; Five Sen- 
ators and Five Assemblymen 

Membership of joint legislative com- 
mittees to study various subjects created 
or extended by the legislature of 1940 
were announced by Speaker Oswald D. 
Heck of the Assembly and Senate Ma- 
jority Leader Joe R. Hanley recently. 

Membership of the Joint Legislative 
Committee on recodification of the in- 
surance law, extended, and given an 
additional $10,000 consists of Piper of 
Erie, Wright of Jefferson, Reoux of 
Warren, Conway of Ulster, Republicans, 
and Foy of Albany, Democratic; Sena- 
tors Hampton of Oneida, Coudert of 
New York, Bechtold of Monroe, Ryan 
of Dutchess, Republicans, and Esquirol 
of Queens, Democrat. 

The Committee on Industrial and 
Labor Conditions, an old committee ex- 
tended and given an additional $25,000 
consists of Assemblymen Ives of Che- 
nango, Lake of Fulton-Hamilton, Wash- 
burn of Columbia, Republicans; Sullivan 
of New York and Downey of Queens, 
Democrats. Martin of Onondago, Repub- 
lican, Egbert of Richmond and Schwartz- 
wald of Kings, Democrats. 


FLA. AGENTS HIT TRAVELERS 
Travelers companies are declared in 
violation of the principles of the Amer- 
ican Agency System by the Florida In- 
surance Agents Association in the main- 
tenance of a production branch office at 
Jacksonville. The full text of the action 
which was mailed to the 





resolution, 
Travelers companies on Monday, June 
10, is a resume of the negotiations. 


ELECT OGDEN BANK DIRECTOR 
The board of directors of the Union 
Trust Co. of Maryland, Baltimore, has 
elected Harry F. Ogden, president of 
the Fidelity & Guaranty Fire, Baltimore, 
as one of the board members. 








ing the output of the steel industry. 

In the section of the paper under the 
heading of labor news there was pub- 
lished a two-column story written y 
Leo Huberman, editor of that depart- 
ment, discussing the issue between the 
Metropolitan Life Insurance Co. and tlie 
Industrial insurance agents’ union, Local 
30, based partly on refusal of the Metro- 
politan to have collective bargaining ne- 
gotiations with this union. The New 
York State Labor Relations Board in 
June, 1938, directed the company to bar- 
gain with Local 30. The Metropolitan 
has taken the position that it will dis- 
cuss Metropolitan agency relations only 
with its own agents. The case has been 
carried to New York State Supreme 
Court, Appellate Division, Supreme Court 
and Court of Appeals. 
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@ If you are open to new sales 
IpeAs and have never read 
our booklet ‘PLANNED 
PROGRESS,”’’ you are 
cordially invited to write for f 
it without delay. It describes } 
an aggressive and profitable 
plan we offer to agents quali- 
fied to represent us. 
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CANADIAN FIRE LOSSES 
Canada for May de- 
creased approximately 4% in comparison 
with the corresponding month of last 
year and were considerably lower than 
losses for April of this year. Largest 
fires occurred at Coal Harbor, British 
Columbia (shipbuilding plants); Glace 
Bay, Nova Scotia (Dominion Coal Co.), 
and at Field, Ontario (lumber company). 

Fire losses during the week ended with 
June 8 rose to a total of $331,000, com- 
pared with $163,900 for the previous week 
and $143,800 for the corresponding week 
of last year. The loss was largely con- 
tributed by a warehouse fire at Owen 
Sound, Ontario, with losses in other 
provinces lower than usual. Since Janu- 
ary 1, 1940, losses totaled $7,449,050, 
slightly above the total for the same 
1939 period. 


Fire losses in 





NEW ENGLAND POND ELECTS 

William A. Sturgis, secretary at Bos- 
ton for the North British & Mercantile 
Group, has been elected most loyal 
gander of the New England Pond of the 
Blue Goose. Other officers elected were 
as follows: Henry Hugard, supervisor 
of the flock; David L. Vigue, custodian 
of the goslings; Lawrence J. Winston, 
guardian of the pond; Frank Walls, 
keeper of the golden goose egg; John 
Driscoll, wielder of the goose quill. Mr. 
Driscoll was named delegate to the grand 
nest convention in Philadelphia in 
August. 











Jusurance Company Ltd. 
30 John Street, New York 
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COVERAGE WILL GIVE YOU A QUICK, ACCURATE PICTURE OF THE IMPOR- 


TANT RAIN FORMS. COPIES WILL BE SENT TO AGENTS UPON REQUEST. 
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SCA Tells Companies of Changes 
In Insurance Procedure of HOLC 


Gale C. Morgan, secretary and man- 
ager of the Stock Company Association, 
which handles fire insurance for the 
Home Owners Loan Corp., has written 
to member companies explaininz the 
changes put into effect by the HOLC 
recently. Home owners may replace pol- 
icies as they expire, from May 15, with 
insurance paid for a term of at least 
three years, but must submit receipted 
bills or other evidence to show the pre- 
mium has been paid in full. Following 
is Mr. Morgan’s letter to the com- 
panies: 

“For the information and guidance 
of all member companies, we submit 
the following explanation of the proced- 
ure that has been and is being followed 
by HOLC in connection with the so- 
called tax and insurance agreements. 

“In October, 1939, legislation under 
the so-called meal bill resulted in a 
reduction of the interest rate of all 
HOLC loans from 5% to 444%. It fur- 
ther provided that loans of delinquent 
borrowers might be extended to a total 
amortization period of twenty-five years. 

Tax and Insurance Account 

“This resulted in the establishment 
by HOLC of a so-called Tax and In- 
surance Account, and representatives of 
HOLC immediately began to contact the 
several hundred thousand borrowers of 
HOLC that were delinquent. 

“In order to provide a definite re- 
amortization plan, HOLC concluded to 
require the home owner to make month- 
ly deposits in advance so that accruals 
would provide funds for the payment 
of taxes and insurance renewals as they 
fell due. Under this T. & I. Agreement, 
the home owner was denied the privilege 
of supplying his own insurance, al- 
though he retained the privilege of de- 
signating the agent of his choice in his 
application. 

“In a very short time over 75,000 of 
these Tax and Insurance Agreements 
were signed by home owners. In those 
cases where the existing insurance on 
file did not expire until after a Tax and 
Insurance Agreement had been approved, 
the HOLC returned renewal policies 
that were forwarded by home owners 
and their agents, advising the home 
owner that under the Tax and Insurance 
Agreement they were not permitted to 
supply insurance and that the Corpora- 
tion would place the coverage ‘throuvh 
their own facilities’ in accordance with 
their agreement. 

“This procedure resulted in consider- 
able confusion, for after the home own- 
er’s policy had been returned to him 
or his agent there was no assurance that 
his property was covered by insurance. 
Many of the home owners were also 
agents, and country-wide criticism re- 
sulted—the agents claiming that the 
home owners should have the privilege 
of supplying his own insurance. 

May Replace Insurance Policies 


“Last week the HOLC released a spe- 
cial administrative order to their field 
representatives which provided that, not- 
withstanding the provisions to the con- 
trary in any loan extension or tax and 
insurance agreement, the home owner 
may replace insurance policies as they 
expire from May 15, 1940, with insur- 
ance fully paid for a term of at least 
three years, if said policy complies with 
the requirements of the corporation’s 
regulations. The home owner is obliged 
to submit receipted bills or other satis- 
factory evidence of the payment of, the 
full premium on such policies. No funds 
shall be paid out of the tax and insur- 
ance account to agents for insurance 
ordered by the home owner. Accruals 
on the tax and insurance account shall 
continue until the expiration of exist- 
ing insurance, but if the home owner 
shall, prior to expiration date, deliver to 
the corporation renewal policy satis- 
factory to the corporation in form and 


amount with premium paid for three 
years, accruals shall then be suspended 
during the coverage of such policies and 
the home owner so notified. 

“In the meantime, the Tax and Insur- 
ance Agreement form is being revised 
by the legal department, HOLC, and 
will probably be released within the next 
month. The Tax and Insurance Agree- 
ments that have been executed, how- 
ever, will not be replaced: by the new 
form. 

Forwarding Certificates 

“Pending final negotiations for the 
execution of a new agreement between 
HOLC and Stock Company Association, 
all items with effective dates of Febru- 
ary 1, 1940, or after were held on binder 
and the coverage which would have been 
supplied by the policies submitted by 
home owners and agents under T. & I. 
Accounts was actually bound with stock 
Company Association. These binder 
bordereaux have recently been released 
by HOLC to SCA and we are now in 
the process of clearing these many thou- 
sands of items by forwardine certifi- 
cates to the agents of record for com- 
pletion. 

“Twenty per cent commission will be 
paid by Stock Company Association to 
all agents completing certificates. There 
will, of course, be a considerable d-lay 
in the payment of these commissions, 
for all of the items in question, as in- 
dicated above, are just being completed 


HECTOR R. BALL LUNCHEON 





Insurance Superintendent of Puerto Rico 
Guest of Georze A. Moszkovski, 
President of the A. I. U. C. 


Hector R. Ball, Superintendent of In- 
surance, Puerto Rico, now a New York 
visitor, was given a lunch Tuesday by 
George A. Moszkovski, president Amer- 
ican International Underwriters Corpor- 
ration. Among those present were 
Henry A. Yates, vice-president National 
Union Fire; A. FE. Gilbert, vice-presi- 
dent, Hanover Fire; W. J. Schmidt, 
second vice-president. Firemen’s of 
Newark; A. B. Park, president, A. I. U. 
of the Philippines and of Starr, Park & 
Co., Ltd., N. Y.; Curtis P. B. Carvalho 
and E. A. G. Manton, vice-president, 
A. I. U.; and Tord M. L. Ringdahl, sec- 
retary, A. I. U. 

Superintendent Ball, who is also a 
musician, sang some Puerto Rican songs. 





Canning Back in Insurance 

John J. Canning, former president of 
the Brooklyn Insurance Brokers Asso- 
ciation and also of the Insurance Fed- 
eration of the State of New York, has 
returned to the insurance business with 
the Aetna Affiliated Companies in Brook- 
lyn. Mr. Canning was well known and 
popular in insurance years ago. On the 
advice of his physician he is going to 
Saugerties, N. Y., until after Labor Day, 
but will visit the city occasionally. 





and must be entered on current month- 
ly accounts to HOLC. After receipt of 
payment from HOLC, this association 
will issue commission checks to all agents 
involved.” 





company. 










MARINE - FIRE - YACHT 
INLAND TRANSPORTA- 
TION - FINE ARTS- JEWELRY 

FUR- REGISTERED see 
AUTOMOBILE 
INSURANCE 


onty ATLANTIC Fire insurANce 
OFFERS THEM ALL 





Like every first-class fire insurance company, ATLANTIC offers 
fire protection at a predetermined price, not subject to increase 
through assessment. * But this is only the beginning of ATLANTIC’S 
insurance story. ATLANTIC offers its policyholders, in addition... 


* The service of their own broker, familiar with their personal requirements. 


* The unquestioned integrity of one of America’s oldest and strongest 
insurance companies. Atlantic has been paying claims and meeting 
all other obligations promptly and ungrudgingly for 98 years. 


% A comprehensive insurance service which enables them — conveniently 
and economically — to insure virtually all types of property with one 


* And to its participating policyholders, dividends which reduce the cost 
of insurance, regardless of individual loss experience. Such dividends 
have been paid every year for the past 85 years. The present rate is 15%. 


Many insurance companies offer one or more of these advantages. 
ATLANTIC, to our knowledge, is the only one which offers them 
all. Does your client’s fire insurance include all these plus factors? 


LANTICc 


MAIL AND fe 7: MUTUAL INSURANCE CO. 


é Atlantic Building, 49 WALL STREET, New York 


Baltimore - Boston * Chicago * Cleveland - Newark - Philadelphia - Pittsburgh 




















GOUGH HITS HOLC PLAN 





Objects Both to Commission Rate to 
Local Agents and to Refund to 
the HOLC by SCA 
Deputy Insurance Commissioner C. A. 
Gough of New Jersey has written Gale 
C. Morgan, secretary of the Stock Com- 
pany Association, that he feels the com- 
mission provisions in the association’s 
new arrangement fcr writing fire insur- 
ance for the Home Owners Loen Cor- 
poration may be in conflict with New 
Jersey’s uniform commission law. He 
referred to the SCA plan to pay agents 

a flat commission of 20%. 

Mr. Gough also took occasion to state 
“that any commission paid to the HOLC 
would unquestionably be in violation of 
the anti-rebate law of this state and if 
paid proceedings would be _ instituted 
against all of your companies.” He has 
reference to the agreement Letween the 
HOLC and the SCA whereby the latter 
is to refund to the government bureau a 
certain percentage of the premium in- 
come to take care of expenses involved 
in inspection and supervision of insured 
properties. 





NEW ROCHELLE AGENTS MEET 





Meiss Tells Gathering There Must Be 
More Business-like Approach to 
Public Relations Problems 
The time has come for insurance men 
to forget all “fanciful theories” about 
being engaged in a science or profession 
and frankly admit that “ours is a busi- 
ness that is dependent for its success 
upon the same practical considerations 
which determine success in all fields of 
endeavor,” Walter Meiss, executive gen- 
eral agent of the London Assurance 
Group, told members of the Westchester 
(N. Y.) County Agents Association 

meeting at New Rochelle Tuesday. 

Speaking on “Promoting the Profit 
Motive,” Mr. Meiss pleaded for a more 
business-like approach to current pub- 
lic relations problems in the industry. 
“Capital stock insurance has a wonder- 
ful story to tell the public,” he declared, 
“a real story of service honestly and 
gencrously rendered. Our business is 
not only big in dollars, it is big in man 
power. Few businesses can. approach 
our record of meeting all obligations un- 
der adverse circumstances. None can 
show a more comprehensive public serv- 
ice for the protection of life and prop- 
erty. None has a finer record for extra 
service in times of disaster. 

“We have not put enough confidence 
in the quiet, patient, sensible judgments 
of the American people,” he added. “The 
public does not always understand the 
intricacies of the economic proposal but 
it is inherently conservative and we 
should put more trust in its good sense, 
once it has been given the facts. And 
we must see that it is given the true 
facts. The situation calls for widely 
spreading the right type of propaganda 
by men who command respect and prac- 
tice what they preach, the kind of prop- 
aganda that will preach the simple eco- 
nomics of the profit system and all its 
incentives to spur men to greater in- 
dividual effort.” 





LESLIE C. RIKER DIES 

Friends this week mourned the pass- 
ing of Leslie C. Riker, Kentucky-Ten- 
nessee state agent for the London As- 
surance Group. Mr. Riker died Saturday 
night at his home in Harrodsburg, Ky., 
in his fifty-eighth year. Celebrating his 
twenty-fifth year of service with the 
London Assurance, Mr. Riker had been 
in the field since 1909 and was regarded 
as one of the deans of field force in the 
Kentucky-Tennessee territory. The Lon- 
don Assurance Group was represented at 
the services by Chris D. Sheffe, assist 
ant U. S. manager and vice-president 


FIREMAN’S FUND DIVIDEND 
Directors of the Fireman's Fund 
San Francisco have declared the regular 
quarterly dividend of $1 a share, pay 
able July 15 to stockholders of record 

July 5. 
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All Companies Should Be on An 


Commissioner of Insurance and Bank- 
ing James M. McCormack, Tennessee, 
the Chattanooga convention of 
the Tennessee agents last week: “That 
there is too much emphasis being placed 
in competition by the various classes of 
insurance carriers on the plan of organi- 


zation that they desire to choose. I be- 





1 am amuscd by the pictures one sees 


in advertisements today portraying the 
old high bicycle. The artists who portray 
these seem to think the high bicycle 
followed the lines of the vet cipede ot 
old and the two wheeler of the present 


time with the seat between the two 
wheels The whele idea of the hi rth 
wheel (which | rode continuously from 
1882 to 1892, even using it in some 


later) was to have the 
rider sit as near as possible directly 
over the center of the big wheel. The 
small wheel which bore very little weight 
was simply to steady the front wheel 

\fter a while we got so that we lifted 
the small wheel off the ground and rode 


inspections upstate 


on the front wheel only for small dis- 
tances Also we steered by swerving 
the large wheels with our bodies, rarely 
using the handle bar, on _ straight 
stretches. 

This construction made for greater 


speed and power, being direct transmis- 
sion of (leg) power instead of indirect 
through chains or cogs, also it was easy 
to take a “header”, which happened 
when speeding and throwing our bodies 
forward over the center of gravity 

I never saw a bicvcle like the picture 


marked “Back in 1880” cut from the 

Y. Herald or the Sun recently, where 
the seat is on back of the “backbone” 
and the rear small wheel about a foot 


or more behind. The rear wheel was not 
more than an inch in back of the large 


wheel. To make this picture more ridicu- 
lous the rider is wearing a high hat, 
which was never done, and is carryinz 


White Redbieiil Weiien 
For Three Western States 


Harold Warner, United States manager 
of the Royal-Liverpool Groups, has an- 
nounced the appointment of Richard 
White. formerly state agent of the Liver- 


pool & London & Globe, as regional 
manager of the Royal-Liverpool Groups 
for Colorado, Wvoming, and New Mex- 


ico, hes c nsolida ting the operations of 
the Groups’ direct reporting companies 
in that territory. Mr. White has been 
associated with the L. & L. & G. for over 
twenty-five years, prior to which connec- 
tion he was a local agent of that com- 
pany. He is therefore well qualified for 
his new managerial responsibilities. Mr. 
White will be assisted by William D. 
Phoenix who has been appointed state 
agent, this promotion being in recogni- 
tion of ability demonstrated over years 
in his association with the Royal. 





Forty Years with F.I.A. 


Last Saturday Clifford A. Robinson 
completed forty years of continuous 
service with the Factory Insurance Asso- 
ciation of Hartford. He was the re- 
cipient of a watch suitably inscribed and 
a basket of forty red roses and received 
many congratulatory letters and tele- 
grams from his associates in the field as 
well as the good wishes given him orally 
by his many friends in the office. 

Mr. Robinson began his work with the 
F.I.A. as an office boy on June 15, 1900, 
shortly thereafter being promoted to be 
a draftsman and subsequently was sent 
into the field as a surveyor. Later he 
became an inspector and in recent years 
has been an engineer specializing in the 
investigation of explosion and chemical 
hazards, 


lieve that this over-emphasis in competi- 


a bouquet in one hand and using th* — tive interviews is not to the best interest 
handle bar with the other. Il know all . ‘ . saa ts 
ei ; es — of the insurance business and certainly 
bout it and the artist doesn’t. 


weakens public confidence in insurance 
at a time when solvent companies of all 
forms, with proper capital structure, 
should ioin hands to establish and main- 


I have in my possession two cups won 
in high wheels in two-mile races at the 
Columbia College games in 1886 and 1887 
under the auspices of the Columbia Col- 


lege Athletic Association. We used to _ tain public confidence. 
call the modern safety bicycles “goats,” “It is our opinion in the Department 
when they came in about 1885, fit only that, if the stock companies desired an 


interpretation of Tennessee law or a 
ruling of the Commissioner, allowed by 
law, which would give stock companies 
preferred treatment over mutual, recip- 
rocal, Lloyd’s or other forms of insur- 
ance carriers, as long as I am your Com- 


for invalids and weaklings as we thought. 
* * * 
Albany Papers Please Copy 
When we 
helped one 


young a lot of us 
with temporary 


were 
another out 


loans and neither myself nor my friends missioner, no such preferred treatment 
ever lost any money in the end. At one would be given to stock companies. 
time I borrowed $20 from an old friend 


sent Tribute to Stock Companies 
I “In fairness to the stock companies, I 
it wish to state that no such preferred 


after pay day 
gold bill. Later 


and the next week 
my friend a $20 


asked him whether he had received . 
and he said that he had not, but his treatment has ever been asked of the 
wife had, by simple expedient of open- Department; and I regret exceedingly 
ing his mail when away, for which she that I am not able to state that pre- 
hed authority. But when she saw that ferred treatment has not been expected 
nice twenty dollar gold bill, she fell for by some mutual companies, reciprocals 
it, and spent it on Christmas presents and Lloyd’s : 

partly for her husband. So he did get “Tt is the intent of the Department 
back part of it, but asked me in the eventually to place this question be fore 


either the courts of the State of Ten- 
nessee or the legislature of our state for 
fair and equitable correction.’ 

Commissioner repeated a 


future to send a check and then he would 
be sure to get it. This will interest 
a certain old friend of mine living at 


\lbany and his fine wife. The state- 





WE CAN’T LIVE HERE.... 


agree a married couple, as they survey the fire damage 
to their home in the Alliance national advertising this 


month, 


The advertisement reminds the reader however, that 
they must live somewhere while the damage is being 
repaired, and points out the advisability of being pro- 
tected with Rental Value Insurance. 


With this sales seed effectively planted, the reader 


is directed to 


“Ash the _ — Argent” 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


Head Office: 1600 Arch St., Philadelphia >‘ 
New York Office: 99 John. Street, N.Y...) i 
Chicago Office: 209 W. Jackson Boulevard 

San Francisco Office: 222, Sansome. Street 











| Equal Basis Declares McCormack 
ALES of the ROAD | 


By E. H. HORNBOSTEL, | said at 
New York State Agent, Firemen’s of N. J. 


ment made by him in 1939: “that all 
companies be subject to a resident agent 
law similar in text to the Virginia law 
recently upheld as constitutional by a 
three judge Federal court. He expressed 
regret that in the Virginia statute some 
types of insurance are exempted. It is 
his opinion that no class of company 
should be exempted from any basic prin- 
cinle of insurance law. He said that the 
plan of his Denartment “will be to place 
every form of insurance carrier on an 
equitable basis of fair competition with 
full protection to policyholders, founded 
on just regulation and subjected to iden- 
tical statutes.” 
Saggestions for Agents 

to consideration of the Ten- 
nessee Association of Insurance Agents 
the Cemmissioner said: “If IT were 
allowed a voice in the deliberations of 
your association, at this time Ll would 
plead for harmony among all of your 
members and for a friendly and Chris- 
tian attitude toward those competitors 
which are not at the moment within the 
fold of the state association. 

“I should like to see the association 
extend the hand of good fellowship to 
all honest companies and to all honest 
agents; to become a dynamic power to 
condemn companies of weak financial 
structure, or under doubtful manage- 
ment, and to take leadership in Tennes- 
see to wipe out incompetent or dishon- 
est insurance agents or brokers, and cer- 
tainly to banish those who call them- 
selves insurance agents but fail to give 


Turning 


to this profession their full time and 
talents. 
“The Tennessee Association of Insur- 


Agents could well consider the ad- 
having a better spirit of 
cooperation among its own members, the 
local agents and the companies, through 
our tested and proven friends, the mem- 
bers of the Blue 

Commissioner McCormack also de- 
clared that “there has been too much 
discussion of the net costs of all types 
of insurance, by breaking down the 
actual paid and disregarding 
legitimate expense items. The premium 
should also cover a sufficient amount to 
compensate the local insurance agent for 
the time and study he has given to the 
needs of the merchant or the farmer, 
and this service, when properly ren- 
dered, by an intelligent agent, is worth 
value received. Personally I do not be- 
lieve in hiding in any way whatsoever 
the legitimate expense item of carrying 
on an insurance business in a legitimate 
manner.” 


ance 
visability of 


Goose.” 


k sses 





Qualmann Royal-Liverpool 
State Agent in New York 


Harold Warner, United States Man- 
ager of the Royal-Liverpool Groups, an- 
nounces the appointment, effective June 
15, of J. C. Qualmann as state agent for 
the Royal - Liverpool Groups in Erie 
County, N. Y., to succeed W. O. Bald- 
win, recently promoted to regional man- 
ager of New York State exclusive: of 
New York City and the suburban area. 
Mr. Qualmann’s headquarters will be at 
804-Marine Trust Building, Buffalo. 





THOMAS C. UNDERWOOD DIES 


Thomas C. Underwood,: 60° years of 
age, agency superintendent for the 
Western department of the America 
Fore Group, died June 12 at the Pres- 
byterian Hospital in Chicago. where he 
had undergone an operation. He was in 
charge of underwriting of ‘special lines, 
general cover business and ‘inland ma- 
rine. Mr. Underwood :was. formerly: an 
adjuster with the Continental:.and later 
state agent before becoming agency. su- 
perintendent. “He is--survived . by his 
widow and. two ‘sons. Funeral services 


weré held last Saturday at Bedford, Ind 
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New York Board of Trade Would 
Broaden U.S. War Risk Provisions 


Request that the House of Represen- 
tatives bill to authorize the Maritime 
Commission to provide marine war risk 
insurance to American flag vessels en- 
caged in foreign trade be amended to 
apply also to foreign flag vessels carry- 
ing American cargoes has been made by 
the New York Board of Trade. Through 
Executive Vice-President M. D. Griffith 
the board has also asked that any Gov- 
ernment war risk bureau be limited to 
a definite time so that it becomes in- 
operative at the end of the war. Writing 
to Congressman Schuyler Bland he says: 

“The American people are dependent 
upon certain imports for our daily re- 
quirements and we must take care ot 
our export and import business in spite 
of the fact that there is a disastrous 
war raging throughout the world. Im- 
porters of these daily necessities can- 
not designate the ships on which they 
are to be carried. 


Should Protect All U. S. Trade 


“Our American ships are barred from 
most of the former trade routes of the 
world. It would seem, not only wise, 
but almost an obligation of the Govern- 
ment to facilitate insurance on these 
cargoes, even though they are carried in 
vessels of other nations. The main point 
is that they are trading with the United 
States. 

“The insurance of vessels of this type 
though they are foreign-owned, would 
be in no sense breaking the spirit of 
neutrality, nor would it be siding with 
any of the belligerents. It is just plainly 
a matter of taking care of the American 
people. 

“As to the other feature of the bill, 
practically no businessman wants to see 
the Government embark permanently in 
the insurance business. We are in a 
business emergency and the Govern- 
ment’s participation should plainly be 
only for the period of emergency.” 

A day letter telegram sent to Senator 
Joseph W. Bailey by the board reads: 

“Strongly urge that no omission be 
made in $2566 of feature allowing in- 
surance or reinsurance against war risks 
of cargoes by foreign vessels engaged 
in trade to or from United States as 
these very seriously handicap its useful- 
ness to American foreign trade. If 
deemed inadvisable to insure such ship- 
ments direct provision should be made 
following yeinsurance protection. We 
believe it most important that this bill 
should state as the War Risk Insurance 
Act of 1914 did that it be limited to 
two to three years with extension if 
necessary and it is an emergency meas- 
ure only and becomes inoperative at the 
conclusion of the present war.” 


Bill Speeded in House 

The House Rules Committee last week 
voted unanimously to give this marine 
insurance measure right-of-way in the 
House. In explaining provisions of the 
bill Mr. Bland, who is chairman of the 
House Merchant Marine Committee, 
summarized provisions of the bill as fol- 
lows: 

1. Authorize the commission to pro- 
vide insurance facilities to meet emer- 
gency needs for protectioin of American- 
flag vessels, cargoes thereon, and crews 
thereof, against marine and marine war 
risks. 

2. Authorize the commission to pro- 
vide marine insurance or reinsurance 
against loss or damage by risks of, war 
and reinsurance against ordinary marine 
risks during a period when such insur- 
ance adequate for the needs of the 


water-borne commerce of the United 
States cannot be obtained on reasonable 
terms and conditions from the American 
insurance market. 


Measure Is Explained 

“Thus the commission’s authority can- 
not go into effect until and will con- 
tinue in effect only during existence of 
an inadequacy on the part of the Amer- 
ican insurance market to protect our 
water-borne commerce on_ reasonable 
terms and conditions. 

“Purpose of the legislation is to make 
sure that American water-borne com- 
merce will be kept moving,” the com- 
mittee said in reporting the bill earlier 
this week. 

“The inability—which may arise over- 
night—to secure from usual sources 
necessary protection of insurance against 
marine perils and marine war risks for 
American ships and their cargoes and 
the crews thereon would seriously jeop- 
ardize our commerce. 

“Under existing war conditions, such 
inability may arise on short notice with- 
out adequate opportunity for necessary 
readjustments because the American 
marine insurance market normally relies 
on support from the world insurance 
market. Under present international 
conditions it is doubtful whether any pri- 
vate national insurance market has suffi- 
cient capacity to protect the high values 
which may be exposed concurrently to 
war perils. 

“While the American insurance market 
has been strengthened and increased 
since the World War and particularly 
since the outbreak of the present Europ- 
ean war, the fact still obtains that the 


general or world insurance market may 
at any time under present conditions 
become inadequate or undesirable as a 
support for the American market, and 
then American shipping would lose the 
support of that market which has here- 
tofore carried approximately one half of 
the insurance necessary for American 
vessels and their cargoes.” 

During the last few weeks the Amer- 
ican marine insurance market has ac- 
cepted large lines on cargoes of rubber, 
tin and other commodities formerly 
written by Dutch, Scandinavian and Brit- 
ish companies. Also many Dutch and 
Scandinavian hulls are today insured in 
the New York market. Private marine 
underwriters are still of the opinion that 
American and foreign admitted compa- 
nies have sufficient resources to handle 
all the marine insurance now being asked 
by shippers and hull owners. They do 
not think a Government bureau is neces- 
sary now but are not opposed to such 
if the time should come when the de- 
mand for insurance would exceed exist- 
ing facilities. 





John Strauss Ass’t Marine 
Mgr. of Aetna in New York 


John Strauss has been made an assis- 
tant marine manager of the Aetna Fire 
(Groun in the New York department. He 
vill be associated with Marine Manager 
John F. Purcell and Assistant Marine 
Manager D. A. Arnott in marine and in- 
land marine underwriting. 

Mr. Strauss was born in Brooklyn, 
New York, in 1895. He began his in- 
surance career in 1909 when he obtained 
a position with a large New York 
brokerage firm. In 1916 he joined the 
agency of Talbot Bird & Co., then 
agents for the Aetna. A year later he 
became associated with another promi- 
nent broker where he has been em- 
sloyed up to the present time. Prac- 
tically all of his thirty years in the in- 
surance business have been devoted to 
marine underwriting. 





TO WRITE FINANCED AUTOS 

The Commercial Bankers Insurance 
Corp., which it is proposed to form in 
New York State, will write fire, theft, 
collision lines on financed automobiles. 


Risk on Money in Transit Held to 
Attach When Given to the Carrier 


\ locked money bag containing $6,753 
which had been delivered to Rolfe 
\rmored Truck Service, Inc., by the 
Miami Jockey Club was lost before it 
was put into an armored car. The Rolfe 
Co. held a liability insurance policy is- 
sued by the Union Assurance Society 
“for account of whom it may concern” 
to cover loss or damage in transportation 
of money or other valuables by armored 
cars in and around Miami. Rolfe was 
a private carrier for hire and the Miami 
Jockey Club was a patron which oper- 
oted a race track and had large sums of 
rioney transported on racing days from 
its race grounds to the bank. 

In an action on the policy by the 
‘Miami Jockey Club the contested ques- 
tions were as to when the insurance 
coverage attached and for what purpose 
Relfe had in fact accepted possession 
of the money. The jury found for the 
plaintiff and from a judgment for the 
nlaintiff thereon in the Federal District 
Court for Southern Florida the defend- 
ant anpealed. This judgment was af- 
firmed by the Fifth Circuit Court of 
Appeals, 110 F. 2d 81, for the following 
reasons. 

The policy provided that the risk was 
to attach from the time the property 
was delivered to the insured’s care and 
their responsibility commenced, until 
such time as a receipt for delivery, 
signed by the consignee or their duly 
authorized representative had been given 
to the insured; or in the event of non- 





delivery, until returned to the consignor. 

Under the policy provisions, the Cir- 
cuit Court of Appeals said, the money 
did not have to be put in the armored 
car to be covered, and by express pro- 
vision the risk attached from the time 
it was delivered into Rolfe’s care and 
the responsibility for it commenced. 
From that moment his liability for loss 
or damage to it from any cause what- 
soever was insured against. 

Whether the coverage had attached 
the court held to be for the jury under 
the evidence. Two bags were appar- 
ently received from the club’s cashier 
and put into the tin container which 
was locked and a receipt for it “Con- 
tents unknown,” given to the cashier 
The container was taken to the bank 
according to custom. Next morning 
when the receptacle was opened one 
of the bags taken un at the admissions 
office was missing. The missing bag, the 
court said, “never got into the container. 
The jury could have found either that 
Rolfe’s agent took it away, or that he 
negligently left it unguarded in the win- 
dow and someone else took it. In either 
case Rolfe would be liable for the loss.” 

It was also held that there was a fair 
issue for the jury as to whether Rolfe’s 
agent, when he called for the locked 
sacks at the admission office, received 
them as carrier to be delivered in such 
manner as he chose to the armored car, 
or whether as an accommodation to the 
club he was taking them to the pari- 
mutuel office. 








for Modern Marine Insur- 
ance can be found readily 
among those to whom you 
have sold other types of 
coverage. 

Your clients need Inland 
Marine protection today — 
which you should furnish, 
not only to meet their re- 


quirements, but to broaden 
your service. 


Write for information 


MARINE OFFICE 


ATRAMTA BALTIMORE BOSTON CLEVELAND BALLAS DETECT HARTIORD HOUSTON 
AO AWOKE = LABEL «= ITTV «= T LOUNESTGENTON «= EACUME 


ALL CLASSES OF 
OCEAN AND INLAND MARINE INSURANCE 





Great Lakes Risks 


(Continued from Page 1) 
the American Steamship Co., was char- 
tered by the Nicholson Universal Steam- 
ship Co. A _ report in the Cleveland 
daily press stated that the damages tu 
the A. E. Cornelius were estimated at 
$65,000. 

The collision occurred in the break- 
water gap at South Chicago, which has 
a reputation as a bad spot because of 
frequent swift currents. 

The American hull market did not 
share in the total loss of the Canadian 
freighter Arlington of the Burke Towing 
& Salvage Co. which foundered in a 
storm in Lake Superior May 1. 


MAY FORM ADJUSTERS ASS’N 
A number of leading insurance ad- 
justers in Montreal are reported to be 
laying plans for the formation of a 
Quebec association of insurance adjust- 
ers to give direction and unity to the 
profession in that province. One of the 
leaders of the movement is Henri F. 
Valois of Canadian Adjusters Co. At 
the present time the Ontario Insurance 
Adjusters Association is the only organ- 
ized group of claims men in Canada. 
The Ontario association has done much 
to raise the standards of business in the 
province, notably by the adoption of a 
code of ethics and through direct co- 
operation with the provincial advisory 
(licensing) board. 








LEAVING MARITIME COMMISSION 
Edward C. Moran, Jr., has resigned 
as a member of the United States Mari- 
time Commission, effective August 1, to 
re-enter insurance as a local agent at 
Rockland, Me. He will succeed his late 
father as head of the E. C. Moran Co., 
Inc. He was vice-president of the agen- 
cy prior to his appointment with the 
Maritime Commission in 1937. 





ADMITTED TO VIRGINIA 
The Sea of Liverpool has been ad- 
mitted to Virginia. The Virginia office 
will be at 308 Plume Street, Norfolk 


N.F.P.A. DIRECTORS TO MEET 

The Summer meeting of the board of 
directors of the National Fire Protection 
Association will be held on June 24 at 
Atlantic City. 
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Comp. Rates in N. Y. State to Take 
9.3% Average Decrease on July 


Superintendent Pink Passes Along to Rating Board Opinion 
on Three Proposals; Expense Graduation and 
1714% Commission Favored 


Superintendent of Insurance Louis H. 
Pink of New York has approved a re- 
vision in compensation insurance rates 
effective on July 1, 1940 on new and re- 
newal business. This revision produces 
an average state-wide decrease of 9.3% 
from the present collectible level of 
rates Simultaneously Mr. Pink released 
a memorandum of opinion, prepared by 
Deputy Superintendent J. Donald Whe- 
lehan, and approved by the Superin- 
tendent, which contains the Depart- 
ment’s findings on the three compensa- 
tion proposals debated at recent public 
hearings. These findings were brought 
to the attention of the governing com- 
mittee of the Compensation Insurance 
Rating Board but no action was taken 
thereon. The Department has requested 
the board to give full consideration to 
any further proposals which may be 
made in conformity with such opinion. 
No. 3 Not Acceptable in Present Form 

Of keen interest to New York pro- 
ducers is the Department’s opinion that 
Proposal No. 3, providing for gradua- 
tion of expenses on large risks, is not 
acceptable in the form submitted. Favor- 
able consideration, however, will be 
given to a filing which would provide 
reasonable graduation under a plan re- 
distributing the discounts to apply to 
policies with premiums over $1,000 (in- 
stead of the previous $5,000) “so that a 
fair proportion of the aggregate reduc- 
tion contemplated by Proposal No. 3 will 
be allocated to policies under $5,000 in 
premium.” 


COLONEL GOTT DEAD 





William St, Will Miss Picturesque Char- 
acter Who Was Good Will Contact 
Man for Aetna C. & S. 


O. Wilson Gott, one of the picturesque 
characters in William Street surety 


circles, who was with the bonding de- 
partment in the New York office of 
Aetna C. & S. as special agent for many 


years—good will building and contact 
work were his strong suits—passed away 
several days ago in a New York hos- 
pital after about a month’s sickness. 
The Colonel, as he was affectionately 
known, was close to 80 years old but 
despite advancing years he did not lose 
his spryness nor his well-kept appear- 
ance. He was nearly always to be found 
at noon hour at the Drug & Chemical 
Club, greeting all comers, and he will 
be missed by a host of friends. 

Col. Gott came of an old Maryland 
family and, true to his home state, he 
was buried in Owensville, Maryland. He 
is survived by his wife and three sisters. 





Travelers Promotes W. H. 
Freeman, Rutherfoord Fleet 


Walter H. Freeman, casualty field as- 
sistant at Dallas for the Travelers, has 
been promoted to assistant manager of 
the same lines at Houston. Mr. Free- 
man was appointed field assistant at 
Dallas in February, 1929. 

Rutherfoord Fleet, Jr., has been pro- 
moted from field assistant at Richmond, 
Va. to assistant manager of casualty 
lines in Atlanta. Mr. Fleet was first 
appointed field assistant in 1936. 


The Department further declared in 
its opinion that if Proposal No. 2, seek- 
ing restoration of the 17%.% commis- 
sion scale, is submitted as a filing “it 
would be accepted.” Then, Proposal No 
l—a modification of the retrospective 
rating plan—modified to conform consis- 
tently with the decision with respect to 
No. 3 (in so far as applicable to the 
premium groups eligible under the retro- 
spective rating plan) would be acceptable 
to the Department “if made as a filing 
concurrently with or subsequent to a 
filing of Proposal No. 3 acceptably re- 
vised.” 

Objection of the Department to the 


present form of Proposal No. 3 was 
that the plan did not favorably affect 
a sufficiently large number of risks. The 


decision held that there was insufficient 
evidence to support the proposed $5,000 
breaking point. A tabulation of pre- 
mium groups for the 1937 policy year 
showed that risks with premiums below 
$500 totaled 200,917; those from $500 to 
$999 totaled 10,965; those from $1,000 to 
$4,999 totaled 9,481, and those of $5,000 
and over totaled 2,010. 


R. R. Gilkey Retiring; 
Given Testimonial 


SURETY ASSOCIATION AFFAIR 





In Spotlight at Waldorf-Astoria Din- 
ner; Has Given 45 Years’ Valuable 
Service to Surety Business 


R. R. Gilkey, who is retiring as secre- 
tary-treasurer of the Surety Association 
of America, was given a testimonial din- 
ner Wednesday evening by the execu- 





tive members of the association. The 
affair, held in Waldorf-Astoria, New 


York, was attended by some of the lead- 
ing executives in the surety business. 

Toastmaster of the affair was A. F. 
Lafrentz, president of American Surety, 
and the post prandial program included 
a number of three-minute talks by a 
number of the executives plus extended 
remarks by Edward C. Lunt, vice-presi- 
dent, Great American Indemnity, who 
presented Mr. Gilkey with a scroll on 
behalf of the member companies of the 
Surety Association. 

Mr. Gilkey has been with the Surety 
Association for past twenty-eight years. 
Before that he was with the American 
Surety for seventeen years. The com- 
bined experience in these two posts 
gives him forty-five years of valuable 
service to the surety business during 
which he has seen corporate suretyship 


rise from infancy to its giant stature 
of today. He also has had close busi- 
ness association with all the great 


leaders of the surety world. 
With the American Surety 
began as an attorney in Chicago, later 
becoming the company’s branch office 
manager there, which post he held until 
1912 when he joined the Surety Asso- 
ciation as secretary. He is a graduate 
of the Chicago College of Law which 
in his student days there was the law 
department of Lake Forest University. 


Mr. Gilkey 


——~> 























GOOD WILL is intangible—but a 
priceless asset in any business. Delivering a 
baker’s dozen in terms of service and pro- 
tection is the one sure way of building good 


will in the insurance business. 


GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 


Philadelphia 


General Buildings 





H. D. Sayer Selected 
By N. Y. Rating Board 


ITS 





AS GENERAL MANAGER 





Has Had Rounded Experience in Com- 
pensation Matters; To Resign 
N. Y. State Fund Post 

Henry D. Sayer, now the deputy ex- 
ecutive director of the New York State 
Insurance Fund, has been appointed gen- 
eral manager of the Compensation In- 
surance Rating Board of New York. 
succeeding the late Leon S. Senior, The 
governing committee of the board came 





~ 





HENRY D. SAYER 


to this decision at its June 14 meeting 
with the understanding that Mr. Sayer 
will take office “on a date agreed upon 
but in no event later than Dec. 1, 1940.” 

It was felt that Mr. Sayer brings to 
the Rating Board a rounded experience 
in compensation matters from all angles 
—the public, private and insurance view- 
points. His career in this line dates 
back to the first year of the administra- 
tion of the compensation law in New 
York State. In Gov. Whitman’s term 
Mr. Sayer was secretary of the then 
newly created State Industrial Com- 
mission; later he was one of five in- 
dustrial commissioners serving during 
the Whitman administration and the first 
two years of Gov. A. E. Smith’s admin- 
istration. In 1921 Gov. Miller appointed 
him as the first industrial commissioner 
under the new form of administration 
established in his regime. Two years 
later he resigned office to engage pri- 
vately in industrial relations. 

Mr. Sayer served in 1927-29 as execu- 
tive secretary of the joint industrial sur- 
vey commission and as a result of its 
study many amendments to the law, 
drafted by Mr. Sayer and recommended 
by the commission, were enacted into 
law. He came to the Association of 
Casualty & Surety Executives in 1935 
as manager of its casualty department, 
resigning in October, 1938, to join the 
State Insurance Fund. 





MISS LEWIS GRADUATES 


Miss Betty Marie Lewis, daughter of 
J. E. Lewis, vice-president, Aetna Life 
Affiliated Companies in New York, and 
Mrs. Lewis, was graduated last Saturday 
from Northwestern University at Evan- 
ston, Ill. Mr. and Mrs. Lewis motored 
out to Evanston to attend the exercises. 


CHARLES LINCOLN TO WED 


Charles Lincoln, son of Leroy A. Lin- 
coln, president of Metropolitan Life, and 
Ruth Branson, daughter of Mr. and 
Mrs. William E. Branson of Washington, 
D. C.,, will be married in Washington 
tomorrow. Mr. Lincoln, who is a grad- 
uate of University of Virginia, is special 
representative in the Newark office of 
the Fidelity & Deposit. 
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Helmus & Co. Shows That Public 
Now Gets More for Less Money 


J. F. Helmus & Co., insurance brokers 
at 79 John Street, New York, has issued 
a service letter showing the trend of im- 
provement in private automobile insur- 
ance coverages, stating that in the last 
ten years rates have been reduced about 
50% and policies have been broadened 
materially. In three parallel columns 
the principal conditions of policies are 
shown as they were ten years ago, as 
they are now in New York and as they 
are now in New Jersey and Connecticut. 

As an example of the changes, policies 
issued ten years ago did not cover driv- 
ing other cars; were void if used for 
demonstrating or testing or if passen- 
gers were carried for a consideration. 
Trailers were excluded and also damage 
to property owned, rented or leased by 
the assured or transported by him. Pol- 
icies covered in the United States and 
Canada and included fire and theft and 
other specified damages. There was no 
saving in premium if car was laid up, 
or if insurance was suspended except 
on short rate basis. 

Present New York Coverage 


Now, in New York State, the same 
policies cover driving other cars; cover 
demonstrating and testing; are void if 
passengers are carried for a considera- 
tion. Trailers are excluded as well as 
damage to property owned by, rented 
to or being transported by assured. Pol- 


icies cover in United States and Canada; 
comprehensive policies cover practically 
all damage including glass breakage but 
exclude collision; there is a pro rata 
saving for lay-up or suspension of cover- 
age any time during year if for more 
than sixty days. 

In New Jersey and Connecticut some 
provisions are different from those for 
New York; at least one carrier has 
broadened some of the terms, and similar 
liberalization is being considered by 
other companies. 





Farewell Luncheon Given 


To Fred G. Burgoyne 


Fred G. Burgoyne, who resigned from 
the Maryland Casualty on June 15 to 
join the New Amsterdam Casualty as 
A, & H. manager at its home office, 
was given a farewell luncheon yester- 
day at the Drug & Chemical Club, New 
York, by his friends in this city. One 
of the most capable of accident and 
health men, Mr. Burgoyne’s career be- 
gan with the Globe Indemnity, and in 
1921 he joined the old Union Indemnity. 
He was successively promoted in its 
Eastern department from underwriter 
of A. & H. lines to supervisor, then to 
manager and, in 1929, to assistant secre- 
tary in charge of the entire East for 
this department. His background was 
further broadened by A. & H. experi- 
ence with the Bankers Indemnity. He 


Mutual Benefit H. & A. 
Makes Changes in N. Y. 


F. L. STEPHENS NOW IN CHARGE 





Metropolitan Branch Office and His 
Agency Combined; Welsh and 
Kearns His Aids 





The Frank L. Stephens Agency, 111 
John St., New York, representing the 
Mutual Benefit Health & Accident for 
the past several years, and the metro- 
politan branch office of the association 
at 100 East 42nd St., have been consoli- 
dated as of June 1. In charge of the 
combined offices is Frank L. Stephens 
as resident vice-president and through 
him all Greater New York agencies of 
the Mutual Benefit H. & A. will clear 
their business. In addition to speeding 
up production in the city, which is 
about 25% ahead of the same period of 
1939, the Stephens Agency will expand 
Long Island, Staten Island and Brook- 
lyn operations, 

Associated with Mr. Stephens in the 
new setup will be Leo A. Welsh as 
assistant manager, the post_he held in 
the metropolitan branch. He will give 
more attention than heretofore to pro- 
duction and agency development. J. J. 
Kearns, who has been ten years with 
Mr. Stephens, is in charge of claims 
which was his previous capacity. 

A veteran in A. & H. activity Mr. 
Stephens has been with the Mutual 
Benefit H. & A. for the past eighteen 
years and in this time has seen man- 
agerial service in New Mexico, Balti- 





joined the Maryland Casualty in April, 
1935. 

Mr. Burgoyne has been active in the 
Accident & Health Club of New York 
being a past president and executive 
committee member. 





FRANK L. STEPHENS 
more (where he handled the State of 
Maryland, District of Columbia) and 


Newark, N. J. He was assigned to New 
Jersey in 1920, did a fine job, and was 
rewarded by a key position in the New 
York setup when the association entered 
that state in 1937. For a time there- 
after Mr. Stephens handled three states 
—New York, New Jersey, Maryland. 

Around August 1 the Stephens Agency 
will move to larger headquarters at 111 
John St., which will handle production, 
underwriting and claims for the entire 
metropolitan territory. 

Assistant Manager Welsh has _ had 
more than 25 years’ experience in the 
A. & H. field having started with the 
old Casualty Co. of America and then 
spent many years with the United States 
Casualty. 





W. W. GREENE BACK IN N. Y. 
Vice-President W. W. Greene of the 
General Reinsurance, New York, has re- 
turned from a Pacific Coast trip. 
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Golf “Lournament. of 


N. Y. Casualty & Surety Club 


The Casualty & Surety Club of New 
York had an ideal golfing day for its 
annual tournament, June 13, at Canoe 
Brook Country Club, Summit, N. 
Both luncheon and dinner were served 
and an efficient job in the handling of 
arrangements was done by Howard L. 
Cox, secretary-treasurer of the club, who 


is with the U. S. F. & G. 


With John P. 
Deposit, as golf chairman, 
H. Estwick, U. S. F. & G. as host in his 
capacity of club president, the tourna- 
ment turnout was 150, largest attendance 
to date. 

Big event of this tournament was the 
competition for the president’s trophy, 
36 holes, medal play, and the winner was 


Fidelity & 
and William 


Madigan, 


George F. Meredith, United States Guar- 
antee, who turned in an 86 low gross 
for 18 holes in the morning and 83 low 
gross for his afternoon play. Mr. Mere- 
dith was presented with a_ two-suiter 
bag, the gift of President Estwick. 

In addition to Mr. Meredith, three 
other golf-playing members of the United 
States Guarantee staff won prizes. E. E. 


Stalling, vice-president of the company, 
won second place in class “C” and was 
presented with a = bag donated by 
\. M. Best Co.; Earle Hohbein came 
in first in class “B” competition and won 
the picnic set donated by Vice-President 
John T. Jones of his own company; L. S. 
Neely was second in the class éBn and 
(Continued on Page 31) 





Top row, left to right: 


Hooper-Holmes Bureau, Inc.; A. L. Pierson, Massachusetts Bonding; Mark Dalton, insurance broker; Ralph Bergeson, Service Review, Inc.; Henry Eiseman, agent, 
Indemnity Co. of N. A., and J. H. Lynch, Webb & Lynch. 
D. T. Brophy of F. C. Carr & Co.; E. H. Mathews, Aetna Casualty & Surety; W. H. Rankins of Owens & Phillips, Inc.; Gene Lanchanten of Brown Crosby & Co., 
Newhouse and H. E. Sayre of Newhouse & Sayre, Inc.; Kenneth H. Wood, U. S. F. & G.; 


Burch, Marsh & McLennan; J. R. Rooney, 
fecend row, left to right: 
Inc.; 

arry ye be of Samue 
Third row, left to right: E. E. Stalling, 
Fox of Steers & Berry, Inc.; 


Q. Fields, Indemnity Co. of N. A.; Henr 
4 Agency; Charles Clark, U. 


Stone, oc” L. Green, Employers’ Group; R. J. 
. & G., and William Keller, Fidelity & Guaranty Fire. 
U. S. Guarantee; pu Wallace, Chubb & Son; W. R. Jackson of oor E. W. Wade of Hamilton & Wade, Inc.; A. H. Andrews, guest; B. H 
Claude T. Spaulding, Aetna Casualty & Surety; S. V. Howell of R. A. Corroon & Co.; 


McCormick and Edward I. White of White & Camby, Inc.; E. C. Reinfelder of De Lanoy Kipp & Swan. 


Fourth row, left to right: 
J. Fritz of Carol Agency, New York; T. 
lins, Service Review, Inc. 


R. Howard of se & Richardson, Inc.; R. G. Seiler, 
. Maddams and K. 


. Thomas, Glens Falls Indemnity; Dr. 


American Surety; Austin B. Crehore of Crehore & Richardson, 
C. V. Everett, Preferred Accident; E. Weston Roberts of Insurance Advocate; Clark C. Col- 


. Goodman of R. C. Rathbone & Son; Harry Lees, U. S. F. & G.; 


Snapshots by W. L. Hadley 


W. H. Estwick, U. S. F, & G.; M. A. Gesner of H. W. Schaefer Co.; W. C. Thomas, Flynn, Harrison & Conroy, Inc.; Howard L. Cox, U. S. F. & G.; Dave Fenelon, 


Hicksville, L. ie & 


Frank 


Inc.; John Soehnel, Brooklyn agent; Charles 
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Enjoying N. Y. Casualty & Surety Club Outing 


ie 





Snapshots by W. L. Hadley 


Top row, left to right: W. H. Estwick, U. S. F. & G., president of club; Wallace L. Clapp, The Eastern Underwriter; 
Howard L. Cox, U. S. F. & G., secretary-treasurer of club; John P. Madigan, Fidelity & Deposit, chairman of golf com- 
mittee; Percy A. Goodale, Preferred Accident; Howard P. Dunham, American Surety. 

Second row, left to right: P. H. Guilfoil and F. E. Van Orman, Bankers Indemnity; R. C. Feldsmith, Continental Cas- 


ualty; H. F. Witzel and C. C. DeRosa, American Re-Insurance; F. Morris Miller, Fidelity & Deposit. 





Casualty & Surety Executives Announce 
Committee Appointments for 1940-41 


J. M. Haines, president of the Asso- 
ciation of Casualty & Surety Executives 
has announced the appointment of the 
various standing committees to serve the 
during the year 1940-41. 
Mr. Haines is United States manager of 
the London, Guarantee & Accident. Fol- 


organization 


lowing the usual practice each individual 
committee selects its own chairman and 
appointments to date include re-election 
of Wallace. J. Massachusetts 
Bonding, to head the National Con- 
servation Bureau advisory committee and 
Frank A. Christensen, Fidelity & Cas- 
ualty, as chairman of conference com- 
mittee on public and agency relations. 
Personnel of the committees are as 
t¢ sllows : 


COMMITTEE ON 


Falvey, 


AUTOMOBILE FINANCIAI 


Responsinitity Laws: 

Aetna Casualty & Surety, Bankers Indemnity, 
Employers’ Liability, Fidelity & Casualty, Globe 
Mary- 
United 


Indemnity, Great American Indemnity, 
land Casualty, Travelers Insurance Co., 
States Casualty, United States F. & G. 
CoMMITTEE ON BLANKs: 


Aetna Casualty & Surety, American Surety, 


Fidelity & Deposit, Hartford Steam Boiler, In- 
demnity Co. North America, Massachusetts 
Bonding, Ocean Accident & Guarantee, Stand- 


ard Accident, Standard Surety & Casualty, 


Travelers Insurance Co. 
Bupcet CoMMITTEE: 

Aetna Casualty & Surety, 
ity, Fidelity & Casualty, Travelers 


Liabil- 
Insurance 


Employers’ 


Co., United States F. & G. 
CasuaLty Apvisory COMMITTEE: 

Aetna Casualty & Surety, Fidelity & Cas- 
ualty, Hartford Accident & Indemnity, Indem- 


nity Co. of North America, Maryland Casualty, 
New York Casualty, Travelers 
United States F. & G. 
Apvisory COMMITTEE OF THE CLAIMS BUREAU: 
Aetna Casualty & Surety, Employers’ Liabil- 
ity, Fidelity & Casualty, Great American Indem- 
nity, Hartford Accident & Indemnity, Indemnity 
Co. of North America, Maryland Casualty, New 


Insurance Co., 


Amsterdam Casualty, Travelers Insurance Co., 
United States F. & G. 
CONFERENCE COMMITTEE ON PuRBLIC AND 
AGENCY RELATIONS: 
Aetna Casualty & Surety, American Surety, 


Employers’ Liability, Fidelity & Casualty, Gen- 
eral Accident, Fire and Life Globe 
{ndemnity, Great American Indemnity, Hartford 
Accident & Indemnity, Maryland Casualty, Na- 


Assurance, 


. 


tional Surety Corp., Travelers Insurance Co 
CoMMITTEE ON COOPERATION WITH 
Oruer CoMPANIEs: 
Fidelity & Casualty, 
nity, Indemnity Co. of 


Fireman’s Fund Indem- 
North America, Mary- 
land Casualty, Travelers Insurance Co. 
ApvisorY COMMITTEE OF THE NATIONAL 
CONSERVATION BUREAU: 
Actna Casualty & Surety, Fidelity & Casualty, 


Globe Indemnity, Hartford Accident & Indem- 
nity, Maryland Casualty, Massachusetts Bond- 
ing, Metropolitan Casualty, Ocean Accident & 


Guarantee, Travelers Insurance Co. 
Law CoMMITTEE: 

Aetna Casualty & Surety, Employers’ Liabil- 
ity, Fidelity & Casualty, Globe Indemnity, Hart- 
ford Accident & Indemnity, London Guarantee 
& Accident, Maryland Casualty, Travelers In- 
surance Co., United States F. & G. 
COMMITTEE ON MASSACHUSETTS LEGISLATION: 

Aetna Casualty & Surety, Employers’ Liabil- 
ity, Maryland Casualty, Massachusetts Bonding, 
Preferred Accident, Travelers 
United States F. & G. 
CoMMITTEE ON New York State Lecisiation: 

Aetna Casualty & Surety, Employers’ Liabil- 
ity, Fidelity & Casualty, Great American Indem 


Insurance Co., 


nity, New Amsterdam Casualty, Travelers In- 
surance Co., United States F. & G., United 
States Guarantee. 
COMMITTEE ON OCCUPATIONAL DiISEAsEs: 

Aetna Casualty & Surety, Employers’ Liabil 


ity, Fidelity & Hartford Accident & 
Maryland Casualty, Phoenix Indem- 
Travelers Co., United 
F. & G., Zurich General Accident & Liability 
Surety Apvisory CoMMITTEE: 

Aetna Casualty & Surety, American 


Casualty, 
Indemnity, 
States 


nity, Insurance 


Surety, 


Golf Tournament 
(Continued from Page 30) 


won a cigarette box and lighter, donor 
of which was the club. 
Other Prize Winners 

Other prize winners in the order of 
their importance follow: 

G. W. Crist, Jr., vice-president Fidelity 
& Deposit in New York ranked first 
in class “A” 36 holes, medal play and 
was awarded a game set, presented by 
E. H. Mathews, Aetna Casualty & Sure- 
ty; A. L. Peirson, Jr., casualty manager, 
New York office, Massachusetts Bond- 
ing, was second in class “A” competi- 
tion and his prize was an eight-piece 
Sterling smoking set; the winner in the 
class “C” competition was Kenneth H. 
Wood, assistant manager New York 
office, U. S. F. & G., and his prize was 
a highball set donated by William J. 
Thompson, Globe Indemnity. 

The 18-hole handicap event played in 
the afternoon for members only was 
won by Norman P. Bartel of the U. S. 
F. & G., who received a leather thermos 
case donated by J. R. Rooney, Indem- 
nity Co. of N. A. Second in this com- 
petition was P. H. Guilfoil, Bankers In- 
demnity, who received a folding table 
donated by the club. 

Four guest prizes were awarded in 
the kicker’s handicap, and the winners 
and prize donors are as follows: 

First—H. Stone, russet bag, donated by 
A. L. Carr, National Surety Corp., 
second—Ted Fields, Indemnity Co. of N 
\., ship’s wheel clock, donor “anony- 
mous”; third—C. Keppler, Bombay cool- 
er, donated by the club: fourth— M. 
Maltby, Martini mixer and spoon, do- 
nated by the club. 

One of the out-of-town guests was 
Harold G. Evans, president, American 
Casualty Co., Reading, Pa.. who holds a 
pilot’s license and flew over to Newark 
airport that morning in order to get ir 
a day’s golf. He was made thoroughly 
at home. Another guest was Charles 
Simons, who runs an agency for the Con- 
tinental Casualty Companies in Newark, 
a 2 

The snapshots which illustrate this 
story were snapped by W. L. (“Bill”) 
Hadley of The Eastern Underwriter staff. 


S. Brewster Celebrates 
25 Years with Travelers 


Stewart Brewster, supervising adjuster, 
Brooklyn office of the Travelers cele- 
brated his twenty-fifth anniversary with 
that company recently. Mr. Brewster 
joined the company as claims represen- 
tative at Kansas City in 1915, and in 
1933, he undertook his present assign- 
ment in Brooklyn. 

Mr. Brewster has a profound interest 
in law pertaining to insurance and has 
been admitted to practice in the states 
of Connecticut, Kansas, Michigan and 


New York. 





CHARGE, “CARELESS WALKING” 

St. Louis City Court Judges James F. 
Nangle and Frank E. Mathews have 
announced that persons brought before 
them on charges of intoxication may ex- 
pect to be fined for violation of a city 
ordinance against “careless walking.” It’s 
bad enough walking on the street when 
one is sober, Judge Nangle told persons 
who had been allowed to sober up in the 
police holdover during the night. He 
added: “Statistics show that pedestrians 
are frequently at fault in accidents and 


that an intoxicated person is a menace 
to the motoring public.” 
Central Surety, Fidelity & Deposit, Hartford 
Accident & Indemnity, National Surety Cor 
United States F. & G 

Apvisory ComMMITTFE oN TAX MATTERS 

Aetna Casualty & Surety, Bankers Indemnity, 
Commercial Casualty, Fidelity’ & ¢ salty, Fide 





Deposit, Glens Faks Inde 





ity & Great 
American Indemnity, Home Indemnity, Inder 

nity Co. of North America, Maryland Casualty, 
Ocean Accident & Guarantee, Travelers Insur- 


ited States 


ince Co., United States F. & G., Ur 
Guarantee. 
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Indemnity of North America to 


Have Nation-Wide Golf Contest 


The Indemnity Co. of North America 
has devised something unique in golf 
Next month it will hold what it has 
named the Indemnity’s all-American Re- 
mote Control Golf Tournament. This 
event will be played off on Saturday, 
July 27, and will be participated in by 
thousands of the company’s agents and 
their guests on hundreds of courses 
throughout the United States. The 
tournament has been organized in con- 
nection with the “We're 20 in °40 and 
going like 60” campaign marking the 
company’s twentieth anniversary year 
and is to designed to stimulate interest 
during the Summer doldrums and to 
animate the competitive spirit for the 
final drive down the stretch in the 
closing competitive periods of September- 
October, November-December, according 
to a statement by Benjamin Rush, Jr., 
vice-president, in announcing plans for 
the tournament “Our purpose”, said 
Mr. Rush, “in conducting this nation- 


NO. 2 OF C. & S. JOURNAL 
June Issue Contains Contributions from 
Agents; Suggestions and Comments 
Invited; No Summer Editions 
The second number of The Casualty 
& Surety Journal, monthly publication 
of the Association of Casualty & Surety 
Executives, made its appearance this 
week, its lead-off contributor being C. A 


Abrahamson, president Omaha _ Insur- 


“Ts Suretyship 
Other contribu- 


ance Agency, writing on 
the Great Mystery ?” 
tors include Cliff C. Jones, Kansas City, 
president of R. B. Jones & Sons, Inc.; 
C. Clarence Neslen, insurance commis- 
sioner of Utah and president, National 
Association of Insurance Commissioners ; 
Ray Murphy, assistant general manager 
of the Association; C. Edwin Blake, as- 
sistant superintendent, casualty agency 
field service, Travelers; Walter A 
Schaefer, head of his own agency in 
Newark, N. J.; Wayne Merrick, direc- 
tor of investigations, Claims Bureau of 
the Association; W. W. Hargert, presi- 
dent, C. L. Hargert & Co., Ridgewood, 
N. J., agents; Reginald G. Hammond, 
manager production department, Moore, 
Case, Lyman & Hubbard, Chicago. Mr 
Hargert and Mr. Hammond are co- 
authors in an article on the value of 
surveys. 

Other contributors are Averell Brough- 
ton, New York, advertising and public 
relations counsel; Edward L. Yordan, 
publications editor, National Conserva- 
tion Bureau. W.H. Bennem, New York, 
manager fidelity department, American 
Surety. 

An invitation to make comments or 
submit suggestion is extended by th« 
editors of the Journal. Producers are 
also invited to submit their favorite mo 
tivating story or human interest tale 
“that ‘emoted’ the prospective client into 
decisive effective action.” 


DR. GRAHAM ZONE SURGEON 
Dr. Arthur B. Graham has been ap- 
pointed zone surgeon for the Marvland 
Casualty following the resignation of Dr 
Joseph W. Harris Dr. Graham was 
first employed by tl Maryland as a 
clerk in the New York office He left 
to study 


from which he was graduated in 193 


He returned to the Maryland in 1937 


NEW POST FOR W. A. SESSIONS 
William A. Sessions has been appoint- 
ed assistant manager in charge of the 


fidelity and surety department, in the 


Buffalo office of the Travelers Indem- 
nity Mr. Sessions has been in the 


bonding business since 1913. 


wide tournament is two-fold to indicate 
to our agents our appreciation for their 
ereat cooperation in the “20-’40-60”" cam- 
paign and to afford them an opportunity 
to build goodwill among their prospects 
and to make a friendly gesture on behalf 
of their clients.” 
Ed Dudley in Charge 

The tournament will be under the 
direction of Ed Dudley, professional golf- 
er, chairman of the Professional Golfers 
Association National Tournament Com- 
mittee, former Western Open Champion, 
member of the winning Ryder Cup Team 
of 1937 and holder of a host of sectional 
golf titles. 

Nearly 200 prizes will be awarded win- 
ners in the tournament in addition to 
numerous consolation prizes. The prize 
winning scores will be classed by hand- 
icaps in three divisions—1 to 10, 11 to 20 
and 21 to 30. Prizes will be awarded in 
each of the three handicap divisions on 
the basis of low gross, low net, high 
eross, and kickers. The prizes are of 
such a nature as to be well worth play- 


ing tor. 


John A. Diemand, 


executive vice- 


s3 .. Indem- 





pr 
nity Co. of North 
America, right, 
takes a lesson at 
the Philadelphia 
Country Club in 
the proper grip on 
a driver from Ed 
Dudley, former 
Western open 
champion. Ben- 
jamin Rush, Jr., 
vice-president of 
the Indemnity, 


looks on to the left. 
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Public Relations Program Wins 
Approval at H. @& A. Convention 


Cultivation of closer company-field- 
policyholder relations will be the aim of 
the Health & Accident Underwriters 
Conference the coming year. The need 
for efforts along this line was empha- 
sized at the annual meeting last weck 
in Minneapolis. That progress is being 
made in that direction and in other ways 
to popularize and expand accident and 
sickness insurance was made clear by 
several of the speakers. 

The report of the public relations 
committee, headed by Clyde W. Young, 
Monarch Life, came in for extended dis- 
cussion at the closing executive session. 
Copies of it had been handed members 


on the first dav of the convention so 
that they could digest it and be pre- 
pared to discuss it in executive ses- 


sion. Recommending a definite program 
to build good will and expand the A. & 
H. business, this renort was enthusias- 
tically approved. Serving with Mr. 
Young in its preparation were George 


R. Kendall, Washington National; E. H. 


O’Connor, Bankers Indemnity; F. L. 
Barnes, Ohio State Life and W. T. 
Grant, Business Men’s Assurance. 


Five Recommendations 
Five specific recommendations were 
made bv the committee and highspotted 


they are as follows: 
1. That each company examine the attitude 
with which it has heen approaching and 


transactions to see if 


policy of fair 


handling its day to day 


it has been pursuing a sound 
dealing and sincerity. 
2. That each company 


hetter job, meeting the 


resolve to do an in- 
creasingly policyholder 
more than half-way while so doing, with a broad 


objective of widening public acceptance of our 
business. 
3. That 


the Conference, 


appropriate literature be prepared b 
combining quality wth modesty, 
perhaps in the form of a single booklet includ- 
ing the ideas of the membership in telling what 
accident and health insurance is and what it 
After th’s material has been pre- 


eventual through the 


does, etc. 
pared for 
offices of the 


distribution 


agency membership, the com- 
mittee recommends its review by competent ad 
vertising counsel. 
Eliminating Friction 

4. That each company transact its day to day 
business so as to eliminate in as many instances 
friction at the source. Here the 
a few examples such as: 


as possible 
report cited 

a. Meeting the claimant more than half way, 
and at the same time, abandoning technicalities 
b. Developing to the full the 
before making further addi 
tions to our agency force. 


capacities of 
our present men 
c. Giving executive attention to 
complaints and policyholder inquiries. 

d. Making the new policyholder feel closer 
to us by such means as is at the disposal of 
such as through letters that are 
attractively written. 


personal 


each company, 
carefully and 
e. Maintaining careful conservation methods. 
Lapsation strikes at the very 
pany building. of business is the 


tap root of com- 
Persistency 
best index of the vitality of 
committee felt that it would be well in think- 
ing along these lines for companies to recog- 
nize as a basic fact that lapses start with the 
company’s judgment in the selection of agents, 


a company. The 


and with the agent’s judgment in prospecting 


f. Presenting the annual statement to the 


policyholders in understanding language. 


2. Maintaining high standards in writing 


Policy contracts, making them as free as pos 
sible of ambiguities and eliminating trick clauses 
h. Broadening coverages to meet the trends 


and expanding needs of the public through a 
realization that there is more need than ever 
for the provision of security against the hazards 
of life 
committee is unanimous in the belief that the 
attitude of the A. & H. 
spect should be constructive, and that 
the needed coverage is within the scope of the 
A. & H. companies, it is our duty to 
utmost to meet these needs. 

i. Seizing upon every opportunity to 
each public transaction by letter or by personal 
contact a favorable impression of the company. 
That the Conference serve as a center of 
influence, as well as distribution, bringing to the 


for all citizens of this country. Your 


companies in this re- 
where 


do our 


make 


membership the ideas and practices of other 
companies. By using its weight and prestige, 
the committee feels the Conference should have 
as its aim the elimination of practices which do 
not serve the public good, 
operate against any 
tend to discredit the 
relations efforts. 


and it can and should 
company activities which 
industry and its public 


At the annual banquet honor was paid 











to the twenty-eight past presidents of 
the Conference, twelve of them being 
present. Each of these was presented 
with a gavel by President Powell. The 
assemblage stood in silent tribute to the 
seven deceased presidents. Those pres- 
ent to receive gavels were E. C. Bud- 
long, C. O. Pauley, W. T. Grant, J. W. 
Scherr, Watson Powell, Isaac Miller 
Hamilton, Chester W. McNeill, G. F. 
Manzelmann, C. W. Young, S. C. Car- 
roll, L. D. Cavanaugh and G. R. Kendall. 
Mr. Grant read letters from two of those 
not present, V. D. Cliff and R. P. Shorts. 

While at the convention C. W. Young, 
president, Monarch Life, and Mrs. 
Young observed their twenty-eighth 


; 
; 
sd 
H 
= 
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ITH power dives and 

barrel rolls, the test 
pilot measures the punish- 
ment his plane can take— 
subjects it to far greater 
strains than ordinary fly- 
ing is likely to impose. 


In the past half century, 
the Fidelity and Deposit 
Company of Maryland 
has proved its soundness 
and strength by the way 
it has met its obligations 
during a testing period 
marked by major eco- 
nomic disturbances. 


Agents and brokers 
know that they are selling 
genuine security when 
they offer their prospects 
FseD coverages—know 
also that they can count on 
the FeD for whatever 
assistance they may re- 
quire in converting their 
prospects into clients. 


FIDELITY AND SURETY BONDS 
BURGLARY AND GLASS INSURANCE 


wedding anniversary and at the banquet 
they were presented with a large bou- 
quet. The presentation was made by 
Harry N. Lukens, Washington National. 
Others who came in for recognition were 
Mr. and Mrs. Paul Clement, Mr. and 
Mrs. H. P. Skoglund, John J. King and 
Harold Gordon. F. B. Alldredge of the 
Occidental Life, invited the conference 
to Los Angeles for 1941. 

The choice of the next meeting plac 
was left to decision of the executive 
committee. Chicago and Los Angeles 
are the leading contenders. The mem 
bership application of the Beacon Mu- 
tual Indemnity of Columbus, O., was 
favorably acted upon. 
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Careers of Travelers 
Bonding Staff Men 


JAMES C. SMITH HEADS DEPT. 


Data on Five Who Will Take Leading 
Parts in Conducting Newest of 
Company’s Facilities 


When the Travelers Indemnity begins 


writing fidelity and surety business, July 
1, as already announced in The Eastern 
Underwriter, it will have an unusually 


well equipped staff to render service to 
agents, brokers and assureds. James 
C. Smith, who is secretary of Travelers 
Indemnity, who heads the new depart- 
ment, was born in Centerville, Utah and 
is a graduate of University of Utah and 
Utah College of Agriculture. He was 
with American Surety from 1919 to 1939 
before going with the Travelers and 
therefore has twenty years experience 
in fidelity insurance and suretyship. 


Blair J. Wormer, chief surety under- 
writer, is from Olean, N. Y. and is a 
yvraduate of Pennsylvania State College 


and Syracuse College of Law. He was 
with Royal Indemnity for a short time 
and then practiced law in New Rochelle, 

1. Y. From 1924 to 1940 he was with 
the London & Lancashire Indemnity, and 
joined the Travelers early this year. 

Wright, Irvine, Ferguson 

Minturn T. Wright, Jr., chief fidelity 
underwriter, is a native of Philadelphia 
and was with the Independence Indem- 
nity for ten years and the Indemnity of 
North America for six years before going 
with the Travelers in January of this 
year. 

Lewis V. Irvine, assistant 
of agency field service, is from 
Pa. and is a graduate of Princeton. 
1926 to 1938 he was with Aetna Cas- 
ualty & Surety in Chicago. From 1938 
to 1940 he was connected with Falconer, 
Dunbar & Picton, general agents for 
the Aetna in Toledo. In February of 
this year he joined the Travelers. 

Robert Ferguson, Jr., home office as- 
sistant to Secretary James C. Smith, is 
a graduate of Yale and Phi Beta Kappa 
member. He joined the Travelers in 
1938 as a member of the casualty and 
underwriting division, being transferred 
to the fidelity and surety division in 


1939. 


supervisor 
Butler, 
From 


24 Field Posts Filled 
\s announced last week the Travelers 
Indemnity has made field selections of 
assistant branch managers for fidelity- 
surety lines in twenty-four key cities and 
these are as follows: 


George C. Howie, Rochester; William 
\. Sessions, Buffalo; Asher A. Michel- 
bacher, Philadelphia; M. Stanley 


McComas, Jr., Indianapolis; William T. 


Davies, Milwaukee; James R. Henry, 
Chicago; Gould A. Hurlbutt, Boston; 
Edwin V. Proudfoot, Des Moines; Don- 
ald H. Colyer, Newark; F. Stanley 
Plews, Los Angeles; J. LeRoy Tull, 
Dallas; Anderson W. Douthat, Cleve- 
land; John Kahl, Minneapolis; Lloyd H. 


Conochie, Detroit; Thomas Wilson, 


Hartford; and L. Opie Chancellor, field 
assistant, Boston. 
At a recent three day conference of 


field and home office men held at Hart- 
ford, plans for developing the surety 
lines were comprehensively reviewed. 





Too Many Slips Brings 
Sentence to Workhouse 


There is an old proverb about the 
pitcher that went to the well too often, 
but a Memphis man, Jack Reed, alias 
“Slippery Peel,” skidded on banana peels 


too many times in one month, collecting 
damages each slip. Suspicion was 
aroused sal the constabulary got him 
a home in the workhouse for eleven 


months and twenty-nine days—almost a 
year. 

Prosecutors said a check showed 
“Slippery” slipping on three peels in a 
single month, once in a drug store and 
twice in buses. He was charged with 
obtaining money under false pretenses 
and petit larceny and pleaded guilty to 
the larceny charge. 


Bonding Dep't Key Men in New York 
Designated by Travelers Indemnity 


The Travelers Indemnity has com- 
pleted the personnel in Greater New 
York for its established fidelity 
and surety department. Topping the list 
of managers is Milton L. Perry, man- 


ager of bonding activities in the com- 


newly 


MILTON L. PERRY 
pany’s branch office at 55 John Street 
with Walter M. McGah and Donald F. 


Harned as assistant managers. In charge 


of bonding lines at the 100 East 42nd 
Street branch is Oscar H. Linn, desig- 
nated as assistant manager, and to a 





similar post in the Travelers’ office at 
130 Clinton Street, Brooklyn, is John 
W. Schroeder. 

Careers Highspotted 

Milton L. Perry, native of Paterson, 
N. J., where he was educated in the 
public schools, has been in the bonding 
business since 1909. He was formerly 
with the American Surety. 

Walter M. McGah, native New Yorker, 
studied at the American Institute of 
Banking, the New York Stock Exchange 
Institute, the Pace Institute and New 


York University. He has been con- 
nected with the surety business since 
1923. 

Donald F. Harned was born in Brook- 
lyn and was educated at New York 
University and Brookly College. He be- 


gan his insurance career in 1927. 

Oscar H. Linn, Columbia University 
man, began his bonding career in 1915. 

John W. Schroeder, also a native New 
Yorker, studied in schools in Germany, 
France and at the College of Milan in 
Italy. He also took the Insurance Insti- 
tute of America courses, specializing in 
the bonding business. Mr. Schroeder has 
been in fidelity and surety work since 
1931. 


G. C. TRENHOLM TESTIMONIAL 


Dave Johnson of Fisher-Brown, Inc., 
Pensacola, Fla., acting as president of 
the alumni association of the school of 
insurance conducted by the United States 
F. & G. at its home office in Baltimore, 
has inaugurated an accident and he alth 
campaign as a testimonial to Glover C. 


Trenholm, manager of the school. Grad- 
uates are putting forth their efforts 
throughout June in honor of Mr. Tren- 


holm and it has been announced that 
the three winners will be awarded prizes. 
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Pa. Claim Men to Meet 
in Bedford June 28-29 


CLERIHUE HEADS NEW SLATE 
Placement Bureau for Unemployed 
Members to Be Voted On; Many 
Good Speakers on Program 
Program has been completed for the 
annual convention of the Pennsylvania 


Claim Men’s Association, to be held at 
Bedford June 28 and 29. Harry De 
Haven Stoner, Harrisburg, is general 


chairman. Convention plans were given 
the final touches at a meeting of the 
executive committee in Harrisburg at 
which Newell C. Bradway, Pittsburgh, 
president of the association, presided. 
Particularly gratifying, he said, were the 
reports on growth of local organizations 
and their good financial condition. 

W. S. Deak, American Casualty of 
Reading, suggested that the state spon- 
sor a placement bureau for the con- 
venience of unemployed claim men and 
the service of Pennsylvania employers. 
This will come up at the convention. 

Nominated for president without op- 
position is Fred G. Clerihue, Altoona, 
adjuster for the Pennsylvania Railroad 
Co. He is now treasurer of the asso- 


— Other nominations — include 
John . Weitzel, Altoona; Arthur Zell, 
Irie ee G. Parris, Harrisburg; D. 


Pittsburgh and O. C. Dod- 
as vice-presidents; L - 
F. Brame, Harrisburg, secretary, and A. 
J. Killard, Pittsburgh, treasurer. 
Features of Program 
Vice-president Robert B. Hubbard, 
A\ltoona, will preside at the opening ses- 


Ss. Alene 
son, Scranton, 


sion. Problems and programs of local 
claint men’s associations will then be 
discussed by John F. Weitzel, Wallace 
Webster, Arthur Zell, D. S. Newman, 
Owen B. Hunt, 


Phil: idelphia ; D. P. 
Harrisburg; O. C. Dodson, 
Thomas Ringling, Wilkes-Barre, and 
Robert C. Heron, Reading. A program 
of sports kas been arranged for Friday 
afternoon. 


Cocklin, 


List of Speakers 

Speakers Friday evening will be Howe 
S. Landers, president of the casualty 
companies in the Loyalty Group, his 
subject being “The Plus Services of an 
Insurance Adjuster”; Harold G. Evans, 
president American Casualty, Reading, 
speaking on “Controlling Accident Se- 
verity,” and Ralph H. Alexander, Deputy 
State Insurance Commissioner. Vice- 
President S. D. Gault of the State Auto- 
mobile Insurance Association, Harris- 
burg will preside. 

Speakers on Saturday will be George 
Blewett, Philadelphia, “The Rule of Dis- 
covery Under Federal Procedure” ; Sam- 
uel W. Pringle, Pittsburgh, “Sidelights 
on New Rules of Civil Procedure”; Dr. 
Thomas Lawrence Doyle, Philadelphia, 
“Reconstructive Surgery,” and F. Elmer 
Transeau, director State Bureau of 
Highway Safety, “Making the Highways 
Safer.” The annual dinner will be held 
Saturday. 


EDUCAT IONAL. PROGRAM HELD 


United States F. & G. Officials Address 
Buffalo and Syracuse Agents at 
Two-Day Meeting 
The United States F. & G. held an 
educational meeting at Buffalo June 11- 
12 which was attended by officials from 


Baltimore, including R. Howard Bland, 
chairman of the board, and Harry F. 
Ogden, president of the F. & G. Fire 


Corp, The meetings were presided over 
by J. Ellsworth Buck, manager at Buf- 
falo, and Albert J. Lochte, manager at 
Rochester. 

The home office officials also attended 
a similar meeting held at Syracuse June 
13-14, with W. Talbot Sinclair and Don- 
ald D. Patrick, co-managers in charge. 





John Kahl, formerly with the Metro- 
politan Casualty and the Hartford Acci- 
dent & Indemnity in Chicago, has been 
appointed assistant manager of the fidel- 
ity and surety department of the Trav- 
elers Indemnity in Minneapolis. 
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